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DONT LET A MENTAL HAZARD BEAT YOu 


WE CAN HELP YOU TO INCREASE YOUR INCOME 


If You Are Capable of Developiaitin Agency We 
Will Give You a Direct Home Office Contract 


With Real First Year Commissions Non Forfeitable Renewals 


Non Forfeitable Renewals Build an Estate for You 


Write or wire for interview 
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Acacia Mutual Opens 
Policyholders’ Club 


CONVENIENCES FOR’ INSURED 


Lounge, Writing Room, Showers, Tour 
Booking About City; Maid, 
Porter, Shopping Service 





[he members of the Acacia Club, a 
new policyholders service which has re-- 
cently been inaugurated by the Acacia 
Mutual Life, have endorsed it enthusi- 
astically. Club headquarters are main- 
tained in Acacia’s new home office build- 
ing, strategically located within easy 
walking distance of the Washington 
Union Station and the Capitol buildings. 
Spacious lounge, writing, card and 
shower rooms—all perfectly appointed— 
give the club al! that could be desired 
in a. physical way. 

The Acacia has ever been a pioneer in 
the insurance world and its president is 
uscd to traversing the unbeaten paths. 
In conceiving and _ establishing the 
Acacia Club, President Montgomery’s 
business forethought is again manifest. 
From the day of its dedication the club’s 
facilities have been enjoyed by numer- 
ous Acacians who visit Washington. In 
not an instance has the service rendered 
failed to elicit generous praise. 

Membership in the Acacia Club is re- 
stricted to those who hold Acacia poli- 
cies. There are no dues or fees. The 
club’s services and privileges are also 
freely extended, upon request, to: the 
families or friends of membership on 
their visits to Washington. In launch- 
ing the club, Mr. Montgomery frankly 
admitted that it was an experiment. 

“We thought a long time before we 
actually decided to set aside and fur- 
nish a generous portion of the ground 
floor of our new building for such an ex- 
periment,” he asserted, “but I am happy 
to say that the manner in which the 
club has been received and the worth- 
while service it is daily rendering, has 
quite convinced us of the logic of our 
action, 

“Washington is a key city. Besides 
being a mecca for tourists, the capital 
is a convenient stop over for many 
trains. The club’s nearness to the Union 
Station makes it most convenient for 
traveling Acacians, even though they are 
in the city but an hour or two, to stop 
at the club for a refreshing shower, a 
look at the papers and perhaps to dis- 
patch post cards or letters to friends 
or relatives, at the same time receiving 
mail sent in its care. It also furnishes 
an ideal place where the hurried trav- 
eler can meet friends or fill important 
business appointments amid quiet and 
congenial surroundings.” 

As a club home for the visitor to 
Washington, it is daily called upon to ar- 
range hotel accommodations, sight-see- 
ing tours and furnish rail, highway and 
steamship travel information. Maid, 
porter and shopping service are among 
other attractive features. When the club 
was launched in May, over 100,000 let- 
ters announcing the new service were 
sent to Acacia policyholders in eevry 
state in the Union. Within three weeks 
approximately 30,000 replies and applica- 
tions for membership had been received 
at the home office. Applications cor- 
tinue to come in at the rate of more thar 
230 cach week. 





GENERAL AGENT TO MARRY 





Wedding of William Goldman of Port- 
lend, Ore., and Miss Mae Harrison 
of That City on August 27 
William Goldman, long a_ general 
agent of Portland, Ore., and a familiar 
figure at insurance conventions, and Miss 
Mae Harrison of Portland, Ore., will be 
married on August 27 in that city. The 
honemoon will be spent in the East and 
they will be in New York City the first 

week in September. 





Dr. Raymond J. Brady, brother of 
William A. Brady, New Jersey state ex- 
aminer of the Insurance Department, has 
opencd an office at 320 South Orange 
avenue, Newark. 








Natural Expansion 


Life insurance men readily recognize this 
term. It describes the steady increase of life 
insurance sales, year after year. 


No matter what trend other commodities 
may take—up or down—there is a 
constant demand by the nation’s 
providers for adequate lite insurance 
protection. 


This means business is being written by 
those salesmen who are alive to the 
truth. 


The Prudential’s LOW NET COST 
policies provide for every life 
insurance requirement. 


ee 


The Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 


Epwarp D. Durrmtp, President 











Mutual Reinsures Its 
Australian Policies 


GOES TO COLONIAL MUTUAL 





Had Written No New Business There 
for Several Years; Entered 
Forty Years Ago 





The Mutual Life has reinsured its 
Australian policies in force on the books 
of its Sydney agency, with the Colonial 
Mutual Life Assurance Society. The 
Mutual Life entered the Australian field 
about forty years ago but during the 
past few years it has written no new 
business there. 

The funds accumulated on behalf of 
these policies are to be held in the form 
of securities by the Bank of Australasia 
as trustee for the holders of the trans- 
ferred policies. Richard Rennie has 
been general manager of the Aus- 
tralasian department of the Mutual Life. 

The amount of the business reinsured 
now stands at about $1,725,000. 


Transaction Described 

In a statement to the policyholders 
Manager Rennie mz ikes the following ex- 
planation of the reinsurance: 

The Mutual Life Insurance Co. of 
New York has for some time past dis- 
continued writing new business in Aus- 
tralia, and has consequently discontin- 
ued branch offices and agencies through- 
out that country. It therefore seems de- 
sirable and in the best interest of the 
policyholders that their policy contracts 
should be transferred to and taken over 
by an Australian company with an active 
branch and agency organization, so that 
the policyholders or assureds can be 
served with greater speed and _ con- 
venience in all matters relating to or 
arising out of their existing policies. 
With this object in view, the company 
has entered into a preliminary agree- 
ment with the Colonial Mutual Assur- 
ance Society, Ltd., whereby: 

(a) The Mutual Life Insurance Co. of 
New York will transfer to the Colonial 
Mutual Life Assurance Society, Ltd., 
outstanding life insurance contracts, an- 
nuity contracts and supplementary con- 
tracts in force in or upon the books and 
records of its Sydney agency, the owners 
of which shall concur in such transfer. 

(b) The funds accumulated on behalf 
of such policies will be transferred to 
the Bank of Australasia as trustee for 
the holders of the transferred policy 
contracts, and the amounts so trans- 
ferred will be invested in Government 
and other securities. 

(c) The Colonial Mutual Life Assur- 
ance Society, Ltd:, assumes all the lia- 
bilities and obligations of the Mutual 
Life Insurance. Co. of New York, so 
transferred, surrender values, loans and 
other privileges and facilities, etc., in 
amounts and on terms and conditions not 
less favorable than those provided for 
by the present rules of the Mutual Life 
Insurance Co. of New York. 

This agreement necessitates no change 
in or additions to your policy by indorse- 
ment or otherwise, and all its values and 
benefits, present and future, remain as 
heretofore and un2ffected by the pro- 
posed change. 





CAMPBELL BIRTHDAY HONOR 


The members of the Gordon H. Camp- 
bell general agency of the Aetna Life 
surprised Mr. Campbell on his birthday, 
August 16, by rolling up a large volume 
of business in honor of the occasion. 
Telegrams of congratulation from all 
parts of the country came in. 





CENTRAL LIFE’S DIVIDENDS 


At the recent convention of the Cen- 
tral Life it was announced by President 
T. C. Denny that there would be an in- 
crease of 22% in the company’s divi- 
dends this year. 





DUNSMORE SHOWS INCREASE 


The Dunsmore Agency of the Equit- 
able Life Society has had an increase 
of 49% in its paid business for July over 
the same month last year. 
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Bankers Nat'l Life 
Agency Appointments 


NEW BAYONNE, N. J. AGENCY 


R. J. Long Made Ass’t Division Mana- 
ger, Chicago; Geo. Ramee, Ass’t Supt. 
Agencies, Directing Publicity 








A number of changes and appoint- 
ments have been made during the past 
two weeks by the Bankers National Life 
of Jersey City. They include the ap- 
pointment of Roger H. Long as assistant 
division manager of the Chicago division, 
and Julius Bernstein as general agent at 
Louisville. 


F. F. McGinnis, formerly president of 
the Agricultural Life of Michigan, has 
been made superintendent of agents of 
the Chicago division, and Arthur M. 
Ross is now general agent of the Rock 
Island district. 

Cusick & Dugan, who are now district 
managers at Bayonne, N. J., have been 
having a little drive of their own and 
in the past several months have written 
close to $75,000. They have also en- 
larged their field force. James Dugan 
of this firm is first baseman on the com- 
pany’s baseball team, while his partner, 
Harry Cusick, alternates in left field and 
in the pitcher’s box, on the same team. 

The elevation of Michael J. Lieb to 
the home office force is keenly appreci- 
ated by the field force as he has paid 
for a volume well over $50,000. Mr. Lieb 
joined the company in February of this 
year and intends to continue writing 
business in his off hours. 

It has also been announced that the 
publicity department, formerly under the 
supervision of William W. Ayre, has 
been consolidated with the agency de- 
partment in Jersey City, and will be un- 
der the supervision of George Ramee, 
assistant superintendent of agencies. Mr. 
Ayre severed his connections with the 
company on August 1. 

The Home Office Employes’ Associa- 
tion, which has been formed for the pur- 
pose of giving every employe a better 
understanding of their duties and how to 
form a better idea of working out their 
responsibilities, will hear from time to 
time short addresses at monthly meet- 
ings, on morale, loyalty and other sub- 
jects by officials of the company and out- 
side speakers. Short talks will also be 
given on the general aspects of life in- 
surance and specific applications through 
the company. 





W. A. McGLANNAN DEAD 





Senior Partner of Baltimore’ Agency; 
Was in Insurance for 39 Years; 


54 Years Old 


Walter Austin McGlannan, for nearly 
forty years with the Baltimore insur- 
ance office of Lawford & McKim, died 
recently after a short struggle with pneu- 
monia. 

Mr. McGlannan was born on August 
16, 1874. He entered the insurance firm 
of Lawford & McKim as office boy on 
September 5, 1891. This year, curiously 
enough, was the same year that Law- 
ford & McKim were appointed general 
agents for the Employers’ Liability. Mr. 
McGlannan was admitted to the firm of 
Lawford & McKim in 1908, and at the 
death of Mr. Lawford, December, 1913, 
he and Mr. Koppelman formed a part- 
nership and operated under the title of 
Lawford & McKim until the death of 
Mr. McGlannan. 

Mr. McGlannan was vice-president of 
the Insurance Society of Baltimore and 
was a member of the Merchants’ Club 
and the Rollings Road Golf Club. He 
was prominent in civic affairs and was 
noted for his untiring efforts in behalf 
of any cause that was good. 





NON-MEDICAL VOLUME LARGE 


During the first seven months of this 
year the Equitable Society has issued 
under its non-medical plan insurance 
amounting to $15,268,704. 








XGA 


NONE NCTC NONE NODNE NONE NO NONOTNG 












v 








NYLIC INCENTIVES and AIDS TO SUCCESS 
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Pioneering 


Gg Progress always requires pioneering. Some- 
one must.take the first steps, must lead in 
the exploring of new fields, must “go before 
and remove obstacles for those who follow.” 
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q In order to fulfil its obligation to humanity, 
life insurance must seek new ways of service, 
in addition to extending the old. Andsoit 
must have pioneers. The New York Life 
has always recognized this obligation. 












q Many years ago this Company undertook to 
pioneer in the field of sub-standard risks. 








After a long and intensive study of declined 
cases, it found that special rates could be 
calculated, permitting, with safety, the ac- 


ceptance of many risks which previously had 
been rejected. 
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q On July 1, 1896, the Company issued its 
first sub-standard policy. Since then, the 
writing of insurance on impaired lives has 
been a part of the New York Life’s regular 
service to the public, and has gradually been 
adopted by a majority of the larger companies. 











To-day, Nylic Agents are en- 
abled to obtain insurance 
for approximately three 
out of every five clients 


who otherwise would 


be declined. 








NEW YORK. 
LIFE INSURANCE 
COMPANY ig 


346 BROADWAY, NEW YORK 


DARWIN P. KINGSLEY New Home Office Building now being 


Poodd erected on the site of the famous 
resident old Madison Square Garden 
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Boston Group For 
Clark As President 


DETROIT DELEGATES PLEDGEp 





Boston Life Underwriters Hear FrankJin 
W. Ganse on College of Life 


Underwriters 





At the mid-summer pep meeting of ihe 
Boston Association of Life Underwriters 
Franklin W. Ganse gave a talk on the 
American College of Life Underwriters 
and its aims. He drew a parallel be- 
tween the professions of insurance and 
public accounting and pointed out that 
but a few years back, before the estab- 
lishment of the C. P. A. degree, public 
accountancy bore a similar relation to 
the professions to that of life insurance 
a few years ago. 

This College of Life Underwriters js 
endeavoring by the granting of a degree 
in life insurance to underwriters who can 
pass the requirements set up by its di- 
rectors, to lift life insurance into the 
same professional ranks as certified pub- 
lic accountancy now holds. 


Mr. Ganse said that the original pur- 
pose in establishing the college, an ob- 
ject in which the late E. A. Woods was 
the moving spirit, was to found an edu- 
cational center for training men in life 
insurance. It was found unnecessary to 
carry out this original idea, however, 
when the leading American colleges 
began to include in their curricula regu- 
lar courses in life insurance. 


Today in practically every leading edu- 
cational center, it is possible to take 
such a course. The last to establish such 
a department was Boston University. 
The Wharton School of Finance and 
Commerce of the University of Penn- 
sylvania is perhaps the finest school of 
all, under the direction of Dr. S. S. 
Huebner, recognized as the world’s 
foremost authority on life insurance. 

Already there are twenty-one holders 
of the certificate of the College of Life 
Underwriters, who took the first exam- 
ination. The next examinations have 
been scheduled for December 27, 28, 29 
and a large class is expected. 

The meeting pledged itself as unani- 
mously in favor of sending Paul F. 
Clark to Detroit as a candidate for the 
presidency of the National Association. 
This post has been consistently refused 
by Mr. Clark for the past few years. 
At this meeting he expressed himself as 
still unwilling to accept the responsibility 
involved in accepting the presidency. He 
said : 

“It takes a man of a good deal of ex- 
perience and mature judgment which | 
don’t think I have to the extent I should 
have as the president of the National 
Association. I hope that someone else 
will be found who is older than I who 
can take it.” 

George Tracy, chairman of the edu- 
cational committee, outlined the educa- 
tional efforts of the Boston Association. 
He reported that seventy-eight certifi- 
cates had been granted to those who at- 
tended the course given by the faculty 
of New York University last summer. 

He also made announcement of! 4 
course in “Life Insurance Fundamentals 
to be given by the State Bureau of Unt 
versity Extension in Massachusetts at @ 
nominal cost of five dollars, and 1 
tended as an adequate preparation [or 
the state license examinations hel 
monthly in Massachusetts. 





QUICK START BY NEW AGENT 

Paul K. Dodworth, a newcomer to the 
insurance business, 26 years of age, ©ON- 
nected with the Pittsburgh office o: ithe 
Equitable Society, has sold to a wealthy 
client a special refund annuity coniract 
for which he sent to the home «ffice 
two checks in payment, one for $155,000 
and the other for $32,000. In all there 
were three units issued. 
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Hunter Abroad Tells 
Of American Methods 


GO LIMIT FOR POLICYHOLDER 





Actuary Explains Differences in Com- 
pany Attitude Here and in 
Great Britain 





(in his visit to Edinburgh this Summer 
Arthur Hunter, vice- -president and chief 


the Facies of Aeteaine there in which 
he numbers many old friends. His fre- 
quent appearance before his fellow actu- 
arics in Edinburgh are always occasions 
of great interest both because of his 
eminence as an actuary and company 
executive and because of his frank and 
iformative discussion of American prac- 
tices. In his recent address, as reported 
by “The Review,” Mr. Hunter discussed 
among other things the reason for the 
introduction of the disability provision 
in life insurance contracts here. This is 
not used in Great Britain because, as 
the actuaries say, there is no demand 
for it. 

Mr. Hunter said that the disability 
provision had been one of the greatest 
factors in popularizing life insurance in 
America. It was introduced as a mat- 
ter of service. The companies did not 
wait until the policyholders thought up 
disability insurance and asked for it. 
The policy of the American companies 
was to give all the service and advan- 
tages possible to the policyholder, to look 
at the business from the standpoint of 
the policyholder rather than the com- 
pany which was the British attitude. 

Liberalize Values 

It was for this reason that they had 
incorporated actual guaranteed surren- 
der, loan and paid-up insurance values 
in their policies, said Mr. Hunter, and 
that they had squeezed those values up 
to the highest possible figures. In some 
cases after three or four years’ premiums 


had been paid the full reserve value 
would be allowed on surrender. Com- 
panies did not want their policyholders 
to be penalized when they found them- 
selves in the unfortunate position of not 
being able to keep up their insurances. 
He did not think that there was any- 
thing in the suggestion that it was the 
healthiest policyholders who surrendered. 
Surrenders arose from financial reasons. 
At one time American actuaries had 
thought that the inclusion of these high 
guaranteed values in the contracts might 
lead to difficulties in times of financial 
panic. But time had disproved this 
theory. Only once had there been any 
indication of trouble of this kind, and 
then only very temporary. 
Importance of Disability 

For the same reason, namely “Service,” 
the American companies had introduced 
disability insurance into their life con- 
tracts. Mr. Hunter’s Scottish friends 
had asked him how it was that the 
American offices could sell disability. 
There was, they said, no demand for it 
in this country. Well, that wasn’t the 
attitude of the American companies at 
all. They didn’t wait until there was 
a demand for it. They couldn’t expect 
the public to know what was best for 
them in the way of insurance. There- 
fore, it was up to the companies to de- 
sign the very best form of insurance 
cover they could for the public and then 
to teach the public that it was what 
they ought to have. Disability insur- 
ance had been the greatest factor in 
popularizing life insurance in America 
during the last generation. 

The arrangement now generally fol- 
lowed in America in connection with 
disability was that the disablement must 
continue for a period of 90 days before 
a claim would be recognized at all, Mr. 
Hunter continued. But if at the end of 
that time total disability existed, the 
benefits began to run even if it was then 
certain that the policyholder was going 
to recover and the disability was not 


~ 


therefore permanent.. In some offices 
the benefits would even be dated back 
to the beginning of the probationary 
period. The adoption of this clause had 
solved 90% of the companies’ difficul- 
ties in handling this class of business. 
In the case of convertible term policies 
where disability occurred while the op- 
tion to convert was still running, the 
insurance was automatically transferred 
to the whole of life table, the premiums, 
of course, being waived. 
Disability to Women 

One que stion which was exercising the 
companies in connection with disability 
insurance was in how far it was safe to 
grant it to women, said Mr. Hunter. 
Of course the question of income arose, 
and also whether the woman was mar- 
ried was important. But regarded sim- 
ply on the basis of sex, he would sum 
up the question thus: life insurance was 
more profitable on females than on 
males, double indemnity business—that 
is the payment of double the sum insured 
on death from accident—was more 
profitable on females than on males, but 


disability was less profitable on females.. 


Putting the three together, which is what 
is done in the vast majority of policies 
issued in the United States today, there 
was greater profit on females than on 
males. Some companies, however, had 
not yet seen fit to take this view of it 
and were disinclined to grant the female 
disability benefit. 

On the question of adequacy of rates, 
Mr. Hunter said that he believed that 
the premiums now being charged in 
America were fully adequate. They were 
based on the best actuarial basis they 
had been able to obtain from the experi- 
ence of several of the companies; but 
time alone would show whether this was 


so or not. Of one thing he felt very 
satisfied: British offices might safely 
transact disability insurance in this 


country at the rates being charged by 
American offices in the United States, 
because the moral hazard was less. 


Rapid Shrinkage Of 
Hathaway Estate 


CONSERVATIVELY INVESTED TOO 





Big Sacrifice on Stock with Little Market 
and on Guaranteed Com- 
mercial Paper 

An example of the rapid depletion of 
an estate made up of what appears to 
be very conservative investments came 
before the courts recently in connection 
with the settlement of the estate of the 
late Charles Hathaway who was a large 
stockholder in D. Appleton & Co. Al- 
though this publishing house is more than 
100 years old and has a very valuable 
publishers’ list, for years it was operated 
at a loss before its re- organization in 
1917. 

Mr. Hathaway owned 4,236 shares of 
the common stock of D. Appleton & Co. 
and 1,810 shares of the preferred stock. 
This constituted the bulk of his estate 
and was valued at $720,000 gross but with 
a net value of $479,000 because of charges 
against the estate and yet it could not 
liquidate at anything like that sum, be- 
cause, as the treasurer of D. Appleton 
& Co. explained, this large block of stock 
of the company would have to be sold 
in small lots and at a considerable sacri- 
fice from its appraised value. Mr. 
Hathaway had also been head of a firm 
of note brokers and his estate was liable 
for $159,800 on notes he had guaranteed. 


TEXAS RULING 

Under a ruling given R. B. Cousins, 
Jr., chairman of the Texas State Board 
of Insurance Commissioners, by Assist- 
ant Attorney General Brann Fuller, life 
insurance companies cannot make agree- 
ments with prospective policyholders for 
the latter to take company stock in re- 
turn for reserve funds accumulating on 
their policies, unless the agreements are 
written into the policies. 
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a fruit farm for two years. 


ORN in Ferestville, New York, Mr. Keyes taught school and ran 
He attended the Oberlin College 
Student’s Army Training Corp and stood third in scholastics and 
athletics among 400 men. Later he graduated from the Wharton School 
During 
1923 and 1924 found Mr. Keyes in charge of 
training of Government Ex-Soldiers and studying business adminis- 


of Finance and Commerce—University of Pennsylvania. 


tration, finance and insurance under the Government’s rehabilitation 


In 1925 he started his present vocation in which he has made an out- 
He was a teacher and assistant manager in the 
J. Elliott Hall Agency from 1925 to 1927 and has been a large personal 
producer since May, 1927. Mr. Keyes is well qualified to expertly 
advise business executives, professional men and others on all forms 
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JAY H. KEYES 


J. ELLIOTT HALL AGENCY 


THE PENN MUTUAL LIFE INSURANCE CO. 
50 Church Street, New York 


What Mr. 


Keves has accomplished under our 


training, men of similar qualities can accomplish. 





See our advertisement in the New York 
Evening Post next Tuesday and Thursday. 
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Wilson Defends His 
Receiver Petition 


TALKS OF CO’S “GOOD WILL” 





Former President of International Life 
Has 12,377 Shares of International 
Company’s Preferred Stock 





St. Louis, 
that 
not insolvent 


Aug. 15—Massey Wilson 
the International Life is 
and that his federal re- 
asserted. This 
contention is based upon a valuation of 
from $5,000,000 to $6,000,000 given the 
going value or good will of the Inter- 
national’s insurance in force and agency 
organization. 

Wilson holds 12,377 shares of the pre- 
ferred stock of the International Co., a 
holding concern that controls the Inter- 
national Life through ownership of 32,- 
000 shares of its stock. All of the 2,000 
common or voting stock of the Interna- 
tional Co. is owned by Roy C. Toombs 
and associates. Long owns 2,250 pre- 
ferred shares of the holding company. 
Their petition stated the preferred stock 
was worth $6 a share when Toombs took 
charge. Recent quotations on this stock 
was at $2 a share. 

Wilson and Jacob L. Babler sold the 
International Life to J. F. Paisley, W. H. 
Whitefield, et al, three years ago for 
$750,000 and in June Whitefield and his 
associates disposed of the company to 
Roy C. Toombs for $3,100,000. In the 
meantime, Paisley had passed out of the 
company following an internal conflict 
with Whitefield for control. 

Statement About Missouri State 
Proposition 


contends 


ceivership petition so 


The state commissioners now in St. 
Louis issued to newspapers a statement 
relative to the International Life situa- 
tion this week, saying in part: 

“Regardless of legal entanglements 
which have developed as a result of the 
institution of receivership proceedings 
in both federal and state courts we can 
see no reason for any appreciable delay 
in effecting the consummation of a con- 
tract, either of re-insurance or rehabili- 
tation, which will afford full protection 
to policyholders and conserve to the 
utmost the interests of the stock- 
holders.” 





ROB INSURANCE OFFICE 





Bandits Get Over $2,000 in Newark Office 
Metropolitan Life; Third 
Since June 

Tying the hands and feet of four em- 
ployes, three men held up the Branch 
Brook office of the Metropolitan Life at 
1 Bloomfield avenue, Newark, on Tues- 
day and escaped with $2,588. 

This makes the third hold-up on insur- 
ance branch offices in New Jersey in 
three months. On June 12, Frank B. 
Opp, cashier at the Clinton avenue 
branch office of the Metropolitan Life 
in Newark, was help up by two bandits 


who obtained $4,350 in cash and $2,100 . 


in checks. 

On May 15, the Harrison branch of- 
fice of The Prudential was held up and 
robbed of $7,000 in cash. The police in 
each case are of the opinion that inside 
information as to collection days have 
been obtained from outside sources. 





OLD LINE LIFE AGENTS MEET 

The Old Line Life of Milwaukee will 
hold its agency convention this year on 
August 28, 29 and 30, headquarters being 
at the Schroeder Hotel. A very inter- 
esting program has been arranged among 
the speakers being Insurance Commis- 
sioner Milton A. Freedy, President Ru- 
pert F. Fry, Claris Adams, secretary and 
counsel of the American Life Conven- 
tion and Dr. S. S. Huebner, director of 
the Wharton School of Financ and Com- 
merce of the University of Pennsylvania. 
A very attractive entertainment pro- 


gram has been arranged also with spe- 
cial features for the ladies. 


RESULTS FROM MORTGAGE PLAN 


Equitable Society Made Home Purchase 
Loans with Insurance of $7,363,800 
an In Six Months 

During the first six months of this year 
the Equitable Life Assurance Society has 
loaned under its home purchase plan, 
with life insurance coverage included, 
$7,363,800. That this plan has been used 
with excellent results by the field is 
shown by the following record: 

Total number of loans made since 

WEE. bvcakecaricanecagns 39,225 
Total amount loaned .............. $117,271,000 
Total number of homes cleared by 

monthly repayments over 10-year 





SROTURANS PETIOES ooo cccccsccvese 22,723 
Total amount of mortgage cleared by 
insurance on death of owner..... $1,400,000 


Particularly impressive is the total of 
$1,400,000 in mortgages cleared by insur- 
ance paid on the death of*the house 
owner. Nearly all of the foregoing 
transactions were in connection with ten- 
year home purchase loans, reducible on 
a monthly instalment basis, with life in- 
surance coverage included. Early this 
year the Equitable introduced a thirteen- 
year and a fifteen-year home purchase 
plan. The former includes a new fea- 
ture granting a three-year grace period 
before repayments on principal are re- 
quired. This plan will especially appeal 
to the new home owner who wishes to 
pay off his second mortgage. 


IOWA COMPANY’S GAINS 
The Equitable Life of Iowa paid for 
$5,331,167 of business during July. Iowa 
won state production honors for the 
month, with a total of $1,136,216 in paid- 
for production, and increased its lead 
over other states for production honors 
for the year. Other leading states in 
order of their productions during July 
were: Ohio, $677,269; Illinois, $630,500; 
Pennsylvania, $565,500, and New York, 
$350,000. The first seven months of the 
year showed a gain of $1,455,676 over 

the corresponding period of 1927. 





RICHMOND CHANGES 


R. Latimer Gordon is no longer rep- 
resenting the Shenandoah Life at Rich- 
mond as general agent. He and the 
three former members of his agency 
staff are all now representing the com- 
pany at Richmond under direct agency 
contracts. Mr. Gordon was_ general 
agent for the Shenandoah for several 
years, having gone with this company 
from the A. O. Swink agency of the At- 
lantic Life. 





The Bankers Life of Iowa announces 
the appointment of Dr. Garrett H. Delp 
as agency supervisor for the Alexander 
Stuart agency at Richmond, Va., whose 
territory covers the entire state. 








Resent Receivers 


(Continued from Page 1) 


a number of states because of rulings 
of insurance commissioners. 

The daily papers are filled with new 
charges against Toombs. 

These charges include an allegation 
that bogus stock certificates for a total 
of 28,500 shares were issued from time 
to time and apparently used as collateral 
for loans from Eastern banks and others, 
All but 13,500 shares of this non-exist- 
ent stock was later called in and can- 
celed, while the present whereabouts of 
3,500 shares has not come to light. It 
is claimed that on one certificate of 
10,000 shares issued on February 27, 1928, 
Toombs borrowed approximately $500,000 
from a New York bank; also that 
Toombs obtained 12,800 shares of Inter- 
national Life stock from the Interna- 
tional Co. of St. Louis which owned 
23,600 shares of the life company’s stock, 
controlling it, and later used this stock 
for collateral on loans. 

Steps are now being taken by Attor- 
ney General Shartel to seize securities 
of the company said to be located in 
Illinois banks in the Chicago districts. 











The 


International Life Brand 


Is becoming better known than 
any other brand on the range— 


“BAR NONE” 














What 


“The Spectator” 
Says About It 


Extract from “The Spectator” 
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Read complete article in 
“The Spectator” issue of 1921 











Splendid Territories Still Available for the Right Men Seeking General Agency Connections. 

















ST. LOUIS 
ROY C. TOOMBS, President 


INTERNATIONAL LIFE INSURANCE CO. 


W. F. GRANTGES, First Vice-Pres., & Gen’l Mgr. of Agents 











The 
eight 
vent 
al Li 


was 
cash 
the v 
states 


of its 


son 

insur 
Insur 
the 

the | 
McG 
G. J. 
sas; 
E. 
Sout 
hom: 
chait 
Nati 
miss: 
perir 
er, 
Sauf 
Will 
Mon 
laho: 
Pier 
com! 


to | 


the 





























August 17, 1928 










PAN THEN 


| +— Lice —_+- | = —e nears ~ ij 









Page 7 





Say Toombs Thought 
Company Was His Own 


PERSONAL OWNERSHIP IDEA 





Examiners Discuss Manipulation of In- 
ternational Life’s Funds and Allege 
$2,014,463 Impairment 





The report of the examiners for the 

eight states that participated in the con- 
yention examination of the Internation- 
al Life which was interrupted when it 
was discovered that the $3,500,000 in 
cash and securities were missing from 
the vaults of the company in St. Louis, 
states that as of June 30, 1928, the com- 
pany had admitted assets of $39,909,799.- 
43 and liabilities totaling $41,924,262.82. 
This reveals that as of that date Nee 
cmpany had an apparent impairmen 
2 os cainient totaling $2,014,463.39. To 
restore the cash capital and meet the 
apparent shortage in reserves a total 
of $2,951,963.39 is needed. 

The report, which is signed by Nel- 
son B. Hadley, chief examiner of life 
insurance companies for the New York 
Insurance Department, who represented 
the Missouri Insurance Department in 
the examination; and examiners E. G. 
McGee, Missouri; J. Schleep, California ; 
G. |. Willbois, lowa; C. B. Burge, Kan- 
sas; L. S. Thomason, Kentucky; Carl 
E. Herfurtt, Montana; W. J. Madden, 
South Dakota, and F. E. Young, Okla- 
homa, is addressed to Joseph Button, 
chairman Examination Committee of the 
National Convention of Insurance Com- 
missioners, Richmond; Ben C. Hyde, su- 
perintendent, Jefferson City; Ray Yent- 
er, commissioner, Des Moines; S. M. 
Saufley, commissioner, Frankfort, Ky.; 
William R. Baker, commissioner, Helena, 
Mont.; Jesse G. Read, commissioner, Ok- 
lahoma City; B. C. Lewis, commissioner, 
Pierre, S. D., and Charles R. Detrick, 
commissioner, Sacramento, Cal. 

It is dated July 28 or four days after 
Roy C. Toombs, president of the In- 
ternational Life, admitted to six of the 
examiners in Chicago that he was not 
then in a position to produce the securi- 
ties alleged to be missing and refused 
to permit an examination of the ac- 
counts of the Toombs & Daily Com- 
pany, the Chicago investment banking 
house which he also heads. ; 

The examiners charge in this official 
report that President Toombs had used 
the International Life as an annex for 
the operations of his Chicago investment 
house; that he treated the life company 
as his personal property, using its funds 
in violation of the law, and that the 
other members of the company’s Fi- 
nance Committee, George E. Toombs, 
treasurer, and Vice-President T. J. Mc- 
Reynolds carried out the wishes of Roy 
C. Toombs in every way. They further 
charge that the other directors of the 
company failed in their duty. Another 
charge made by the examiners in their 
report is that the annual statement of 
the company was false in regards to the 
$3,446,000 in bonds purchased, and that 
the funds of the life company have been 
so manipulated it is now insolvent. 

The report deals at length regarding 
the financial dealing of the life com- 
pany with the Toombs & Daily company. 

In this connection the report reads: 

“The president of this company, Roy 
C. Toombs, is the head of an investment 
corporation of Chicago known as 
Toombs & Daily. Mr. Toombs is also 
president and the largest stockholder 
of the State Bank & Trust Company of 
Downer’s Grove, Ill. The records and 
books of this company show conclusive- 
ly that the company has been used sim- 
Ply as an annex of above investment 
brokers, Toombs & Daily. The so-called 
bonds and accrued interest to the amount 
of $3,562,952.24, which should be in pos- 
Session of the company, for which 
Toombs & Daily have received cash or its 
equivalent have been unaccounted for. 

our examiners have requested an ex- 
planation respecting these transactions 
and have been unable to secure any ex- 
planation whatever. 

“Harold Woodward was brought here 
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from the State Bank of Downer’s Grove 
in February of this year to gradually 
take charge of the investment depart- 
ment of this company. 

“He states that the company never 
received any actual bonds for the above 
amount, but all it did receive was a so- 
called interim certificate of Toombs & 
Daily saying that the above company was 
entitled to such and such bonds, the 
interim certificate giving descriptions. 
Even these interim certificates were tak- 
en from the possession of the company 
to Toombs & Daily by Mr. Woodward 
on June 19th. 

Securities Sold Back 

“This manipulation of the bonds of this 
company is shown by the fact the se- 
curities purported to have been pur- 
chased on December 31, 1927, from 
Toombs & Daily were sold back to this 
same firm in June, a few days prior 


to the beginning of this examination. 
“An examination of the comnany’s col- 
lateral loan account in the general ledger 
disclosed very peculiar entries on the 
credit side of the account which we 
could not account for and upon request- 
ing an explanation the employe in charge 
of the investment accounts stated there 
had been furnished data upon which to 
make these entries. He stated that he 
understood that a proposed deal had fall- 
en through and he claimed when first 
questioned regarding this that the data 
for the entries had been destroyed. 


“Later Mr. Russell Fyock, the book- 
keeper of the investment department, 
who made the above statement, was 
placed under oath by your examiners 
and acknowledged that the data and en- 
tries had not been destroyed and later 
in the same day were furnished to us. 
This data indicated that the company 
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jabber, does it? 


August 15 


Had lunch with Dewey Mason, /Etna General Agent, 
225 West 34th St. Asked him about August. He said 
“Any month is rotten if you let it take its own course. 
Things are fine at my house. One of my agents wrote 
four life applications in the first four days of last 
week. Two agents of companies that don’t write acci- 
dent and health coverage brought in apps for the limit 
the /Etna will take on a single life. And finally, one 
of my brokers closed one of the biggest group cases 
the AEtna has had this year. 


week?” 


There must be some mistake about August. 


THE DIARY OF SAMUEL APPS 


All this talk about no business in August makes me 
sick. I heard enough of it from men in my own office 
yesterday to pretty nearly sell me on the idea that they 
_ were right—so I went out to see for myself. First of 
all I wrote a fire line I’ve been after for six months. 
And I got it because my man was in his office that 
morning—“too hot to work.” 


Then, I went to three Life Insurance Agencies. All of 
’em busy; two of them likely to pass last year’s August 
production by the twentieth. That doesn’t sound like 
“vacation month,” “presidential year,” “Wall Street at 
the bottom of it,” and all the rest of this spineless 





How’s that for one 




















was going to dispose of approximately 
$7,000,000 of securities of which the $3,- 
562,952.24 of bonds and accrued interest 
above referred to were a part, but there 
was not information anywhere in the 
records or books of this company indi- 
cating why these entries were originally 
made or the method by which the pay- 
ment for the securities was to be made 
to the company, if any. The data and 
entries have the. appearance of an at- 
tempted manipulation of the company’s 
assets which failed for some reason.” 

The report then gives the minutes of 
a meeting of the International’s board 
of October 25, 1927, which described a 
loan of $650,000 to the Great Southern 
Life Stock Syndicate and E. P. Green- 
wood. The president and secretary of 
the International were authorized to bor- 
row from the First National Bank of 
St. Louis for a ninety day period the 
aggregate sum of $650,000 to complete 
the loan. The laws of Missouri and of 
Texas permit life companies to make 
collateral loans on the stocks of other 
life companies as securities. 

In their report the examiners also 
list the remittances by check and bonds 
made by the International to Toombs 
& Daily. No explanation appears on the 
records of the company for what pur- 
poses these remittances, one of which 
was for $800,000, were made, and, says 
the report, “the company received no 
benefit therefrom excepting interim cer- 
tificates which were in possession of the 
company up to June 19 when they were 
taken to the office of Toombs & Daily, 
Chicago.” 

The examiners also went deeply into 
the subject of the various real estate 
transactions, including the St. John’s 
properties in Kansas City, carried on the 
books at $406,900; and the Stanleigh Ho- 
tel, Chicago, carried at $248,771. These 
transactions were disallowed, figuring in 
the $2,014,463 impairment of the com- 
pany. 

A check for $800,000 drawn by the 
International to make a deposit with the 
Baltimore Trust Co. was also discussed 
at length. It was alleged also that re- 
ports to state insurance departments 
were falsified. 

The report continues: 

“The president of this company is 
apparently treating the company as a 
personal concern, using its funds in vio- 
lation of the law. The other two mem- 
bers of the finance committe apparently 
carry out his wishes in every way. The 
directors of the company have not as- 
serted themselves in performing their 
duties as directors of a life insurance 
company. The president and his repre- 
sentatives have manipulated the funds 
of the company in such a way that the 
company is now insolvent. Its condi- 
tion is hazardous to the public, its stock- 
holders and policyholders. As soon as 
knowledge concerning the condition of 
this company reaches the public there 
will undoubtedly be efforts by various 
policyholders and others to withdraw 
their equity in the company and if this 
should result it would place them as 
preferred creditors. 

“It is the opinion of your examiners, 
therefore, that prompt action should be 
taken to protect all interested parties.” 





ASK FOR HARRY HERTZ ARREST 


Harry Hertz is a broker at 123 Will- 
iam street. He was licensed up to this 
year, but did not renew. The Insur- 
ance Department alleges he continued to 
solicit business and the complaint bu- 
reau of the Department this week asked 
Magistrate Gottlieb for a warrant for 
his arrest, charged with violating Sec- 
tion 143 of the insurance law. 





Plans to broaden the work of the old 
Restoration Bureau have been made by 
the Mutual Life with the creation of a 
new department to be known as the 
Policyholders Service Bureau with Wil- 
lard T. Johns as manager. He was 
manager of the old bureau. The new 


department will conserve business, re- 
store lapsed policies and maintain rec- 
ords of agencies and special representa- 
tives in this respect. 
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High Class Literature 
Used In Trust Service 


EQUITABLE TRUST’S BINDERS 


A Guide and a Seed for Life Under- 
writers as Part of Plan to 
Educate Agents 





The most elaborate literature in use 
in connection with life insurance trusts 


is that of the Equitable Trust Co. of 
New York, which was prepared under 
the direction of Edward M. McMahon, 
former life insurance general agent who 
is insurance trust officer of the Equitable 
Trust Co. For the use of those life in- 
surance agents or general agents who 
agree to co-operate with the trust com- 
pany, the latter furnishes two large 
loose-leaf leather binders, very attrac- 
tively gotten up and handsomely printed. 
One is the “Underwriters Guide to Trust 
Service” and the other is a “Manual of 
Insurance Trust Service.” Both of these 
services are loaned to the life under- 
writer for his information and guidance 
and remain the property of the trust 
company. Some extracts from the man- 
ual follow: 

There are many successful life under- 
writers who frankly date the beginnings 
of their best and most productive years 
to the time when they learned to iden- 
tify the service of life insurance as a 
useful and necessary element of a com- 


prehensive estate plan. Men are in- 
stinctively more concerned with ends 
than with means. Realizing that men 


have a stronger interest in what they 
want than they have in the means of 
achieving it, the life underwriter has 
learned to adapt his sales approach ac- 
cordingly. One of the devices being 
used by successful life underwriters to 
gain a more interested consideration is 
to direct attention to the picture of the 
prospect’s ideal estate. Leaving con- 
sideration of all the means for achieving 
this ideal estate for the time being, the 
underwriter proceeds to analyze the de- 
sires and ambitions and especially the 
needs which are the determining factors 
in that estate. In short, he runs a tape 
line along the length and breadth of the 
prospect’s needs and desires and ambi- 
tions. He finds out what the prospect 
wants. He draws a picture of the spe- 
cific benefits and advantages desired. 

This process of reducing a given pros- 
pect’s ideal estate into terms of what it 
means to him is the very door that leads 
to consideration of the use of more life 
insurance. For the ideal estates of most 
men are always found to be nothing 
more than the money or property equiv- 
alent of a certain basis for a feeling of 
security. 

The life underwriter and his prospect 
soon discover that many of the needs 
which people have for property, or an 
estate, are amply satisfied by life insur- 
ance. When the average man analyzes 
his desires for an estate—the purpose of 
all his industry and creative effort—he 
usually finds that much the larger part 
of his desires for a larger estate are 
prompted by the personal needs of those 
who are dependent upon him and that 
life insurance satisfies those needs per- 
fectly. 

Suggested Approach for Personal Trust 

The following is given in the manual 
as a suggestion for an approach and 
presentation in a personal insurance trust 
case: 

First, may I thank you, Mr. Brown, 
for your consideration in giving me five 
or ten minutes of your valuable time. 

In the past most of my time has been 








fifteen. 


five. 





Assets over $16,000,000 





TWO NEW CONTRACTS 


For children, age one day to insurance age 
A20-Year Endowment and 20-Pay- 
ment Endowment at 85, with PAYOR 
FEATURE which waives premiums and 
pays cash dividends in event of the death or 
disability of PAYOR, 
grandparent or guardian. 
age five; graded death benefits prior to age 
Specimens and rates upon request. 


Sas ee a 


Address Agency Department 


The Midland Mutual Life Insurance Co. 


COLUMBUS, OHIO 


who may be parent, 
Full coverage after 


In force $98,000,000 














spent in assisting in the creation of es- 
tates through the medium of life insur- 
ance. The creation of an estate is a 
very important subject for each and 
every one of us. Nevertheless the con- 
servation of whatever estate we are cre- 
ating must be considered to be of equal 
importance. It is about the conserva- 
tion of your estate that I wish to talk 
to you today. 

I am happy to say that I am now in 
a position to render you a very complete 
estate conservation service in co-opera- 
tion with one of the large financial in- 
stitutions of New York. 

A very large percentage of life insur- 
ance proceeds are paid in cash to bene- 
ficiaries. In many cases these beneficia- 
ries are called upon to manage rather 
large sums of money and without ade- 
quate previous experience in that work. 
For the purpose of assuring that insur- 
ance estates and other property shall be 
properly conserved and distributed the 
Equitable Trust Co. of New York has 
established an insurance trust depart- 
ment. This department works in close 
co-operation with the more advanced 
life underwriters of New York, and en- 
ables such underwriters to serve their 
policyholders more thoroughly, not only 
in connection with the insurance estates 
but also in connection with their other 
property. 

It is safe to say that when you took 
the necessary steps to create your pres- 
ent insurance estate, your objective was 
the safeguarding of the financial future 
of certain beneficiaries, who are prob- 





ably your immediate family as well as 
some other dependents. You must have 
certain plans in mind, which plans you 
would like to have carried out for these 
beneficiaries, or perhaps, like many 
other men, you have not yet authorized 
any responsible organization to see that 
such plans are carried out to a success- 
ful conclusion, in the event that you 
do not live long enough to carry out the 
objective yourself. 

During your lifetime you are the finan- 
cial head of your family. After your 
death you will need a substitute, who 
can “carry on” in businesslike manner 
in your place insofar as possible. 

Is it fair for any man to hand over 
to his wife a sum of money so large as 
to cause her considerable anxiety and 
worry as to its safe and proper invest- 
ment? This loyal wife has at all times 
taken care of the various duties which 
came within her jurisdiction in the home 
and done them well. At the same time 
she has never been called upon to in- 
vest or take care of considerable sums 
of money as you have handled in your 
business regularly. 

The payment to a beneficiary of such 
large sums, in the event of premature 
death, will of necessity be made at a 
time when she is mentally less capable 
of considering such things, and will have 
to make her decisions without your ad- 
vice or assistance. 

Undoubtedly the time will come when 
she will wish that she had someone to 
whom she could go for advice, not only 
in financial matters but also in those 


of a purely personal nature. Wouldn't jt 
be a very wonderful thing for you to 
know that in the event of such an emer. 
gency your beneficiary could go to and 
freely converse with a kindly but at the 
same time experienced trust officer ? 


__So that you may have a more detinite 
idea as to the kind of service whicl: the 
Equitable Trust Co. of New York can 
supply, I desire to call your atteition 
to one page of this book which the 
Equitable Trust Co, has presented to 
me. You will note that the headin. on 
this page is “Facilities Available Fo; 
the Creation and Conservation of Fs. 
tates.” Further, you will note that these 
facilities are available whether the es- 
tates are large or small. Most estates 
consist of life insurance and other prop- 
erty such as, business interests, stocks 
bonds, etc. The life insurance can be 
conserved for the beneficiaries of your 
estate, either through the instalment op- 
tions in the insurance contracts or 
through a life insurance trust. All other 
property is distributed through your will 
and can be conserved by the creation 
of a trust under your will. 
_ My objective in calling upon you today 
is to bring to your attention the real 
service which the Equitable Trust (Co 
may be able to render to you. So that 
a definite plan can be outlined to suit 
your case, may I suggest that you per- 
mit me to make an appointment in the 
near future to discuss this whole prob- 
lem with a representative of the Equit- 
able Trust Co.? So that the trust com- 
pany may give consideration to your 
particular case before such a mecting 
I would like to go over this blank form 
with you (Memoranda for Estate Analy- 
sis and Trust plan). You will note that 
much of the information requested is 
of a confidential nature. I can assure 
you that I will not divulge this informa. 
tion to anyone but the Equitable Trust 
Co., who will use this information only 
yd the purpose of analyzing your situ- 

ion with a view i you if 
cae to serving you if 

I would like to have the information 
so that the representative of the trust 
company can be familiar with it when he 
calls with me to have his interview with 
you. The trust company representative 
will come up with me by appointment 
to discuss these very important matters 
with you without any cost or obligation 
on your part. 

Mr. Brown, I really feel that the time 
which you are giving to me now and the 
time which you will give to considering 
this whole problem with the trust com- 
pany and with your attorney will be of 


great value to your beneficiaries in the 
future. 





WAS DEATH ACCIDENTAL? 


Albert E. Bogdon, a state senator of 
Colorado, carried two policies with a 
Chicago company, insuring him for for 
$12,500 against accidental death, his wife 
to be the beneficiary. On June 9, 1927, 
Bogdon was found in a room with an- 
other man’s wife and he was shot and 
killed. Mrs. Bogdon in her suit alleges 
that the company refuses to pay. 





MADE UTAH GENERAL AGENT 


The John Hancock Mutual Life has 
been licensed to do business in Utah 
and has appointed George R. Duncan 
general agent for the state. The com- 
panv's offices will be in the Walker 
building, 175 S. Main street, Salt Lake 
City. Mr. Duncan is a life underwriter 
of long experience and is well known 
throughout the state. 





GUARDIAN 


LIFE 





Established 1860 Under the Laws of the State of New York 





Tel. RECtor 7500 
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Selling Insurance as 
Sound Investment 


FACTORS THAT MAKE APPEAL 





Lee A. Phillips, Vice-President of Pa- 
cific Mutual Life, Presents Invest- 
ment Angles 





There is a great deal that may be said 
for the life insurance policy as an in- 
yestment in spite of the attitude of many 
agents who say they never present in- 
surance from this standpoint. Some of 
the sound reasons for viewing insurance 
as a investment were presented before 
a gathering of representatives of the 
Pacific Mutual Life at Los Angeles re- 
cently by Lee A. Phillips, executive 
vice-president of the company, a recog- 
nized financial genius and one of the 
important figures in the business world 
of Los Angeles. 

“Few people would consistently accu- 
mulate the sums corresponding to the 
annual premiums, unless there were a 
penalty for failing to do so,” said Mr. 
Phillips in discussing this investment ar- 
gument. “The individual does not have 
opportunity, aside from his business, to 
invest small sums at given times and 
thus loses the advantage of compound- 
ing interest. The company, having a 
continuous daily program, is enabled to 
combine the many small deposits it re- 
ceives and afford immediate investment. 
The company being constantly in the 
market for investments, attracts the 
borrower, and has opportunity to select 
both as to security and return. By rea- 
son of the volume of investments, the 
cost of administration, including ap- 
praisements and analysis, is reduced to 
a figure the individual cannot approach. 
Again, the spread of investments avail- 
able to the individual is necessarily lim- 
ited, and if he chooses the high return 
of mortgages, his re-investment of the 
funds occurs quite often with an interim 
of loss of interest and the attendant cost 
of labor necessary to proper investiga- 
tion and accounting—if indeed he is able 
to secure a satisfactory investment in the 
increased possibly odd amount of the 
fund. Again, possible illness might se- 
tiously interfere with the continuity of 
his attention to his duties and cause loss 
of income if not of principal. If he pre- 


‘fers bonds or stocks, he must perforce 


buy at retail, while the company buys 
at wholesale. He. sells of necessity and 
the company buys when others need to 
sell. A forced sale or a failure of in- 
vestment seriously affects his principal. 
Failure of the same security in the com- 


/pany’s hands has but little effect on its 
average earnings. 
'security and security is the first require- 


All these make for 


ment of investment. The company 
spreads its investments as to character 
and territory—the possibility of the in- 
dividual doing this with such sums as we 
have under consideration is impossible,” 
pointed out Mr. Phillips. 

“In these days ot declining interest 


a 











return. 


participating business. 


* 


Highest rating awarded. 








An Extract From 
Best’s 1928 Reports--- 


“This Company [Northwestern National Life, 
Minneapolis] is jointly controlled by its policyhold- 
ers and shareholders. The directorate is composed 
of prominent business men of the Northwest, lead- 
ers in the financial, commercial, and industrial 
world, who actively direct the affairs of the Com- 
pany through an executive committee composed of 
six of its members... . 
yet conservative growth. Its surplus is ample. The 
expense of management and the cost of new busi- 
ness is low. The mortality rate is very favorable. 
Its investments are diversified and yield a very good 
Death claims are promptly paid. Net 
cost under its participating policies is very low. 


Our general rating of this company is ‘excellent.’ 


“Dividends on the stock are limited to the interest 
on the capital and the profits derived from non- 
No surplus derived from 
participating business paid to shareholders... . 
These provisions are all praiseworthy and very fair.” 

—Best’s Life Insurance Reports, New York, 1928. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


0. J. ARNOLD, Parswwent 


STRONG~— Minneapolis Minn. ~ LIBERAL 


The Company combining with all the advantages 
of mutuality, the benefits of a substantial capital. 


It has had a very rapid, 

















rates,” pointed out Mr. Phillips, “it is 
a serious problem for the individual to 
know what his investments may earn in 
the future. The company, by reason of 
the larger sums it already has invested 
at high rates of interest for long periods 
will not be seriously affected. 


“Marketability also affects the desir- 
ability of an investment,” said Mr. Phil- 
lips) “The individual feels that with the 
securities in his control he can sell as 
he pleases or use them as collateral 
should need arise. Not so if he is buying 
on the instalment -plati as he would be 
if making his deposits with the company. 
The insurance policy, however, is good 
for a loan at a fixed rate of interest or 
cash surrender at any given time for a 
stated amount without discount. 

“In 1921 Government’ bonds sold at 85c 
on the dollar—and current rates of in- 
terest nearly doubled,” concluded Mr. 
Phillips. 

“No insurance policy had to be dis- 








increasing business. 


past seventy-seven years. 


Massachusetts Mutual Life Insurance 


Springfield, Massachusetts 
Organized 1851 


More Than a Billion and 


emcees mtaam | n eee 





RAPID PROGRESS 


The service which the Massachusetts Mutual has rendered to its 
policyholders and representatives is reflected in the Company’s rapidly 
Meanwhile there has been no deviation from the 
sterling principles for which this organization has been noted during the 


Half of Insurance in Force 


Company 








continued in any respect and loans were 
made at the rate of interest set forth in 
the policy. The lack of publicity at- 
tendant upon a policy loan, and the fact 
that the company cannot refuse it—that 
it can be repaid at any time or allowed 
to run to the maturity of the policy— 
places the insurance policy in a class all 
by itself from an investment standpoint.” 





GIVES INSURANCE COURSE 

A course in life insurance fundamen- 
tals has been added by the University 
Extension Division of the Massachusetts 
Department of Education. This is in- 
tended to meet the needs of those seek- 
ing licenses as agent in that state as the 
Insurance department now gives an ex- 
amination in insurance fundamentals to 
those seeking the right to do an insur- 
ance business. The course is given at 
the request of the Boston Association 
of Life Underwriters. 


Fewest Lapses With 
Annual Premiums 


QUARTERLY FIVE TIMES MORE 





Analysis Shows More Chances There 
Are to Lapse More Lapses 
There Will Be 


An analysis of the lapse rates of poli- 
cies on which premiums were payable 
annually, semi-annually and quarterly, 
recently made by the Connecticut Mu- 
tual Life confirms the assumption that 
the more chances there are to lapse the 
more lapses there will be. It was found 
that 1,463 policies for $4,224,092 of in- 
surance, lapsed at the end of a tem- 
porary premium. This was a lapse rate 
of 22u%% by policies and 20%% by 
amount. The formula was then applied 
to over 25,000 policies for about $100,- 
000,000 with the following results: 


Number Amount 


Annual premiums....... 7.2% 5.0% 
Semi-annual premiums.. 13.2% 10.7% 
Quarterly premiums.... 28.8% 27.1% 


Looking at the first column, it will be 
seen that the lapse rate for semi-annual 
premiums was nearly twice that for an- 
nual premiums, while the quarterly rate 
was exactly four times the annual. The 
second column shows that the lapse by 
amount insured in the semi-annual pre- 
mium group was more than twice what 
it was in the annual, and that the quar- 
terly lapse rate was nearly five-and-a- 
half times the annual. 

Commenting on this the New Eng- 
land Mutual Life says: “These figures 
confirm the natural assumption that the 
more chances there are to lapse, the 
more lapses will take place. The man 
who pays annually is done paying for 
that year, but the man who pays semi- 
annually may “fall down” at the end of 
six months; while the man who pays 
quarterly has three chances to lapse 
before he gets through the first policy 
year and reaches his second annual pre- 
mium. 

“This tested experience also bears out 
what would be expected from the fur- 
ther fact that the man who cannot pay 
annually, and is forced to defer a half 
or three-quarters of his premium, is 
less certain of being able to carry his 
policy precisely because of his limited 
financial resources, Of course, this does 
not mean that men who must pay quar- 
terly or semi-annually are not desirable. 
Far from it. They need the service of 
life insurance more than the annual 
payer. 

“But it does mean that the agent who 
strives to select his applicants from the 
latter group will automatically eliminate 
a large part of the lapses that experi- 
ence shows will occur, and thereby will 
strengthen his renewal account, at the 
same time that he saves his policy- 
holders the interest that must be paid 
on deferred premiums.” 








Pennsylvania 





Provident Mutual 


Life Insurance Company of Philadelphia 





Since premiums were much reduced January 1, 
1927, the average premium per policy has been 
increased owing to a larger average policy 


The new dividend scale, in effect January 1, 1928, 
shows on the average a greatly reduced cost to the 
policyholder, which should enable the Provident 
agent still further to increase his production and 
the size of the policy sold. 


_| 


Founded 1865 
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Insurance Lectures 
In Europe Popular 


LIST OF SUBJECTS COVERED 





“What Does Private Insurance Mean to 
Business Man?” Mannheim Topic; 
Many Social Insurance Talks 
Lectures on insurance subjects are 
growing in popularity in European uni- 
versities. A partial list of these lectures 

with the subjects follow: 





A. Germany 

Aachen: (Technical University): Prof. 
Matthew: Technicalities of fire insur- 
ance. 

Prof. Kayser: Insurance law. 

Prof. Blumenthal: Selected problems 
on probabilities. 

Berlin: (Academy for governmental 
administration): Prof. Dersch: Practi- 
cal problems of social insurance law. 

Prof. Ehlert: Unemployment insur- 
ance. 

Dresden: (Technical University) : 

Prof, Holldack: Private insurance law. 

Prof. Bohmer: Analytical theory of 
life insurance, and invalidity insurance 
mathematics. Problems on general in- 
surance mathematics. 

Karlsruhe: (Technical University) : 

Prof. Merk: Social legislation, part B. 
Social insurance law. 

Konigsberg i. Pr.: (Academy for com- 
merce): 

Prof. Ney: Selected chapters on the 
theory of insurance. 

Prof. Fuchs: Trade law and social in- 
surance. 

Mannheim: (Academy for commerce) : 

Prof, Koburger: What does private in- 
surance mean to the business man? (In- 
troduction to social insurance. Scientific 
application of practical problems in pri- 
vate and social insurance.) 

Prof. Perels: Rights under the private 
insurance contract. 

B. Switzerland 

Geneva: (University): Prof. Pittard: 
Commercial law. Private insurance. 

Prof. Mirimanoff: Probabilities. 

C.—Austria 

Graz: (University): Prof. Bischoff : 
Fundamentals of Austrian social insur- 
ance. 

Prof. Burkard: Practical course on so- 
cial insurance (for medical students). 

Vienna: (University): Prof. Hupka: 
Private insurance law. . 

Prof. Hawelka: Problems on social in- 
surance law. . 

Prof. Czyhlarz: The argument for life 
insurance. 

Prof. Oppenheim: Probabilities. _ 

Prof. Tauber: Insurance mathematics, 
part II, with problems. 

Prof. Schrutka: Fundamentals of 
mathematical statistics. 

Vienna: (Technical University) : | 

Prof. Frisch: Public and private insur- 
ance law. 

Prof. Krassel: Austrian labor law; un- 
employment insurance; fundamentals of 
labor insurance. 

Prof. Schigut: Insurance bookkeeping. 

Prof. Fanta: Application of mathe- 
matical statistics. Mortality rates and 
mortality tables. Systems of life insur- 
ance. Old age or pension insurance. 

Vienna: (University for world trade) : 

Prof. Dorfel: Insurance bookkeeping. 

Professors Dorfel and Meithner: Ac- 
countancy. 

D. Czecho-slovakia 

Prague: (German technical Univer- 
sity) : 

Prof. Korkisch: Insurance in general 
(important parts). Insurance law (so- 
cial and private insurance). 

Prof. Leyerer: Insurance bookkeeping. 

Prof. Rosmanith: Insurance mathe- 
matics in two courses. Part I: Life in- 
surance with practical problems and 

Part II: Invalidity insurance with 
problems. ; 





The Toledo agency of the Equitable 
Life of Iowa paid for $229,654 and led all 
agencies of the company during July. 
This agency also furnished the leading 
personal producer for the same period. 


KOCH JOINS NATIONAL LIFE 





Long in Charge of Field for Royal 
Union He Goes With Another 
Des Moines Company 





William Koch, for the past ten years 
vice-president in charge of agency op- 
erations and a director of the Royal 
Union Life of Des Moines, has resigned 
to accept a similar post with the Nation- 


a! Life Association of Des Moines. Mr.’ 


Koch succeeds the late Edwin T. Mere- 
dith as a director of the company. 

Mr. Koch has been prominent in the 
business life of Des Moines for twenty- 
five years. For sixteen years he was 
president of the Brotherhood of Amer- 
ican Yeoman. He is a native of Des 
Moines and was an important factor in 
the growth of the Royal Union Life to 
its present position wtih $140,000,000 of 
insurance in force and $25,000,000 assets. 
A program of expansion is planned for 
the National Life Association with an in- 
tensive development of the twenty-five 
states in which the company now oper- 
ates. 





CHANGES OF TITLE 
R. S. Boyns of the Seattle ordinary 
agency, and G, A. Thayer of the Olym- 
pian ordinary agency, also at Seattle, 
for The Prudential, have had their titles 
changed to managers. 


—_—_—_—__—. 


niceties a 


GOING STRONG 


Paid-for Business for 1927 
exceeded 1926 by 43.44°% 
First six months of 1928 
exceeded same period 
by 20%. 


KEEP YOUR EYE ON 
THE MANHATTAN 


The 
Manhattan Life Insurance 
Company 
66 Broadway - New York 








NO LONGER HANMER PLAN CO. 


J. H. Philbin Changes Its Name to 
“Trustate Corporation”; Has Trust 
Company Connections 
J. H. Philbin, president of the Han- 
mer Plan Co., Inc., New York, has an- 
nounced the change of its name to Tru- 
state Corporation. This is the old Han- 
mer-Mellen Co., which was originally 
run by two well-known insurance agents 
who tied up with trust companies and 
whose activities brought. them into con- 
flict with the Life Underwriters Asso- 
ciation of New York. At a hearing of 
the Insurance Department, however, 
they won a victory. In describing the 

new title President Philbin said: 
“Trustate Corporation acts as advis- 
ory counsel in the creation, administra- 
tion, conservation and distribution of 
personal co-partnership and corporate 
estates, through the facilities of corpor- 
ate trustees and insurance companies.” 


Thomas E. Lovejoy, President 











HAlent, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Kansas City 


$1,842,874 of the business paid for dur- 
ing the month of July was written from 
those who already held policies in the 
Equitable Life of Iowa. This amount 
was 34.6% of all business paid for during 
the month. 


Omaha 
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Six-Months’ 
Record of Progress 


Missouri State Life shows 47% gain in volume 
of insurance in Force as compared with 


PROM January Ist to June 30, 1928, the Missouri State Life added 
$52,093,892 to its total of life insurance in force—47% more than 
was added during the first six months of 1927. 


During the same six months period of 
1928, the Agency force of the Com- 
pany wrote and paid for $135,022,012 
of new business which represents a gain 
of 44 per cent over the Paid-for busi- 
ness of January 1st to June 30, 1921. 


In the first six months of 1928, the 


Missouri State Life Insurance Company 


Hillsman Taylor, President 


Health 


first six months of 1927. 


Agency force wrote 32,999 applications. 
10,006 more than were written in the 
first six months of 1927. 


A Progressive Agency force is building 
The Progressive Company. 


We have room for more progressive 
men. 


LS CD 7) 


Home Office, St. Louis 





Missouri STATE LIFE INSURANCE COMPANY, 
Saint Louis, Missouri 
Send me your Agency proposal 
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Company Assets Gain 
Billion And A Quarter 

SUMMARY OF NEW YORK REPORT 

Twelve and Third Billions Assets; Of 


$848,000,000 Surplus Nearly Half 
Held by N. Y. Companies 





Figures showing the results of the op- 
erations of life companies licensed to do 
business in New York state have been 
compiled for Superintendent of Insur- 
ance James A. Beha and will be pub- 
lished in detail in his annual report 
which will be out the latter part of this 
month. The present number of life com- 
panies operating in New York state is 
the largest since 1875 when there were 
forty-five such companies. There are 
seventeen New York companies, twenty- 
eight of other states and three United 
States branches of Canadian companies. 

The life companies now authorized in 
New York carry about 80% of the busi- 
ness in force in the United States, and 
their combined 1927 figures again show a 
substantial increase of new business over 
that of the year previous, as in each 
of.the five preceding years. 

The combined assets of life companies 
represented in New York at the begin- 
ning of 1928 exceeded twelve and a third 
billions and marked a gain during 1927 of 
nearly one and a quarter billion dollars. 

The great bulk of these assets is in- 
vested in real estate mortgage loans and 
in bonds and stocks. ‘The mortgage 
loans have increased rapidly in recent 
years and now exceed the amount in- 
vested in bonds and stocks by about 
$360,000,000. ; 

The surplus and special funds (includ- 
ing $24,525,000 capital) over all liabilities 
amount to $848,652,005, of which $444,- 
999,260 is held by New York state com- 
panies. 

The combined income for 1927 was $3,- 
131,041,969 and the disbursements $1,954,- 
818,001. Of the last amount $1,351,442,431 
went to policyholders and their benefi- 
claries. ; 

As compared with 1926, the life com- 
panies reporting to New York show in- 
creases for 1927 as. follows: In assets, 


$1,244,115,089; liabilities, $1,148,689,710; 
income, $278,353,805; disbursements, 
$137,287,958. 


The aggregate number of policies in 
force on January 1, 1928, was: ordi- 
nary, 21,040,080; industrial, 69,005,728; 
and the whole amount of insurance in 
force: ordinary, $58,649,002,675; indus- 
trial, $13,295,476,056. Under ordinary 
are included 13,717 group policies 
amounting close to $6,000,000,000, cover- 
ing several million employes. 

The addition of six and a half billions 
of fraternal and assessment insurance 
carried by organizations authorized in 
New York will make the amount of life 
insurance carried by all organizations re- 
porting to New York at the beginning 
of this year exceed seventy-eight bil- 
lions of dollars. Reliable estimates in- 
dicate that the total of all classes of 
life insurance held at the beginning of 
1928 in the United States approached 
one hundred billion dollars. 

The important position of life insur- 
ance in the state of New York is re- 
vealed by the following summary of 
business in the state: 

Policies issued in 1927: ordinary 555,- 
240, for $1,997,672,696; group 299, for 
$08,357,507; industrial 2,056,918, for 
$683,449,765. 

Policies in force in New York Janu- 
ary 1, 1928: Ordinary 4,047,846, for $11,- 
191,903,066; group 2,053, for $1,139,739,- 
302; industrial 13,193,793, for $3,089,217,- 
836; total gain for the year 1927 in poli- 
cies 973,935, in amount $1,586,601,657. 

otal premiums received in New York 
on these several classes in 1927 were 
$538,802,105; claims incurred, $128,315,- 
799; claims paid, $126,741,070. 


Beha Again Brings Up 
Section 97 Changes 


THINKS AMENDMENT IS NEEDED 





Says Overwhelming Majority of Com- 
pany Officials Support Proposed 
Change; Agrees to Commission 
Fee Compromise 





Superintendent Beha has forwarded a 
letter to the Life Underwriters Asso- 
ciation in New York state relative to 
the proposed amendments to Section 97. 
In his letter he said that underwriters 
should not oppose the proposed amend- 
ment unless convinced the changes are 
against the best interests of the busi- 
ness and of the public generally. “It 
will be a matter of no little concern if 
the underwriters should unfortunately be 
placed in a position of opposing legis- 
lation formulated for the benefit of the 
life insurance business and of the pub- 
lic generally and which at the same time 
would benefit the life underwriters in the 
long run,” he said. 

Mr. Beha told of the study the De- 
partment has given to the subject and 
declared the fundamental and most im- 
portant principal of Section 97 is the 
limitation of acquisition expenses. He 
discussed the printed brief of the Un- 
derwriters Association presented in Al- 
bany in 1928 and added: 

The printed brief of the Underwriters is mis- 
leading, in so far as it gives the impression 
that the measure of acquisition expenses is the 
fundamental principle of the law. The pro- 
posed amendments to Section 97 world chance 
the measure of first year expenses, but would 
not change the fundamental principle that ac- 
quisition expenses should be regulated. They 
not only preserve but actually strengthen the 


fundamental principle and purpose of the sec- 
tion. 

The proposed amendments do not involve radi- 
cal changes in the law, although such an im- 
pression appears to be conveyed by the printed 
brief of the Life Underwriters. The proposed 
amendments are briefly analyzed in the memo- 
randum. The principal changes would be the 
bringing of certain additional forms of ac- 
quisition expenses specifically under the con- 
trol of the law and substituting a more equit- 
able and fair measure for the present measuring 
rod of first year expenses, consisting of load- 
ings plus assumed mortality gains (based on a 
mortality table and an arbitrary assumption 
which do not represent even approximately the 
experience of the companies). 


Sections Have Been Amended 


The Superintendent added that chang- 
es have been made in Sections 96 and 97 
from time to time in the past for the 
good of the business, “and amendments 
are desirable at the present time to meet 
conditions which have changed materi- 
ally since 1906.” 

The Superintendent said that the De- 
partment had decided to withdraw its 
recommendation to reduce the collection 
fee after the fifteenth policy year, leav- 
ing it at 3% as heretofore. He ex- 
pressed the opinion that the proposed 
amendments would not require any re- 
duction in the commission schedule or 
other compensation to agents of an eco- 
nomically managed company. Continu- 
ing he said: 

The Department opposed any increase in ac- 
quisition expenses. Unfortunately, certain im- 
proper tendencies noted in the insurance field, 
if left unchecked will lead to such an increase. 
No actuary or company official has appeared in 


opposition to the American Men Ultimate Table 
at any of the hearings. 





PRUDENTIAL AGENT KILLED 





Louis Stabile Had Just Completed Round 
of Debit When Shot; Three 
Flee From Scene 

Louis Stabile, an agent for The Pru- 
dential, was shot and killed Tuesday 
night as he stepped out of the front 
door of his apartment house at 2238 
Adams place, the Bronx. Three men 
were seen fleeing from the scene follow- 
ing a volley of four shots. Stabile, who 
lived with his wife and five children at 
786 East 185th street, Bronx, was con- 
nected with the branch office at 318 East 
Kingsbridge road. He had just com- 
pleted his debit round when he stepped 
into the courtyard. In Stabile’s pockets 
were found $30.50 in cash and $25 in 
checks, and close by the body was a 
32 calibre revolver. 
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J. A. Stevenson Leaves 
Equitable Society 

WILL BECOME A GENERAL AGENT 

To Go With Another Company In 


Philadelphia Territory; Brilliant 
Career As An Educator 








John A. Stevenson, second vice-presi- 
dent of the Equitable Life Assurance 
Society, has resigned and announcement 
of his future plans will be made later. 

At President Parkinson’s office the be- 
lief was expressed that Dr. Stevenson 
would become general agent of the Penn 
Mutual in Philadelphia. 


Following so closely on the heels of 
the announcement that Frank H. Davis 
had resigned as vice-president to become 
general agent of the Penn Mutual in 
Chicago the news takes on many inter- 
esting angles. In view of the widespread 
discussion as to whether branch offices 
will eventually supplant general agencies 
the fact that a $50,000 a year man and a 
$35,000 a year man have left executive 
home office positions to go in the field as 
general agents is regarded as a develop- 
ment of significance. 

Dr. Stevenson was a professor in the 
University of Illinois where he attracted 
the attention of insurance men who per- 
suaded him to run the life insurance 
school of Carnegie Institute. He went 
to the Equitable from Pittsburgh. He 
is regarded as having one of the most 
brilliant minds in the business. 


Receivers Pave Way For 
St. Louis Rehabilitation 


INTERNAT’L. RE-ORGANIZATION 





Select W. F. Grantges, Vice-President, 
o Supervise Company’s Affairs; 
Reinsurance Is Probable 
St. Louis, Aug. 15—The first definite 
step towards rehabilitation of the Inter- 
national taken Wednesday 
when counsel for federal and state re- 
ceivers signed an agreement under which 
the company resumes all its normal func- 
tions with the exception of writing of 
new business. W. F. Grantges, first 
vice-president and general manager, was 
selected to supervise the company’s af- 
fairs and is authorized to make any and 
all payments for the company, such as 
death claims, disability benefits, policy 
loans, salaries, current expenses, renewal 
commissions, etc., up to a limited figure 
for each item. For the larger payments, 
(over $500) the stipulation provides that 
they must be approved by the Federal 

Receivers Wilson and Hyde. 

No payments of any kind can be made 
to Roy C. Toombs, former president, 
who has been arrested; or to E. F. Mor- 
genstern, vice-president. 

This harmonizing of the various liti- 
gants is regarded as the first move 
towards a complete understanding and it 
is anticipated that within forty-eight 
hours an agreement on a _ reinsurance 
contract will be announced. A re-organi- 
zation of the company with new capital 
is also possible. 
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says that Good Will brings back customers 
time and time again. We have served four 
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ROM the moment baby’s 
K eyes open upon a strange 

world his demand is for 
food— food that will build a 
sturdy body and help him grow. 
Nature provides milk for his 
needs. In milk are found in right 
proportion all the many kinds of 
food required in the business of 
body-building. Throughout 
babyhoodand youth the elements 
contained in milk are essential 
to sound growth. 


Asa general rule, milk should not 
be regarded as a beverage to be 
taken when thirsty, like water. 
It is a food and should be sipped 
(eaten) slowly. In milk are found 
a greater number of the materials 
required by the body than in 
any other one food. 


Milk contains "minerals from 
which the bones and teeth are 
made, elements which produce 
strong muscles—as well as vita- 
mins to assist growth and to ward 
off disease. There is no part of the 
body which it does not nourish. 


The boys and girls who have milk 
regularly all through childhood 
have a better foundation of health 
—more rugged bodies to carry 
them through life—-than those 
who have little or no milk. They 
will have more reserve strength 
with which to fight illness. 


Mil 








2 lbs. Potatoes 


Each of these foods has its own value. 










NX 


% lb. Beefsteak 


The com- 


parison is only for “energy value”’—the property 
which gives the body stre1gth and power to carry 


on its activities. 


A quart of milk a day, in some 
form, should be the rule for 
every child all through the grow- 
ing period. A few children have 
a real or imagined aversion to 
milk. But even with them, the 
doctor may find that they can 
take it and enjoy it if served as 


cocoa or in soups, sauces, cus 
tards, puddings, or frozen desserts’ 


Encourage your boys and girls 
to appreciate milk. Make them 
understand that for most people 
it is the finest all-around food in 
the world. Tell them what it 





hot 











———— 


~the Builder 


ONE QUART 
OF MILK IN 
~» ENERGY FOOD ; 
VALUEEQUALS =~ 

4/, lb. Chicken ANY OF THESE 8 Eggs 


will do for their bodies. Children 
love games. Teach them the 
game of body-building. Protein 
“bricks” for strong muscles; lime 
“bricks” for bones and teeth; milk 
sugar “bricks” and fat “bricks” 
for energy and warmth. All 
these and other building ma- 
terials in milk. 


Not only is milk a builder it is 
a repairer, as well. That is why 
it is important that adults also 
should have a regular supply— 
not so much as children— but a 
glass or two a day or the equiva- 
lent amount served with other 
foods. Milk is a great help to 
men and women who want to 
keep strong, vigorous and youth- 
ful. But remember that milk 
has so much food value that 
when added to the diet a smaller 
quantity of other foods may be 
sufficient. 


To take milk regularly is the 
surest and easiest way of mak- 
ing certain that you give your 
body the variety of food ma- 
terials it needs to keep you in 
good physical 
training. 


Give milk to the 
children and— 
take it yourself. 


The Metropolitan Life Insurance Company 
wishes to emphasize the importance of get- 
ting clean milk and keeping it clean after 
it reaches the home. Much of the difficulty 
in bringing babies safely through their 
second summer comes from the dangers 
which lie in impure milk or milk improp- 
erly cared for — milk left uncovered or 
without sufficient ice-protection. 


Find out whether or not the milk you buy 
comes from a dairy where every scientific 
precaution has been used to keep the milk 


«KOK 


free from contamination—from the time 
of milking to its delivery. 


Many of the great dairies, realizing the 
difficulties of safe-guarding every bottle of 
milk during the hours in transit, take no 
chances and pasteurize it. Many cities and 
towns demand that practically all milk 
must be pasteurized. In some cities special 
certificates of quality are issued upon con- 
vincing evidence of clean and safe handl- 
ing and the testing of cattle for tubercu- 
losis. Dairies which have such recognition 
are glad to show copies of dairy reports 


upon which their special certificates are 
issued. 


If your milk supply is not pasteurized or 
certified, it is advisable that you pasteurize 
your milk at home. Complete and simple 
directions together with other valuable in- 
formation will be found in our booklet, 
8EU 8, “All About Milk.” It will be 
mailed free upon request to the Booklet 
Department,: Metropolitan Life Insurance 
Company, 1 Madison Avenue, New York 
City. 

2 HALEY FISKE, President. 
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Is It Unsafe To Write 
Limited Payment Here? 


THE TWISTERS WOULD LIFT IT 








Manager’s Surprising Statement Denied 
by Chairman of N. Y. Ass’n.’s 
Business Conduct Committee 





Are competitive conditions such among 
agents in New York City that it is vir- 
tually unsafe to sell any other form of 
contract than ordinary life because of 
the activities of twisters? Is it a fact 
that any policy with reserve values to 
its credit is kept on the books with dif- 
ficuliy and that the agent working for 
the best interests of his clients meets 
with constant interference in placing and 
holding intact those types of policies? 

\ New York general agent speaking 
before the agency convention of his 
company recently told these agents and 
eencral agents assembled from all parts 
of the country that “in our agency we 
use only the ordinary life contract ex- 
cept in rare instances. Our reasons for 
this are two-fold. First, we believe the 
ordinary life to be the most satisfactory 
form of contract, all things considered. 
Second, in these days of abstractors, 
twisters and advisors, it is virtually un- 
safe to sell any other form of contract 
if it is to be kept on the books without 
interference. At least, that has been our 
experience in New York City.” 

Comments By Chairman Lane 

The Eastern Underwriter asked Mer- 
vin Lane, chairman of the Committee on 
Business Conduct of the Life Under- 
writers Association of New York, to 
what extent the activities of twisters 
were disturbing policies in New York at 
the present time. 

“The last report coming to the atten- 
tion of the committee was in May,” said 
Mr. Lane who is a manager for the 
Equitable Society. When his attention 
was called to the statement of the gen- 
eral agent Mr. Lane took issue with it 
at once. 

“If that statement is true, that policies 
with reserve accumulations to their credit 
cannot be kept on the books without in- 
terference, then it is high time the com- 
ae did something ‘about it. They 
would be well aware of such a condition 
and they might better withdraw all forms 


of policies other than ordinary life,” said 
Mr. Lane. 
“Generally speaking there is more 


smoke than fire connected with most of 
these cases of twisting that are talked 
about, second and third hand, among life 
insurance agents,” was his comment, “I 
can illustrate what I mean by an actual 
case in my own agency. One of my 
clients, a personal friend and a man for 
whom I have placed considerable insur- 
ance, came to me recently and suggested 
that he might be interested in taking 
the surrender values of several limited 
payment policies he was carrying and 
buying ordinary life -with it. I found 
on inquiry that no life insurance agent 
had been in touch with him. He had 
gotten the idea himself from a discus- 
sicn that had taken place with his busi- 
Ness associates. In order to show him 
just what the situation was with refer- 
ence to his insurance I made an analysis, 
or abstract, or anything else you want 
to call it and here it is. I am giving 
you this just to show how a case like 
this can be made to look like an effort 


——_ 
— 








in Iowa, its home state. 


Gerard S. Nollen, President 








Seven Years Of Iowa Leadership 


AGAIN IN 1927, THE BANKERS LIFE COMPANY 
led all companies in the writing of new, paid-for life insurance 


The total for 1927 was $20,193,476. 


LAST YEAR WAS THE SEVENTH CONSECUTIVE 
year in which the Bankers Life has achieved Iowa leadership 


RAPE NINN SEMEN GEE 


BANKERS LIFE COMPANY 


THE ONWARD MARCH COMPANY 


DES MOINES, IOWA 























WILL NOW TAKE $250,000 


Home Life of New York Sets Limits on 
Permanent Policy Forms at New 
Top Figure 
The Home Life of New York is now 
accepting new limits of $250,000, on one 
life between the ages of 21 and 49 in- 


clusivc. The company’s old limit at these 
ages was $150,000. Over fifty years of 
age the limits will be somewhat less and 
‘rom 10 to 20 vears the amount will be 


discrctionarv. These limits apply to the 
Permanent forms of protection including 
the preferred whole life. 


to disturb this man’s insurance when all 
the facts are not known.” 
A Letter 

Mr. Lane’s analysis of the policies and 
letter, with the name of his client’s iden- 
tity eliminated follows: 
Mr. James Roe, 
Fifth Avenue, 
New York City. 

Dear Jim:—In accordance 


with your 
request, 


I give you below figures on the 


Massachusetts 
$2,500, issued at age 26, premium $82.43. 
Present Cash Value $67, O. L. Cash 
Value $20 new premium, $51.60 an- 
HEAD ho cos Vareee ec Fe os Mane ene Paha as 

Northwestern Mutat, ay AD PY for 
$5,000, issued at age 22, premium $74.40, 
Present Cash Value $504. 80, O. L. Cash 
Value $203.65, new premium 
SGU AUMUND x cen 0c eo hue web awenieees 

Northwestern Mutual. 25 A. P. for 
$2,500, issued at age 25, premium $34.58, 
Present Cash Value $99, O. L. Cash 
Value $54.02, new premium, $27 semi- 
AMINE RW for aeons Ses og SKA SAA ame Ss 

Equitable Life of N. Y. 20 A. P. for 
$5.000, issued at age 25, premium 
$176.05, Present Cash Value $225. O. L. 
Cash Value $110, new premium $107.45 

New York Life. 20 A. P. for $5.000, is- 
sued at age 24, premium $173.35, Pres- 
ent Cash Value $305, O. L. Cash Value 
$140, new premium $104.95............ 


Totals 


Mutual. 20 A. P. for 


conversion of your Limited Payment in- 
surance to Ordinary Life: 

I trust this is the information you de- 
sire, and if you should require additional 
data, that you will let me know. 

Yours sincerely, 
Abstracting Question Is Difficult 
Problem 

“If this man’s limited payment poli- 
cies had all been surrendered as he had 
at first intended,” said Mr. Lane, “with- 


Diff. in 
Cash Value 


Diff. in 
Premium 


$47.00 $30.83 


$49.87 7 


301.15 49.00 


44.98 15.16 


68.60 


165.00 
$673.13 


68.40 


$232.05 








Home Life Agents have a whole 
back of every door bell. 


Independence Square 





THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


family of potential policyholders 


Philadelphia, Penna. 

















BOSTON, 








The Columbian National Life Insurance Company 


MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 
Policies backed by one of the very strongest companies in the country, having ample 
capital, surplus and highest standard of reserves. 


Exceptional opportunity ts offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 














out any encouragement whatever from 
any life insurance source, there would 
be several agents ready to hold forth 
about the evil activities of twisters and 
nobody doing anything about it. And 
so it is with the majority of cases that 
you hear about. In this case the poli- 
cies were not disturbed because there 
was no sufficient reason for the policy- 
holder to take the amount involved. He 
didn’t need the money. He was not en- 
couraged to make the change.” 

The whole question of abstracting poli- 
cies is a very difficult one as Mr. Lane 
points out, because the very best pro- 
ducers in the business follow the prac- 
tice of making an “abstract” or general 
survey of the prospect’s present insur- 
ance. It is claimed by many leaders in 
the business that he would be remiss if 
he didn’t do just that. It all depends 
upon the agent and his motives, they 
say. The agent who has his policyhold- 
er’s interests at heart will give him sound 
advice on this point, but the one who is 
looking only for commissions and new 
business is the disturber. That condi- 
tions in New York are anything like as 
bad as the general agent referred to 
claims, is denied by the committee whose 
business it is to watch that very situa- 
tion in New York. 





DETROIT TRUST CHANGE 





New Head of Trust Department Was 
With Union Trust; Prominent 
As Speaker 
Dr. Arthur G. Walker, formerly as- 
sociated with the Union Trust Co. of 
Detroit, has been appointed director of 
the trust service department of the 

Detroit Life. 

The function of the trust service de- 
partment is to assist its agents in ren- 
dering service to policyholders in ar- 
ranging their life insurance affairs, par- 
ticularly where the need for a trust ar- 
rangement is shown. This department 
will not in any way infringe upon the 
specific services rendered by the legal 
profession or the trust companies but 
rather will co-operate with them for the 
mutual good of all concerned. 

Dr. Walker is well known throughout 
Michigan, having delivered over eighty 
addresses to business and civic groups in 
the state of Michigan during 1927. 





A PENN MUTUAL MAN’S RECORD 


The Penn Mutual reports the working 
record for four years and three months 
of an agent. His earnings were nearly 
$6,000 a year, as a result of making an 
average of seven and a half calls a day. 

We have before us the working re cord 
for four years and three months of a 
life insurance agent. His earnings were 
nearly $6,000 a year, as a re sult of mak- 
ing an average of seven and a half calls 
a day. With such a foundation, the 
future years of any agent would be finan- 
cially successful beyond any doubt. 


Nomiber OF Galt coc. cen scses 8,689 
Total insurance paid for....... $1,542,358 
Total commissions ............ $24,350.99 
Total applications <....<......: 432 
Total working days ........... 1,159 
Average value per call ........ $2.80 


Average number of calls per 


CA a eee ea ea ctaseascand 7% 


Average value of working day. $20.82 
Average amount of insurance 
written’ per call ............. $179 
Average number of calls to get 
AU PMOAGIOND e's dene oasivsa seuss 20 


H. S. BELL WINS ESSAY CUP 

Hugh S. Bell, agency manager at Se- 
attle for the Equitable Life of lowa, was 
the winner of the 1928 Kirk Memorial 
essay contest. The subject of the com- 
pany’s annual contest for this year was 
“Life Insurance as a Sound Investment.” 
At the Montreal convention recently 
held by the company Mr. Bell was 
awarded the Kirk Memorial Cup which 
will remain in his possession throughout 
the year, emblematic of his leadership in 
the essay contest. 
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Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 


“What would you 


Selling do if you had sold a 
Against Close man on his need for 
Competition insurance and you 


had him examined 
and had your policy issued and then he 
brought in an agent of another company 
which apparently had a lower net cost?” 
Emmet C. Wier, of the Union Central 
in Memphis, Tenn., tells of an experience 
which he had while he was working un- 
der Charles B. Knight in New York. 
“The idea I am going to pass on to 
you was given to me by Mr. Preble 
Tucker. It has made me $700 in com- 
missions. I was living in New York two 
years ago and IJ had sold a man two hun- 
dreds and a fifty. The policies were 
being issued when I found that he had 
a close friend who was an agent of the 
Blank Mutual. This agent told my ap- 
plicant that his company was the cheap- 
est company in the world. I agreed that 
it was one of the best, but said that 
ours was just as good, if not better. 


“The insurance the Blank man tried to 
sell him was with the idea of leaving 
the money in a trust fund to go to his 
wife and then the income was to con- 
tinue to his daughter, who was then 
four years old. The principal was to 
pass to her issue. 

“A few days later I got an idea when 
I went around to see a prize fight. The 
fellow who challenged the champion was 
a clean young fellow and seemed to have 
every chance, but the sport writers said 
that he did not time his blows, and the 
old champion retained his crown. I got 
an idea from that. I had good stuff, but 
I did not time my blows. My idea had 
been to leave the dividends to pay up 
the policy, according to our table, in 22 
years. The Blank man said his policy 
would be paid up by leaving dividends 
in 20 years. The Blank man had had 
the prospect examined and his policy was 
being issued. He had proposed Ordinary 
Life, while I had. presented our Endow- 
ment at 8&5. 

Friendship Was a Factor 

“The man told me in the beginning 
that if the Blank was as good as our 
company he would give the business to 
his friend. 

“T went around to see Mr. Tucker and 
told him what I was up against. He 
said, ‘The Union Central is the best com- 
pany in the world,’ and asked me what 
my problem was. I told him. He said, 
‘Have you explained that clause in our 
policy that is not in the Blank policy, 
that provides that any time after five 
years our policy may be paid-up by leav- 
ing a lump sum?’ I got what he meant. 
He said, ‘Get busy with your pencil and 
paper and take the difference in pre- 
miums during ten years.’ I did that. I 
next found that the Blank gross pre- 
mium at 26 was $27.71, while ours was 
$27.08. For the first ten years there 


was a difference of $63.00. 

“When I went to see the man, I said, 
‘You thoroughly understand that you can 
establish a trust fund, don’t you?’ He 
said, ‘I understand that.’ 

“T said, ‘Do you believe that you have 





been successful in handling your money 
at 5%?’ He said, ‘Yes.’ 

“T then replied, ‘We will assume that 
your money is worth 5% to you. Sixty- 


- three dollars for ten years at 5% com- 


pound interest is $832. Eight hundred 
and thirty-two dollars on deposit at 5% 
for another ten years is $1,355. Then 
beginning with our level premium after 
the first ten years there is a difference 
of gross rates of $227, which, invested 


annually at 5% interest, amounts to 
$2,996. Two thousand, nine hundred 


and ninety-six dollars, together with 
$1,355 which you save during the first 
ten years amounts to $4,351. That brings 
you up to the end of 20 years, when 
the Blank policy should be paid up.’ 

“T then turned to my table of net 
single premiums to find what amount of 
single premium he would have to pay in 
order to pay it up at the end of five 
years, and after finding it I said, ‘Mr. 
Jones, as I see it your devotion and 
friendship with your friend is worth 

2 to you in difference in premiums. 
You should not mind paying that in or- 
der to give him the business. That is 
$20 per year.’ 

“He said in the beginning that he 
would put friendship aside for money. 
He would look upon both of us in an 
impartial way. 

“Here is where I got the business. I 
simply asked him, ‘Mr. Jones, $20 a year 
looks like a small matter to a man in 
your business. But you must remember 
that you are providing this trust fund 
for your wife and daughter and they will 
not have any means for bringing in ex- 
tra money. What will that amount to 
to them? Naturally, you want your 
daughter to go to one of the finest east- 
ern schools. Your wife will have to 
adopt some kind of budget. 

“‘Suppose your daughter, just about 
Thanksgiving, while away at school, 
wrote her mother that she would like to 
go with a crowd of girls who were go- 
ing up to Yale for a few days and that 
she would like to have a new evening 
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dress, and your wife would have to come 
back with a letter like this: “It breaks 
my heart to know that I can’t grant you 
this request and let you go to that dance. 
You know we have our income worked 
out in such a way that it will barely put 
you through school.” Maybe she would 
tell about the wonderful dad she had and 
say, “I found out another good trait he 
had and that was his loyalty to his 
friends. I found out that when he es- 
tablished his trust fund the other com- 
pany would have paid $200 a year more 
than the company we are now receiving 
our income from. Had he not been so 
loyal to his friends I could have given 
you an evening dress now. I just want- 
ed to let you know what a wonderful 
Dad you had.”’ 

“He asked, ‘How much is your pre- 
mium?’ I told him and he said, ‘I am 


:9 


going to take yours. 
* + 


Some of the pub- 


The lications of the life 
Sample companies are run- 
Policy ning considerable 


material relative to 
the use of sample policies in soliciting. 
The chief pull of the sample policy is 
that it shows the prospect something 
tangible, the message being quickly car- 
ried to his eye. In its “Weekly Record” 
The Prudential makes these comments: 

An agent wrote a young doctor for 
$3,000. He carried $4,000 and said he 
would be in the market for $3,000 addi- 
tional as soon as he could afford to 
carry it, but remarked, “Before I decide 
to take this, I’d like to be sure that your 
proposition is as good as, or better than, 
anything else I can get.” Was the agent 
dismayed? Did he start a long argu- 
ment with figures from manuals and 
guides? Not by a long shot. He real- 
ized that here was a case where a sample 
policy had to play a very prominent part. 
He said, ,‘All right, doctor; look over 
the sample policies of other companies 
and select what appears to you to be 
the best one. The next day he visited 
the agent and said, “You win. Write 
the application.” As a matter of fact, 
the sample policy did 80% of the can- 
vassing in this instance. 

Many cases on the top of the fence 
have been tilted over to the company’s 
side by a specimen policy. Take one, 
or your own, with you on your canvass. 
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Years of Life Insur- 
ance Ideals and Service e 


N IDEAL became a reality when, on February Ist, 1843, 
A “The Mutual Life of New York” issued its first policy. 
The business of life insurance on the mutual plan started 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. The Mutual Life began 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


In its relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 


The Mutual Life Insurance Company 
of New York 


2nd Vice- President and Manager of Agencies 


GEORGE K. SARGENT 


New York, N. Y. 
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w. A. White With 
John Hancock 25 Years 


TWENTY-TWO YEARS IN N. J. 





Has Been Sole State Agent Since 1921; 
Been In Field Thirty-five 
Years 





William Audley White, New Jersey 
State agent for the John Hancock, will 
celebrate his twenty-fifth anniversary of 
continued service with the company on 
October 1, and thirty-five years of con- 
tinuous service in the life insurance field. 

Mr. White was born in Macon, Ga., 
sixty years ago. He was educated in the 
primary schools of that town, and at the 





WILLIAM AUDLEY WHITE 


age of eleven his family removed to 
Lake Jesup, Florida, and two years later 
settled in Orlando. While in Florida 
Mr. White continued his education with 
private tutors until he attended the State 
Normal School in Baltimore. 


Enters Business In 1893 


_ It was in 1893 that he first entered the 
insurance field as an agent for the New 
York Life at Orlando, and won two trips 
for the $100,000 club of the company. 
The first was to New York and Boston 
second trip was to Asheville, 


His work attracted the attention of 
the officers of the company and he was 
appointed agency director in Washing- 
ton, D. C., where he remained for three 
years. He resigned that position but 
remained with the company as an agent 
lor a short time. He then formed a 
partnership with B. C. Fenwick, also 
an agent for the same company in Wash- 
ington, and on October 1, 1903, the firm 


© loing business under the name of White 


& Fenwick, was appointed agents for 
the John Hancock in Washington. 

In April, 1906, White & Fenwick were 
made agents for New Jersey, with head- 
quarters in Newark, and from April to 
the end of December of that year, wrote 
over $724,000 in paid-for business, a rec- 
ord at that time. In 1921 Mr. White 
bought out Mr. Fenwick’s interest and 


———— 


1851 

















agent, 


happiness of its representatives. 


___ Pittsfield, Massachusetts 





BERKSHIRE LIFE INSURANCE COMPANY 


In establishing connections with a life insurance company, the personal 
‘(uation of its official family is of paramount importance to the prospective 
The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
‘as a well-earned reputation for a co-operative spirit between the Home 
“thee and the Field Force that is of inestimable value to the success and 


“Ask any Berkshire Agent” 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


he became the state agent for the com- 
pany. 

Mr. White is fond of out-door life 
and has done considerable fishing and 
hunting in this country and Canada. He 
is a member of a number of social or- 
ganizations and is a charter member of 
the Life Underwriters’ Association of 
Newark. He was at one time the presi- 
dent of the District of Columbia asso- 
ciation. 

Mr. White in commenting upon his 
long association with the John Hancock 
said that his twenty-five years of service 
with the company has been the happiest 
of his life. 





FAVORS COLD CANVASS 





Western & Southern Assistant Thinks 
It the Best Way to Acquire New 
Friends and Prospects 
Karl E. Gregor, an assistant at the 
Oak Park; Illinois, branch of the West- 
ern & Southern, writes in “Field News” 

as follows: 

“There are two kinds of people in 
every walk of life, the go-getter and 
the slacker. With production there is 
the slovenly method and the alert. 
What everyone is calling for now is the 
go-getter. 

“An agent may say that he doesn’t 
believe in house-to-house canvass. I 
heartily advocate it. He may say that 
he gets prospects from his debit or from 
his friends, but after all isn’t a house- 
to-house canvass the best way to acquire 
new friends and friends are one of the 
greatest assets toward production. Ask 
your family physician or the village 
clerk for a list of the newly born babies, 
thev will help your record grow. 

“You might class honesty as the next 
asset. By honesty I do not necessarily 
mean in dollars and cents. I mean by 
keeping up with your work and being 
punctual in ._your appointments. Keep 
your debit in order. Make your collec- 
tion at definite times, limiting the time 
for collections to the allowed two and 
one-half days instead of getting the 
people accustomed to call-backs. You 
will then have the proper time to care 
for new business.” 





DEBIT MAN’S ADVANTAGES 





Writer in “The Echo” Points Out That 
Ordinary Man Faces Problem 
of Getting Leads 

“The industrial life insurance agent 
has a decided advantage over the agent 
who sells ordinary only,” says a writer 
in “The Echo.” “The man who writes 
Ordinary exclusively is confronted with 
the eternal problem of getting leads, 
methods and avenues of approach while 
the debit man has right on his debit the 
best sources of leads and of prospects 
that any ambitious agent could desire.” 

The writer goes on to say that on the 
average debit there are families with 
approximately three hundred wage-earn- 
ers with an average of three children in 
every home. Here is an opportunity for 
the industrial agent to work up ordinary 
prospects from his weekly premium list. 
There is Industrial to be written on the 
lives of the children and Ordinary on 
the parents. It is pointed out that every 
Ordinary policy should be an introduc- 
tion to relatives and friends. And as for 
the children—they gradually become en- 
titled to increased protection as they 
grow older and are thus future pros- 
pects for Ordinary. 
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Might Add 15 Years 
More To Expectancy 


DR. L. K. FRANKEL OPTIMISTIC 





Believes Decade or Two Advance in 
Medical Science with Popular 
Application Would Do It 





It has been estimated that from one- 
third to one-half of the deaths occur- 
ring annually may be prevented or else 
materially postponed by the application 
of modern scientific medicine. The rec- 
ords of the Metropolitan Life show that 
the improvement in its mortality has 
been to a considerable extent due to its 
health and social activities, said Dr. Lee 


K. Frankel, second vice-president of the 
ccmpany in a recent address before the 
National Institute of Social Sciences. 
This can be best shown by a comparison 
of the mortality in the Registration 
Area of the United States and the com- 
pany’s mortality. In 1911, the company’s 
death-rate among industrial policyhold- 
ers was 12.5 per thousand. The popula- 
tion mortality in the same year was 
10.08. Since then the decrease in the 
company’s mortality has year by year 
been greater than the decrease in the 
population mortality, so much so, in 
fact, that since 1924, the company’s in- 
dustrial mortality has been better than 
that in the population. In 1925, the com- 
pany’s death-rate was 85. The Regis- 
tration Area rate was 86. Expressed 
in another way, there has been an in- 
crease in the expectation of life since 
1911 among industrial policyholders of 
nine years. In the population, there has 
been a gain of five years. Expressed in 
still another way it means that the com- 
pany’s mortality for the period 1911-1925 
shows a saving over and above that in 
the Registration Area of 240,744 lives 
and a saving in death claims of more 
than $53,000,000. 

“What of the future? The life ex- 
pectancy of industrial policvholders has 
increased year by year, so that at pres- 
ent it is 55.51 years. It is quite within 
the bounds of probability,” said Dr. 
Frankel, “that within the next decade or 
two this life expectancy may be in- 
creased. Discoveries in scientific medi- 
cine have come so fast that they have 
outstripped their use and application. If, 
within the next few decades, we can 
bring home to policyholders an even bet- 
ter appreciation of the rules of health; 
if we can teach them to develop even 
better health habits; we can educate 
them systematically in the field of per- 
sonal hygiene; and, if, in addition, we 
can secure their help in demanding effi- 
cient health departments, adequate ap- 
propriations and effective health laws; 
there is little doubt but that a life ex- 
pectancy of sixty-five years for indus- 
trial policyholders could be realized. It 
must be remembered, furthermore, that 
science is not standing still. Labora- 
tories and clinics all over the world are 
engaged in exhaustive research in dis- 
eases whose causes are still unknown. 
In due course cancer, measles, scarlet 
fever, pneumonia, infantile paralysis and 
other diseases which until now have 
foiled us may follow in the wake of ty- 
phus fever, typhoid fever, smallpox and 
diphtheria, which are rapidly disappear- 
ing. With new discoveries we may 
hopefully anticipate an expectation of 
life for policyholders of seventy years 
and may, with equal hopefulness, see the 


verification of the psalmist’s prediction 
that they may be four score years. 

“What is true of the company is 
equally true of the general population. 
Health, as has frequently been stated, is 
a commodity which, within certain limi- 
tations, is purchasable. Whenever com- 
munities are willing to pay the price; 
whenever we are prepared for universal 
application of modern discoveries in the 
field of medicine ; whenever we are ready 
to believe that many diseases are pre- 
ventable; whenever we can understand 
that further research and experiment 
will discover causes of diseases as yet 
beyond our ken; we shall as communi- 
ties have taken the first forward steps 
leading to an even greater prolongation 
of life. 

“It is in the realization of these facts 
that insurance companies are spending 
policyholders’ funds. The wisdom and 
sanity of such expenditures are con- 
firmed by the results already obtained 
in lessening sickness and premature 
death. The municipality, the state and 
the nation must learn that through wise 
legislation and adequate expenditure of 
moneys similar results can be obtained 
for all citizens.” 





INVESTMENT IN CHILDREN 





A Budget Is Furnished a Company by 
The Life Insurance Sales 
Research Bureau 
Recently a general office asked the 
Life Insurance Sales Research Bureau 
to supply some information relative to 
the cost of rearing a child. The fol- 
lowing information was furnished by the 

Bureau: 

Last year figures of the average cost 
of rearing a child from birth to age 
eighteen were published by the Metro- 


politan Statistical Department. The 
“average cost” is shown as follows: 
Average cost of being born....... $ 
Food cost to age IS. .......6..065. 2,500 
Cinthia Gige) 62 sss eiccstecceceas 912 
Clotitin (ai00) |... cect csacacceces 1,002 
Proportion of first cost of installa- 

Cit OF NOG se cc acaccsdeccuccade 144 
Proportion of rent.........eseeeees 1,620 
Proportion of fuel and light....... 300 
Proportion of furniture and house- 

hold maintenance .........0ccee- 351 
Average cost for boy to age 18.... 6,077 
Average cost for girl to age 18..... 6,167 





APPOINTED SUPERINTENDENT 

P. J. McGurk, an inspector for the 
Home Life of America, has recently 
been made superintendent of the Phila- 
delphia No. 3 District, Broad street, 
Philadelphia. Mr. McGurk is an expe- 
rienced insurance man having had con- 
siderable training in the field. Prior 
to coming to the Home Life he was an 
agent. After two years he was pro- 
moted to assistant superintendent in the 
Philadelphia No. 2 District, finally being 
made inspector of Division No. 1. 


SOME NEW APPOINTMENTS 
The Western and Southern Life has 


made the following promotions of agents 
to be assistant superintendents: J. F. 
Middleton, Erie, Pa.; George Lanning, 
Jackson, Mich.; John T, Nelson, Louis- 
ville East; G. W. Coffman, Chicago- 
Douglas Park; W. A. Myers, Pontiac, 
Mich.; A. F. Sanders, Detroit North; C. 
O. Courtney, Vincennes, Indiana; H. J. 
Havens, Crawfordsville, Indiana; A. E. 
Pettit, Wyandotte, Mich.; W. Stoops, 
Elwood, Indiana, and E. Leff, Chicago- 
Douglas Park. 
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| The Colonial Life Insurance Company of America 


Insurance in Force 
ONE HUNDRED MILLION DOLLARS 
1927 Showed Greatest Gains in History of Company 
Wide Variety of Ordinary and Industrial Policies 
Give Agents Unusual Money Making Opportunities. 
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REDUCED TONNAGE OF SHIPS 

The mercantile fleets of the world are 
constantly undergoing a reduction and 
the figures for 1927 just published in 
London show that nearly 500,000 tons of 
shipping “were broken up” in the vari- 
ous countries last year. While that was 
not such a high tonnage as was dis- 
mantled in the year preceding it was 
enough to set marine underwriters busy. 





THE LONDON ASSURANCE 
News in British papers to the effect 
that the made 
the largest percentage of gain in ma- 


London Assurance has 
rine insurance writings in a period of 
fifteen years is an appropriate happen- 
ing from a sentimental standpoint. In 
1719 Lord Chetwynd started a project 
for carrying on the business of insur- 
ance of ships and bottomry. When he 
made application to Parliament for pow- 
was refused. Having failed to 
get a charter for this Lord 
Chetwynd identified himself with a sim- 
ilar movement and it was from that en- 
terprise that the London Assurance Cor- 
poration emerged. The London Assur- 
ance has been writing marine insurance 
since 1720. It started writing fire insur- 
ance a year later. 


ers he 
company 


It is rather interesting to note that in 
the early days of the eighteenth century 
insurance companies were capitalized 
for what would be a very respectable 
amount nowadays. The London Assur- 
ance’s capital was £1,500,000, of which 
At the end of 


capital 


£896,550 was subscribed. 


forty years its reserve was 


£150,000. 
DAMAGE 


some- 


PROPERTY 


have 


AIRPLANE 
Underwriters 
thing humorous in the thought that peo- 
ple would not take out aircraft prop- 
erty damage on the theory that the odds 
were all against one’s property being 
injured in this way are due to have their 
eyes some large property 
owners have decided that the coverage 


who seen 


opened as 


have decided that the coverage appeals 
appeals to them. A number of companies 
are writing it. Already a number of air- 
planes have dropped on property, doing 
considerable damage of various kinds, 
in addition to the growing loss of life. 
It will be some time yet before avia- 
tion production reaches a mass manu- 
facturing basis, but with Ford so much 
interested in it there may be amazing 
developments along this line. Passenger 
aviation will not become popular until 


after tie-up with the transcontinental 
railroad lines becomes effective. There 
is still some doubt as to whether long 
hours of travel by airplane will strike 
the public favorably. For short distance, 
however, many will want to take the air 
line. 


COMMERCIAL LAW 
The subjects of the initial examina- 
tions of the new American College of 

Life Underwriters have been carefully 

reviewed by the fraternity and it is the 

general opinion that those who can pass 

are easily entitled to the degree of Cer- 

tified Life Underwriter. This is illus- 

trated by the questions concerning com- 

mercial law which follow: 

1. Explain briefly each of the elements 

necessary to a contract. 

2. In connection with the discharge of 
contracts by bankruptcy, 
two of the following: 

(a) The method of procedure to be 
followed by the creditor to ob- 
tain a share of his debtor’s es- 


explain 


tate. 

(b) The exemptions allowed to 
bankrupts. 

(c) The management of a_ bank- 


rupt’s estate. 

3. Explain (a) the agent’s obligations 
to his principal, and (b) the prin- 
cipal’s obligation to his agent. 

4. Outline the steps necessary for the 
formation of a business partnership. 

5. Outline the rights and obligations of 
a partner to his fellow partners in 
the business firm. 

6. Outline the steps necessary for the 
formation of a corporation. 

7. Explain briefly the powers of a cor- 
poration. 

8. Outline the principal rights and lia- 
bilities of stockholders in a corpora- 
tion. 

9. As regards a Mortgage of Realty, 
explain briefly: 

(a) The obligations of the 
gagor to the mortgagee. 
(b) The obligations of the 
gagee to the mortgagor. 


mort- 
mort- 


10. Name the parties to suretyship con- 
tract, and as regards each such 
party outline his essential duties to 
the other parties. 

11. Outline the duties of executors and 
administrators of decedents’ estates. 

These questions look difficult, but there 
are thousands of experienced agents in 
the country who can answer them. 














J. S. FRELINGHUYSEN 








Former Senator and Mrs. Joseph S. 
Frelinghuysen of this city and Brook- 
wood, Far Hills, N. J., have sent out in- 
vitations for the marriage of their elder 
daughter, Miss Victoria Frelinghuysen, 
to John Grenville Bates, Jr., in St. Ber- 
nard’s Church, Bernardsville, N. J., on 
September 7. A wedding breakfast and 
reception will follow at Brookwood. 

Miss Frelinghuysen comes of one of 
the oldest and most noted families in the 
history of New Jersey and the United 
States. Her father is the fourth mem- 
ber of the family represented in the 
United States Senate. She is a great- 
great-granddaughter of General Fred- 
erick Frelinghuysen who was on the staff 
of Washington and served in the Con- 
tinental Congress. 

Mr. Bates is the son of Mr. and Mrs. 
John Grenville Bates of Morristown, N. 
J. He is a member of Taylor, Bates & 
Co. and holds a seat on the New York 
Stock Exchange. 

i a 


Arthur Hunter, vice-president and 
chief actuary of the New York Life, de- 
lights to visit his old home town of 
Edinburgh, Scotland, where he is as well 
known among the insurance fraternity. 
probably, as he is in New York. And 
his fellow actuaries there never let the 
opportunity pass without an address 
from him. Mr. Hunter’s engaging per- 
sonality make these occasions delight- 
ful, informed and wholly unlike a great 
many of the rather ponderous lectures 
that seem to be the usual diet at a gath- 
ering of Scottish or English actuaries. 
Some of his Scot brethren doubtless 
think he is a bit of an iconoclast. Tra- 
dition is all right so long as it doesn’t 
stand in the way of progress. He’s for 
progress and progressive methods first, 
last and all the time. He has been 
known to shock some of his Edinburgh 
audiences with his progressive American 
ideas on life insurance practice, espe- 
cially in the actuarial field, but thev come 
back for more and each year Mr. Hunter 
advances in prestige and the affections 
of the Edinburgh fraternity. 


J. Henry Harrison, former senator of 
New Jersey, celebrated his fiftieth birth- 
day on Monday last. He was born in 
Caldwell, N. T.. on August 13, 1878, edu- 
cated in the Newark public schools and 
Montclair High School and graduated 
from Princeton University in 1899. Mr. 
Harrison is well known in insurance cir- 
cles in New Jersey as he is given credit 
for the organization of the insurance 
and banking department in 1926. 

Tae + Oe 


Miss Louise Haensler of the indus- 
trial actuarial department of The Pru- 
dential has sailed for a vacation of four 
months. She will visit many European 
countries. 


F. W. Pascoe Rutter, governor of the 
London & Lancashire group, and Mrs. 
Pascoe Rutter recently gave their an- 
nual garden party to the London staffs 
of the London & Lancashire and allied 
companies. It was at Coombe Ridge 
House, Kingston Hill. There were vya- 
rious games and sports, including a 
buried treasure hunt, Mrs. Rutter pre- 
senting the prizes. After the games 
Charles Hendry, foreign manager, asked 
that cheers be given the host and host- 
ess and there was a rousing demonstra- 
tion because of the good time the guests 
had had. 

a, 

Guy MacLaughlin, head of the Guy 
Laughlin Agency of the Franklin Life, 
at Houston, Tex., has completed twenty 
years’ association with the Franklin Life 
as general agent and the occasion 
brought a fine letter of appreciation 
congratulation and warm friendship from 
Vice-President Henry Abels of the 
Franklin. 

* * * 

S. Hi: McKeag, superintendent of the 
casualty insurance bond department of 
the Pennsylvania Surety’s Newark office 
at 47 Clinton street, has been elected a 
member of the Newark Chamber of 
Commerce. 





Lawrence Priddy, of the New York 
Life, former president of the New York 
Association of Life Underwriters, and 
Mrs. Priddy have gone to the Pacific 
Coast. 

He One 

Homer Guck, formerly assistant to the 
president of the Detroit Life, who re- 
cently went with Hearst in New York, 
has been made general manager of the 
San Francisco “Examiner.” 

oe 


Miss Gertrude Conlon, secretary to 
Frank J. Price, publicity director of The 
Prudential, leaves today for several 
weeks’ vacation in the Catskill Moun- 
tains. She will feturn after Labor Day. 


Bernard N. Culver, vice-president of 
the Niagara, has returned from Europe 
where he visited several countries. One 
of the pleasant features of the trip was 
a long automobile tour. 

es ce ee 


Davis S. Dickinson, president of the 
Security Mutual, with Mrs. Dickinson, is 
spending a two months’ vacation in 
Alaska and western Canada. They will 
visit Dawson, Juneau, Skagway and nv- 
merous places in Canada. 

* * 

M. D. Garlington is now special agent 
for the Glens Falls for Kentucky and 
Tennessee, with headquarters in Louis- 
ville, succeeding A. B. Whittemore, who 
will take over Indiana. Mr. Garlington 
was formerly with the Great American 
for several years. 





APPOINT GALE & PIETSCH, INC. 





Chicago Advertising Agents Will Handle 
Copy In National Board’s New 
Educational Program 

Gale & Pietsch, Inc., New York and 
Chicago, will handle the daily paper ad- 
vertising of the committee of public re- 
lations, National Board of Fire Under- 
writers in the new educational advertis- 
ing program. It did the work of the 
Farm (Insurance) Association in the 
farm journal campaign. The new ad- 
vertising will be confined at the start 
to Ohio, Missouri, Pennsylvania and Vir- 
ginia. The program will be under the 
direction of W. E. Mallalieu, general 
manager, National Board, assisted by 
W. Ellis, in charge of public rela 
tions for the National Board. O. B. 
Ryon is helping in an advisory capacity. 

The new program also provides fot 
preparation and release of timely and in- 
teresting news pertaining to stock fire 
insurance as well as preparation of spe- 
cial articles. 
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A. Duncan Reid’s Welcome In 
Liver, 

In England considerable fun is poked 
at the little car, the Austin Seven 
Salon, familiarly known as “The Baby 
Austin.” The same type of jokes abound 
about this car as can be heard on the 
vaudeville stage in this country relative 
to the Ford. Recently, “Punch” printed 
a picture of a bathroom in an English 
country house containing a tub in which 
rested an Austin Seven Saloon automo- 
bile. A young woman with a sponge in 
her hand is looking out the window, say- 
ing, “I can’t come out yet, dear; I’m 
washing the baby.” 

When A. Duncan Reid, president of 
the Globe Indemnity, Newark, landed at 
Liverpool, Hugh Lewis, general manager 
of the Liverpool & London & Globe, 
thought it would be rather a joke to 
send down to the landing stage a Baby 
Austin. After the greetings at the pier, 
Mr. Reid was solemnly led to the Baby 
Austin. As he was about to enter it, 
however, he was told that a big Daimler 
was really in waiting for him. A ship 
news photographer took a_ snapshot 
which is reproduced on this page. Mr. 
Reid’s attitude on seeing the Baby Aus- 
tin was characteristic. He asked if he 
was supposed to pick it up and carry it 
under his arm or ride astride. 

As a sample of Austin car jokes, the 
following is given: 

The owner of an Austin Seven was 
bragging about ownership and ended his 
eulogy by declaring: “It runs so smooth- 
ly you can’t feel it; so quietly you can’t 
hear it; has such perfect ignition you 
can't smell it; and as for speed—why, 
you can’t see it.” 

“But, my dear fellow,” interrupted his 
companion anxiously, “How do you know 
the thing is there?” 

* * * 
Chicago Papers Printed Columns About 
George E. Brennan 

That George E. Brennan, political boss 
and surety man, was one of Chicago’s 
most picturesque characters, with many 
sides to his personality, was demon- 
strated by the way the Chicago news- 
papers handled his death. The Chicago 
“Daily Journal” printed more than a 
page. One of the stories of unusual in- 
terest was written by a reporter who 
went into the office of the United States 
F. & G. in La Salle street and inter- 
viewed the staff. He found everybody, 
men, women, boys and girls, in tears. 
“We'll miss him more than we can 
tealize,” said Associate Manager W. O. 
Schilling upon whose shoulders has 
rested the burden of running the office. 

€ was my idea of a great man, open 
minded, willing to listen to the other 
fellow's opinion and big enough to admit 
he was wrong if so proven. If anyone 
in the office was in temporary financial 
difficulties he was the first to chip in 
and help.” 

One of the girls was seen, Verna 
Miller. “We all loved him,” she said. 
_ The reporter got considerable human 
interest into his story, winding it up as 
follows: 

Mr. Brennan was proud of his rise in 

















life from a coal miner to one of the 
leaders of the Democratic party and often 
referred to it during his campaign for 


the senatorship. The last meeting of 
the democratic state committee he at- 
tended, in the middle of July, he again 
recalled how he started in the mines as 
a boy. 

At that meeting he gave a hint that 
he felt he did not have long to live. 
He said: “I have reached the point in 
life where I should stop to think about 
my health. I am not a young man any- 
more and were there anyone else who 
could serve you as well as I, I should 
gladly retire in their favor. But you 
all know that I am the man to guide 
you through this campaign. I think I 
shall have something to say when Al 
Smith is elected president, and I assure 
you that those who do the work will re- 
ceive the rewards.” 

It was Mr. Brennan’s custom for many 
years to give his mornings to his busi- 
ness and his afternoons to politics. Each 
day when in the city found him at his 
desk in his private office adjoining the 
big quarters of the “U. S.” in La Salle 
street. 

Shortly after noon in later years, he 
would go nearly every day to the Celtic 
cafe in the Hotel Sherman to meet 
cronies at lunch. Adjournment was usu- 
ally to suite 414 in the same hotel, which 
he maintained for conferences and 
amusement. Pinocle, poker and politics 
intermingled to pass the afternoon. There 
were card games except in the strenu- 
ous days of lively campaigns. His day 
belonged to business and _ politics, his 
evenings to his family. With his wife 
and his daughter, Mary, he lived in an 
apartment at 3150 Sheridan road. 

He had an aversion to telling his age 
and even his most intimate friends had 
to guess at the number of his years. 
The general opinion was that he hovered 
between sixty-five and seventy, but he 
would never say himself exactly how old 
he was. His intimate friends respected 
this little peculiarity. 


* * * 


Nelson B. Hadley Looks Like A Farmer, 
But He Can See Through A City 
Man In A Second 
Ever since I got hold of my first dime 
novel I have been reading about the 
“country bumpkin” and the “city slicker” 
and how the latter has taken so much 
advantage of the former. There was the 
story of the poor fellow from McHenry 
county who was sold an acre of Lake 
Michigan where it ripples near the Audi- 
torium Hotel; there was the man from 
up state who bought $100 worth of stock 
in the Sub-Treasury building on Wall 
street; and: there was that old mule 
driver from the Ozarks who in St. Louis 
one day rented a stateroom on the bat- 
tleship so he could see the world 

for $100. 

But real life is not always l’ke that 
as Roy Toombs, a Chicago financier, 
learned when he encountered Nelson B. 
Hadley of the New York Insurance De- 
partment. Toombs has just been ar- 
rested. He wrecked an insurance com- 


pany (International Life of St. Louis). 
Hadley found out about it within an 
amazing short time after he had been 
appointed head examiner for a commit- 
tee of insurance commissioners. When 
Toombs refused to permit the Depart- 
mental men to go through his Chicago 
offices he again convinced Hadley that 
he was not on the level. His explana- 
tions were punctured full of holes. 

Now, there is not any farmer who 
looks more like a farmer than does Nel- 
son B. Hadley. You can almost pick 
the hayseed out of his hair. He is tall, 
thin and stern. A buyer in a men’s 
shop on Fifth avenue would faint if he 
saw his collar and tie. And Hadley is 
an almost farmer, too. Late every after- 
noon he goes to his home in Suffern, 
Ne ¥:. where he has a garden in which 
many things have been grown and where 
many of his friends are farmers. 

Of all the men I know the chief ex- 
aminers of the big state insurance de- 
partments are as hardboiled and unemo- 
tional as any of them. I have seen Had- 
ley cross-examine some of the biggest 
insurance men in the country, and have 
watched them occasionally squirm. 
When he is after a fact he is relentless. 
If it eludes him he will rush to his aid 
a supply wagon of sarcasm and satire. 
He has been in the Department many 
years and is a two-sided man. If an 
immigrant woman comes in and halting- 
ly asks for some information about in- 
surance, Hadley will patiently explain 
for fifteen minutes if needed to set her 
right. 

* * * 


A Busy Department 

The agency publication of two promi- 
nent fire insurance companies (Boston 
and Old Colony) runs the following 
imaginary conversation in a home office, 
but there is more truth than humor in it: 

The local agent visiting at the home 
office was very much interested in the 
workings of each department. As he 
went around he asked questions freely. 

“How many have you employed in the 
Accounting Department ?” 

“Sixteen,” answered the guide. 

“And how many in the Underwriting 
Department ?” 

“Twenty-four,” said the guide proudly. 

“And your Loss Department ?” 

“Twelve.” 

“But what is that department on the 
next floor that seems so busy? There 
must be over a hundred employes up 
there.” 

The guide sadly answered, “That is 
our department for answering questions 
of insurance commissioners.” 

ee « 
The 

Burglary underwriters are interested 
in a new book, “Criminal Receivers in 
the United States,” which is really a re- 
port of the Prison Committee of the As- 
sociation of Grand Jurors of New York 


county. It is published by G. P. Put- 


Criminal “Fence” 


nam’s Sons. After a preface, written by 
a member of the Baumes Crime Com- 
mission, the material is arranged in six 
divisions as follows: 

1. Cost of the fence to the nation. 

2. Organization and operating meth- 
ods of the fence. 

3. Inadequacies of existing laws. 

4. Ancient and modern laws and prac- 
tices which tend to defeat the fence 
when applied. 

5. Suggestions of remedial legislation. 

6. Police audits of fence traffic for 
1927 and the New York fence laws of 
1928. 


* * * 


Register of Aviation Proposed 

As a result in the increase in civil 
flying and the growing demand for in- 
surance against the risk of aircraft ac- 
cidents, the move is now being made by 
British insurance offices to bring about 
a classification of airplanes. 

It is proposed that the classification 
should be similar to that in force in 
shipping in order to enable a more sci- 
entific fixing of rates for insurance. 

The first development in the scheme 
will be the issue of an international reg- 
ister of civil aircraft comparable in a 
small regree to Lloyd’s Register of Ship- 
ping. 

It is hoped that as a result of classi- 
fication in such a register airplanes will 
be built to conform with a certain stand- 
ard which would give them a certificate 
for insurance purposes and also increase 
the safety of civil flying. 

At present no real data as to aircraft 
insurance exists for the guidance of un- 
derwriters, who, as a result, find it diffi- 
cult to draw up scientific tables for fly- 
ing policies such as exist for cther types 
of insurance. 

x * * 
Editorial On British Tonnage 

In an editorial on the subject the Lon- 
don “Times” says: 

“The criticism is frequently leveled 
against British shipowners that they sell 
their old ships to foreigners who can 
run them at a profit against their for- 
mer owners. Another side of the picture 
is given in the statistical tables of the 
new edition of Lloyd’s Register, which 
shows that the British proportion of 
high-grade ocean-going tonnage is 
38.10%, the highest in the world. Nearly 
23% of the British tonnage is less than 
five years old, the proportion of United 
States vessels in this category being 
only 3%. Taking liners of 15,000 gross 
tons each and upwards, 57.7% is owned 
in Great Britain and Ireland. Hence, 
although the net increase of the Brit- 
ish Mercantile Marine since June, 1924, 
has been only 4.6% compared with an 
increase of 71% of the tonnage owned 
abroad, the standard of the tonnage is 
considerably higher than that of many 
nations which made such spectacular ad- 
ditions to their fleets during and imme- 
diately after the War.” 
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Can’t Organize New 
Companies in Hungary 


TOO MUCH COMPETITION THERE 








Furthermore, No Foreign Insurance 
Companies May Enter There for 
Sometime; Population Cut 





Hungary is confronted by an unusual- 
ly interesting insurance situation. Be- 
cause of the invasion of foreign com- 
panies, the large number of domestic 
companies and the keen competition 
which has followed, the Hungarian Gov- 
ernment has issued an order which pro- 
hibits the formation of new domestic 
companies, and no further foreign com- 
panies will be permitted to enter until 
June 30, 1930. 

Hungary suffered more than any other 
country with the exception of Austria, 
because of the peace treaty following 
the World War. Only 8,000,000 people 
are in the new borders and they are 
poorer than they were before the war. 
Nevertheless, there are more insurance 
companies in Hungary than there were 
some years ago. Native companies have 
doubled in number, while German and 
Austrian companies have been flocking 
into the Hungarian market. After the 
war the Sun Insurance Office of London 
came back, followed by the Royal Ex- 
change, the Liverpool & London _ & 
Globe, the London & Lancashire and The 
Prudential. Of the local companies 
nearly 50% of them paid no dividends 
last year. The population of Hungary 
before the war was 20,000,000; there 
were sixty-four insurance companies Op- 
erating of which forty-five were foreign. 

New Insurance Code 

A new insurance code has been passed. 
All insurance currency has been adapt- 
ed to the new “Pego” currency. Busi- 
ness is on a Stable basis, but develop- 
ment is slow. The current premium in- 
come shows little increase over the pre- 
ceding year. A number of new social 
insurance features have been adopted, 
including pension insurance and compul- 
sory old age insurance. 


WATCHING THE GERMANS 





French Newspaper Says They Are Plan- 
ning to Reestablish Themselves in 
Great Britain and Here 
“La Reassurance” (Paris) states that 
the facts are countless which prove that 
the German insurance companies are 
making their greatest effort to reconquer 
as soon as possible their dominating po- 
sition of pre-war days. In this respect 
they are showing almost feverish activ- 
ity. The establishment of several con- 
cerns of great size facilitates their ex- 
pansion all over the world. In England, 
two new German companies have been 
registered. They are the Vaterlandische 
& Rhenania and the Magdeburger 

Feuer. 

“The better part of the German com- 
panies have not yet revealed their plans 
concerning the use they intend to make 
of the funds which they possess in 
U. S. A., but it goes without saying that 
these funds, or at least the better part 
of them, will be used to finance foreign 
insurance business. Thanks to their 
energy and their methodical genius, the 
Germans will, in a few years time, be 
able to show that in the field of insur- 
ance and reinsurance they have recon- 
quered their world position of pre-war 
days,” says “La Reassurance.” 


AT CAMP MOORE, N. J. 

J. Willard Wagner and George W. 
Hindley, senior insurance examiners of 
the Newark office of the department of 
Banking & Insurance of New Jersey, 
are at Camp Moore with the 119th Med- 
ical Regiment, National Guard, New 
Jersey. 





More Capital For 
Pavonia of New Jersey 


WILL HAVE 





$1,000,000 ASSETS 





Company Completes New Re-Insurance 
Arrangement; Number of Agency 
Appointments Made Recently 





Announcement was made this week 
that the’ Pavonia Fire of Jersey City 
had made satisfactory arrangements with 
a_ large re-insurance company which 
gives it larger writing capacity. In ad- 
dition to this announcement it was also 
stated that a number of new agents had 
been appointed throughout the state of 
New Jersey. 

The financial statement as of April 30, 
which has just been issued, shows the 
company has investments totalling $182,- 
012; cash in banks, $94,603; market 
value over book value of investments, 
$12,112; accrued interest on investments, 
$602; due on subscriptions to capital and 
surplus, $168,490; capital paid-in, $150,- 
000; surplus paid-in, $98,572; surplus to 
policyholders, $260,684. 

_The company has just made applica- 
tion to the insurance department of New 
Jersey for another examination with the 
purpose of making a further increase in 
capital and surplus. At the completion 
of financing the assets of the company 
will exceed $1,000,000. 

The officers of the company are James 
F. Pershing, president; James A. Mets 
vice-president; George W. Bloodgood, 
secretary and Fred L. Bloodgood. The 
head office is located at 75 Montgomery 
street, Jersey City. 





FRATERNAL CONGRESS 





Annual Meeting Will Be Held in Toronto 
On August 21; Sidney H. Pipe Is 
President of Organization 
The annual convention of the National 
Fraternal Congress of America will be 
held in Toronto beginning August 21. 
Sidney H. Pipe is president. There will 
be five group sections, including medi- 
cine, law and press. On the opening day 
the convention will visit the orphans’ 
home of the Independent Order of For- 
esters at Oakville, twenty miles from 
Toronto. The principal papers to be 
read with the names of those reading 

them follow: 

Statutory Legislation, Tom L. McCul- 
lough; Ethics, Mrs. Frances Buell Ol- 
scn; Legal Co-operation, Hon. John C. 
Karel; Bureau of Publicity, Mrs. Eliza- 
beth M. Mehan; Distribution, Allen P. 
Cox; Near East Relief, Hill Montague; 
National Health Conservation, Dr. Tracy 
H. Clark. 





ASBURY PARK JULY FIRE LOSS 

A report of Fire Chief William S. 
Taggert issued last week placed the fire 
loss of Asbury Park, N. J., for the month 
of July at $1.825. 


Eastern Fire Losses 
Remaining Low to Date 


SMALL STOCKS REDUCE HAZARD 


Situation in N. J., More Than Pleasing 
To Companies; Farms Continue 
High Ratio 


The fire loss ratio in the Eastern sec- 
tion of the country has so far been low, 
according to general adjusters and many 
are of the opinion that it will remain 
low, due to good underwriting in many 
sections and the general prosperity pre- 
vailing. 

Another reason advanced is the fact 
that many mercantile houses, retail 
stores and manufacturing concerns, car- 
ry a low stock during the slack season 
of the year (June to September), which 
reduces the fire hazard from many an- 
gles, as there are fewer employes, less 
smoking and more care is taken in han- 
dling of stock. 

However, the low fire loss ratio has 
not been confined to the past few 
months, it has been so ever since the 
first of the year with the hope that it 
will continue. 


Situation Same in N. J. 


The situation is more than pleasing to 
the insurance companies writing business 
in New Jersey as nearly all of the larger 
cities in that state report lower losses 
for the first six months of the year. 
Newark, Jersey City, Elizabeth, Pater- 
son and several other of the large towns 
have been fortunate in number of fires, 
the reason being advanced by insurance 
agents and adjusters that the people are 
becoming more educated to the great 
dangers of fire, not alone in the homes 
and factories but in many of the mer- 
cantile establishments throughout the 
State. 

The vigorous campaign which has been 
going on in New Jersey for many 
months against the great waste of fires 
has had a telling effect upon the public 
at large. 

Fire losses on farms, however, are far 
from being satisfactory to the insurance 
companies. During the year 1927 the 
losses were heavy and the first six 
months of 1928 has shown but little im- 
provement in the East, in spite of the 
fact that the Department of Agriculture 
has done all in its power to help reduce 
the great fire waste over the entire coun- 
try. 

Lightning, defective insulation and 
smoking seem to be the leading causes 
for fires in many sections of the coun- 
try. Although many of the farmers are 
the owners of automobiles, which neces- 
sitates the keeping of gasoline on the 
property, yet very few fires have re- 
sulted from that cause, according to re- 
ports. 





APPOINTED BY N. J. DEP’T. 


Gussie Horn has been appointed a 
senior clerk and stenographer at the 
Newark office of the New Jersey De- 
partment of Banking and Insurance. 








STANDARD 


INSURANCE COMPANY 


OF NEW YORK 





J. A. KELSEY, President 


Head Office: 80 John Street, New York 
G. Z. DAY, Vice-Pres. and Secretary 





CAPITAL Sevens 
PREMIUM RESERVE 
OTHER LIABILITIES . 
NET SURPLUS . 
TOTAL ASSETS . 








Statement December 31, 1927 


$1,000,000.00 
1,098,796.26 
196,660.00 
1,786,197.15 
4,081,653.41 

















World's Columbian Exposi- 
tion held in Chicago in 1893 


HE four hundredth 

anniversary of the dis- 
covery of America was 
commemorated in a here- 
tofore unprecedented and 
colossal manner. 33 to 
43 millions of dollars were 
expended on the famous 
World’s Columbian Ex- 
position, an artistic and 
educational triumph. 
Almost 28 million people 
attended from every cor- 
ner of the world. 

Today those corners of 
the world, and _ cities, 
towns and hamlets of the 
United States are offered 
the protection of Home 
policies through the 
Home’s thousands of 
agents organized over a 
period of three-quarters of 
a century. 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


—Seventy-fifth Anniversary Year— 
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Local Fire Premiums 
Show Slight Decrease 


NEW COMPANIES NOT A FACTOR 





Crum & Forster Leads Among Agencies 
with Hoey & Ellison Second and 
Central Fire Office Third 





Although the fire insurance premiums 
for Manhattan and Bronx for the first 
six inonths of this year show a falling 
off 2s compared with the same period of 
last year fire underwriters are pleased 
that this decrease is only a slight one. 
The totals as reported by the various 
companies and agencies to the New 
York Board of Fire Underwriters, 
amount to approximately $17,683,000 as 
compared with $17,950,000 in 1927, $19,- 
268,040 in 1926 and $18,064,135 written 
during the first six months of 1925. 

Crum & Forster continue in the lead 
among the agencies with a production of 
$027,714 as contrasted with $947,252 in 
1927 while Hoey & Ellison, in second 
place, reports an increase of $202,583 
over its volume of $721,852 in 1927. The 
Central Fire Agency, Inc., is in third 
place this year with $799,493 as compared 
with $819,540 for the same period of time 
last year. Then follow successively Wal- 
lace Reid & Co., Inc., with $572,124; Wil- 
lard S. Brown & Co., with $498,421; 
Hooper & McDaniel with $523,686; Hall 
& Henshaw with 94,898; Chas. W. 
Sparks & Co., with $413,461 and F. H. 
Ross Agency with $410,170. _ 

It was felt at the beginning of the 
year that the new companies which were 
to enter the field would have more than 
a little effect upon the volume of the 
older carriers but the results for the first 
six months do not substantiate this be- 
lief. The sixteen new carriers now writ- 
ing report an aggregate volume of $250,- 
735 which would prove conclusively that 
they have not made a rush for vol- 
ume. 

Trend Toward Fire Lines Under Marine 
Coverage 

_Local underwriters do not regard the 
fact that this is a presidential year as 
having any bearing on the volume of 
premiums written although one opinion 
was expressed that it may have some 
bearing on the situation before the year 
is over. On all sides underwriters point 
to continued business prosperity which 
has worked for a reduction of fire insur- 
ance premiums on merchandise but, to 
counteract this, it has visibly reduced 
the moral hazard involved in the as- 
sumption of these risks. Merchants’ 
stocks are not as heavy as in past years 
and they are keeping just enough quan- 
tity on hand to meet the everyday de- 
mands of customers. 

Executives do view with concern, 
however, the increasing trend toward in- 
cluding fire lines under marine cover- 
ages and this is pointed to as one of the 
contributing causes for the decrease in 

re premium volume. Another factor is 
that storage business has practically 
dropped down to nothing. In past years 
the companies had considerable storage 
lines along the New York City piers 
for cotton which had been shipped up 

'rom the South, tea, coffee, sugar, etc. 
Cotton is no longer being sent here from 
southern points and other storage busi- 
ness has fallen off because of the hand- 
to-month buying on the part of the con- 
sumer, 

The general feeling is that the com- 
Panics are far more careful in the selec- 
tion cf risks than they were a few years 
ago. \s old risks expire and new ones 
are cifered, the underwriters are spe- 
cializing on quality rather than premium 
quantity since it has been more than 
Conciusively demonstrated that a small 
Volume of good business will bring, in 
the end, more underwriting and invest- 
ment profits than a large volume of un- 
certain risks. The frequent inspections 


of fire hazards made in various parts of 
Manhattan with the consequent discov- 
ery of dangerous conditions existing, all 
tend to discourage the acceptance of ac- 
commodation lines and other risks which 
have more or less of an unsavory flavor. 


“Not Taken” Situation Better 


The Central Bureau For “Not Taken” 
policies has also had its effect on the 
premium volume so far this year and any 
dropping off that there may be from 
this bureau’s good work in checking free 
insurance is viewed with favor by the 
companies. When free insurance was 
granted more liberally than it is now it 
was natural that the figures of fire writ- 
ings should be padded with a fair vol- 
ume of premiums that never would be 
collected and would have to be marked 
off after the totals had been published. 

The Home Leads the Companies 

The following tabulation shows fire 
premium returns for those companies 
writing more than $100,000 in volume 
for the first six months of 1928 as com- 
pared with their respective production 
for the same period of 1927 and 1926. 

1928 1927 1926 


Home of N. ¥...05.< $906,730 $956,986 $931,296 
Great American .... 654,706 x 719,001 
We Se BiG c 6 cccscns 478,521 497,659 512,084 
Continental «2. <esss 470,219 483,714 470,719 
En @  & Gickcccecs 348,163 323,260 445,405 
Nortl: Rive? « s<cccce 443,061 446,384 436,622 


Tas. Co..af Ny As. 5. 
PUTOMODTE 6 6cc:ccone ’ 
London & Lancashire 319,046 322,931 294,496 
Aetna of Hartford... 312,436 335,215 348,070 


Raval sc0 secs suswus 299,273 294,656 444,071 
North British ...... 276,930 337,263 323,567 
Globe & Rutgers..... 274,939 287,311 414,427 


American Equitable.. 
City of New York... . bs 
Fidelity-Phenix ..... 257,592 300,018 295,178 
i error 255,832 231,741 234,976 
Commercial, London.. 
National of Hartford. 220,537 253,900 263,127 
SD i vas eeteunc acess 203,237 205,586 217,676 
Phoenix of London.. 


192,291 169,055 252,937 
National Liberty .... 181,798 210,756 171,202 
Le Ge 173,465 157,294 170,228 
pS eee ra 171,353 168,825 221,801 


American Eagle 
Fire Association 
Firemen’s of Newark 153,298 148,803 160,618 


COnCOPGEA . s.c6< decease 153,196 174,731 152,304 
Philadelphia F. & M.. 151,097 163,345 156,924 
eer 148,063 132,507 145,293 
Phoenix of Hartford. 142,912 162,252 155,641 
Stuyvesant ...ccccces 142,909 86,146 114,653 
Travelers Fire ...... 142,415 147,619 151,889 
Westchester ........ 140,291 131,961 161,066 
Knickerbocker ...... 135,121 132,837 133,792 
Oe. FE écctceuss 130,419 168,392 114,560 
American of Newark. 129,095 154,557 181,321 
Springfield F. & M... 128,892 140,531 137,455 
London Assurance .. 127,655 147,393 148,182 
Orient of Hartford... 126,993 128,684 107,693 
National Union ..... 123,886 125,499 80,961 
WHMMREEE cnckcceccas 123,639 123,089 154,089 
Pennsylvania ....... 121,535 122,443 126,078 
Merchants, N. Y..... 120,513 114,398 133,468 
Norwich Union ..... 117,423 130,125 113,598 
Fireman’s Fund ee 114,215 113,111 115,275 
American Alliance ... 113,802 119,949 116,741 
People’s National .... 112,856 126,078 6,24 
Standard of N. Y... 111,312 78,265 87,671 
cee 110,988 93,708 92,258 
Northwestern Nat’l. 110,602 93,244 85,527 
Standard of N. J..... 109,372 101,815 59,655 
Buffalo Ins. Co...... 107,675 118,375 103,578 
Hanover Fire ....... 104,610 111,529 123,582 


Northern of London. 104,039 138,600 112,924 
Importers & Exporters 102,601 109,664 128,063 
Girard Fire & Marine 101,932 109,354 68,741 





AUTO INSURANCE VERDICTS 





Decisions Respecting Collision and Theft 
Because of Unlocked Safety 
Devices 


Two digests of interest to automo- 
bile insurance underwriters are given in 
the current issue of “Case and Com- 
ment.” One has to do with unlocked 
safety devices and theft, which is di- 
gested as follows: Under a policy, in- 
suring an automobile against theft, which 
provides that in consideration of the re- 
duction of the premium the car shall not 
be left unless the locking device is 
locked, it is held in Doerr v. National 
Fire Ins. Co., 315 Mo. 266, that the pol- 
icv is not in force when the car is left 
with the device unlocked. ; 

The other involving collision has this 
digest: Injury to an automobile by tip- 
ping over on the road in attempting to 
avoid a collision with other cars is held 
to be not within the operation of a pol- 
icy insuring against injuries “caused sole- 
ly by accidental collision with another 
object” in the Louisiana case of Brown 
v. Union Indemnity Co., 159 La. 641, 
on insurance covering damage to auto- 
mobile by accident or collision. 
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European Earthquake 
Cover of General Fire 


STATEMENT OF SEATTLE CO. 
Full Statement In henkune To Critics 
Based On Its Heavy Writings Of 
These Lines 





The General of Seattle has had printed 
in the form of a booklet a statement of 
facts about the extent of the earthquake 
insurance it carries in California. The 
amount of this coverage has often been 
discussed by insurance men with the state- 
ment that if California ever had another 
earthquake of consequence the stockhold- 
ers of the General would have to do a 
lot of deep thinking. Here is the state- 
ment, with the exception of some of the 
figures showing liability of other compa- 
nies: 

There have been so many misleading 
and extravagant statements made in the 
past few months in reference to the 
earthquake liability assumed by the Gen- 
eral Insurance Co. of America in the 
state of California, that we believe 
agents, assureds and mortgagees will be 
interested in knowing the facts and see- 
ing the absolutely true figures as to the 
liability accepted by various companies 
as shown by their sworn figures filed 
with the Insurance Commissioner of the 
State of Washington. For that reason 
we have prepared a list of all compa- 
nies carrying a net earthquake liability 
of $5,000,000 or over. We have listed 
these companies in accordance with the 
volume of net liability assumed by them, 
although the gross liability is also shown. 

Some insurance men who are not very 
scrupulous in the methods used in ob- 
taining business have circulated reports 
showing the premiums collected in Cal- 
ifornia in an effort to give the impres- 
sion that the General is carrying a great- 
er amount of earthquake insurance than 
any other company. 

Nineteenth in Point of Gross Liability 

These statements were given credence 
by those not familiar with insurance, for 
the reason that they were able to show 
that the General collected more premi- 
ums last year than any other company. 
These figures were taken from the re- 
ports filed with the insurance commis- 
sioner, but those compiling the figures 
did not give the amount assumed, which 
gave the impression that if the General 
wrote more premiums, it must necessarily 
have a proportionately higher liability, 
which would ordinarily seem to follow. 

Instead of being first, however, in the 
amount of gross liability assumed, the 
General is nineteenth. These figures 
are not estimates arrived at by guess- 
ing, but are taken from the sworn state- 
ments from the companies. , ; 

There are two reasons why the Gen- 
eral’s premiums are so much higher in 
proportion to the liability assumed than 
those of the other companies. 


Re-Insured Abroad 

First, the General’s earthquake re-in- 
surance is entirely with English compa- 
nies and London Lloyds, that are not 
doing business direct in California—in 
other words, they are non-admitted com- 
panies. Under the laws of California, 
where the re-insurance is non-admitted 
thd company must report the total pre- 
miums collected for the gross amount 
of business written as their net premi- 
ums. While most of the other compa- 
nies re-insure in admitted companies they 
are required to report only their net 
premiums. In other words, the Gener- 
al’s gross premiums are in most cases 
comparable to the net premiums report- 
ed by the other companies. 

The second reason why the General’s 
gross premiums are so much greater, 
proportionately, is that shortly after the 
Santa Barbara earthquake in June, 1925, 
when rates were very much lower than 
they are today, there was a tremendous 
demand for earthquake insurance, and 
the companies wrote an execessive vol- 
ume of this business for a period of three 
years. They soon found themselves 
heavily overloaded. 

A little over a year ago a report came 


irom a noted engineer to the effect that 
Southern California was likely to have 
an earthquake of devastating intensity. 
Che companies became greatly alarmed. 
Some of them cancelled their earthquake 
liability right and left; others retired 
from the field entirely, and all of them 
tried to curtail their commitments. At 
the same time they changed the form 
from a 1% exemption to a 10% exemp- 
tion, and then increased the rates from 
400% to 725% over the original rates. 

Although the rates were materially 
raised, the companies could not write ad- 
ditional buSiness because they had_ all 
the liability they wanted under the cir- 
cumstances, and consequently the in- 
creased rates benefitted them little. They 
were in the position of the merchant who 
had sold out his stock ands then raised 
his prices. Consequently, their premium 
income in 1927 was considerably less in 
a great many cases than it had been 
in either of the two previous years, and 
their premium income could not be com- 
pared to the liability assumed because 
most of the liability had been accepted 
in 1925 and 1926, in which years the 
premiums were reported. In other words 
it would have been possible for a com- 
pany to have had a great deal of liability 
on its books at the end of 1927 with- 
out showing any premiums whatsoever 
for that year, 
Uses Its Own Forms and Independent 

a : Rates 

The General had not gone after earth- 
quake insurance at the former rates 
and had little liability on its books. After 
making a thorough investigation of the 
wild rumors about earthquake liability 
and consulting engineers and architects 
on the subject, the board of directors 
of the General decided to write earth- 
quake liability. a 
! The General got out its own forms and 
in some cases made independent rates 
based upon higher exemptions. As a 
consequence, the greater percentage of 
the business was written with the ten, 
































twenty, and 30% exemptions, or with 
the mortgagee’s interest form, which it 
is admitted is by far the least hazard- 
ous to the company, as it protects only 
the mortgagee’s interest in case of fore- 
closure on account of direct loss by 
earthquake. 

As the General received only the high- 
er rates for its liability and received the 
premiums for practically all of its liability 
during the year 1927, its premium income 
was larger than that of any other com- 
pany; in fact its premium income was 
larger than that of the Home of New 
York which had at the end of 1927, $81,- 
000,000 gross liability and $69,000,000 net 
liability, while the General had $27,000,- 
0CO gross liability and $7,000,000 net lia- 
bility. However, the public, especially 
assureds and mortgagees, is primarily in- 
terested in the amount of liability as- 
sumed by a company, and not in the 
premiums received, other than to know 
that the company is obtaining an ade- 
quate premium which would be an in- 
dication of its conservative management. 

While the net amount of liability is 
the amount the company must pay _ it- 
self, nevertheless the assured and agent 
should be interested in where re-insur- 
ance is placed. ' 

Anvone familiar with the operations 
of London Lloyds will agree that there 
is no safer indemnity than that provid- 
ed by members of that organization. 
Further, the directors of the General 
have very carefully gone into this mat- 
ter, realizing that the General must be 
primarily responsible for all losses, and 
they have given their personal endorse- 
ment by resolution that the reinsurance 
is very safely placed. A large amount 
of meney is kept on deposit in Ameri- 
can banks by the London re-insurers 
for the protection of our reinsurance pol- 
icies, none of which can be withdrawn 
until all liabilities are terminated. 

Non-Admitted Companies 

The directors feel that it is much saf- 

er to place its reinsurance with non- 























E 
Confid I 
onriagence n 
© 
| geome Trust CERTIFICATES were first 
y offered to the public in April, 1927. Since 
¢ that time, more than 6,500 investors have pur- 
I chased in excess of $14,000,000 worth of these : 
t certificates. CONFIDENCE has made this i 
L remarkable record possible. i 
.) 
f Holders of these Certificates have unbounded confidence 9 
U in the future. They take Sarety for granted, because 
g they know that the stocks of 61 great Insurance Com- 4 
panies and Banks, with combined capital, surplus and 4 
¢ reserves of over $1,100,000,000, underlie their investments. 
k They believe that InsuRANSHARES TRUST CERTIFICATES 
0 will always yield a satisfactory and increasing income a 
because that has been the history of Insurance Com- y 
4 panies for twenty years, through wars, panics and Bap 
y. TIMEs as well as Goon. 4 
9 
¢ They believe that the market value of their Certificates 
will increase year by year because the stocks of lead'ng 
J Insurance Companies and Banks have steadily appreciated 
- during the past quarter of a century. Ld 
A 
F This confidence on the part of the holders has been 
¢ justified by the actual records of InsuRANSHARES TRUST 5) 
CertiricATes which have yielded a satisfactory income | 
¢ and have shown a large gain in market value. g 
A 
é Send or cali for recently issued | 
circular giving further details. o 
5 
7 J ) 
INSURANSHARES CORPORATION 4 
p 49 Wall Street, New York :: Tel. Whitehall 908° 
t 
& >. >>... Vs GN i q 
= © 




















es 


admitted companies not writing carth- 
quake insurance direct in California than 
to place it with admitted companics ag 
is the custom of most of the board Cte: 
panies which are accepting liability dj. 
rect on their own account. Further, the 
London Lloyd, during their hundreds o; 
years of operations, have never failed 
to pay their just claims, and are ae. 
cepted all over the world as the hiches 
protection. 

The net liability is the amount tha 
the company will have to pay out of 
its own resources. In addition to ou 
specific reinsurance, the General car. 
ries two catastrophe policies, one that 
contributes in losses over $100,000 in any 
catastrophe, and another that contrib. 
utes after the loss exceeds $500,000 

The maximum liability the General as. 
sumes in any district is in the Los An. 
geles district, where the General has a 
net liability amounting to about $3.00). 
000. Should this district meet with an 
earthquake of such intensity as would 
completely raze the entire district, caus- 
ing 100% devastation to fireproof, brick 
frame and other buildings, the Gener. 
al, on account of its catastrophe cover- 
ages, would be called upon to pay con- 
siderably less than $2,000,000. In case 
of a 50% total devastation, it would be 
called upon to pay less than $400,000, 

In the 169 years that Los Angeles has 
been keeping records, they have never 
had an earthquake of any serious pro- 
portion, and in the only district in Los 
Angeles where they have ever experi- 
enced quakes of an intensity, the Gen- 
eral is not carrying any liability. We 
believe that if anybody believed that 
Los Angeles could possibly suffer a 
50% damage earthquake, there would 
be very few people who would remain 
there. 

In the San Francisco district, where 
they have suffered the most severe quake 
California has ever experienced, in case 
of a 100% loss in the entire territory, 
the General would lose less than $206,- 
000, as the company is carrying a great 
deal less earthquake liability in that dis- 
trict than it is in the South. 


LONDON PILFERAGE CLAUSE 


rhe Institute of London Underwriters 
has issued a new clause for covering the 
risk of theft and pilferage, in which the 
provision for the basis of adjustment of 
claims is the insured value, instead of 
the “shipping value,” as is the case with 


the existing clause. 


Since it is proposed to continue to 
print the original clause, and to distin- 
guish the new clause by calling it the 
‘Institute Theft Pilferage and Non-De- 
livery (Insured Value) Clause,” it is to 
be presumed that the new clause will 
take its place amongst the Institute 
clauses immediately, as it will rank as 
a new clause and not as an amended one. 
Of course, in the ordinary way amend- 
ments to clauses only take effect twice 
a year, on January 1 and July 1, in or- 
der to avoid the necessity of reprinting 
and restocking clauses on frequent oc- 
casions. 


WORKS THROUGH HEAT WAVE 


In spite of the excessive heat wave of 
July, the insurance examining division 
of the New Jersey department of Bank- 
ing & Insurance rendered eight reports 
as to the financial condition of insurance 
and mortgage companies. Two were for 
an increase in capital and one for organi- 
zation. The examinations, which were 
worked from the Newark office of the 
department, were under the supervision 
of William B. Wiegand, chief insurance 
examiner of the department. 





Wallace A. Bell, formerly — special 
agent of the Aetna and World Fire & 
Marine in New Jersey with headquirters 
in Newark, has been advanced to state 
agent and will work with State \gent 
Ralph E. Hartshorn in New Jersey. He 
joined the Aetna as service engincer Im 
Boston in May, 1924, and about a yeat 
ago was transferred to Newark, 4 
special agent. He has been succeeded 


by Arthur K. Andrews who has beet 
connected with the company since 1921 
and has. served in various capacities. 
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Reporter Leonard Is Hit 
By Auto in Stamford 


WOMAN DROVE ON SIDEWALK 





Says Incident Is Humiliating, But Gives 
Him Idea for New Insurance 
Cover 





Hermann Leonard, widely known on 
the “street” as an insurance reporter for 
the “Journal of Commerce,” and who 
has been with that paper for the past 
forty odd years, was badly shaken up 
and may possibly have a broken arm as 
qa result of an automobile accident last 
Sunday. He was taking a walk in Stam- 
ford, Conn., where he goes every night 
following a whist game on the New 
York, New Haven & Hartford Railroad 
with other commuters. A car, driven by 
an unlicensed woman driver, ran up on 
the sidewalk and knocked him down. 

“A fat lot I cared whether she was 
licensed or not,” said Mr. Leonard, prop- 
ping himself up among his pillows after 
offering the reporter for The Eastern 
Underwriter a bottle of vichy. 

“It’s a fine situation when a man can’t 
walk along the sidewalk without an au- 
tomobile chasing him all over the place,” 
he continued sadly. “There might be a 
tip in this, however, for A. Duncan Reid 
or Spencer Welton—some new kind of 
insurance. Sidewalk Protection Indem- 
nity. There might be a story in this 
for you. Call up Stellwagen of the Bu- 
reau and find out, whether anybody is 
writing it.” 

Interview Lags 

Leonard then became moody, the in- 
terview was lagging and the reporter 
asked him whether his arm pained. 
“No,” said Leonard, “that’s not what 
is bothering me. It’s the humiliation of 
being run over at all. It’s bad enough ‘to 
dodge cars in lower Broadway, but, to 
think that a newspaper reporter %4Sn’t 
alert enough to dodge an automobile 
here in a little town like Stamford is 
where the rub comes in, even if it was 
‘out of bounds’ as the golfers say. But 
what do you want to write a story about 
me for anyway? There’s no news in- 
terest in me. You can tell about the 
woman if it suits you, as that makes for 


heart interest, but say she struck some 
other fellow.” 





STATE AGENT DROWNS 





John Oscar Beck of Svea and Hudson 
Left Six Children; Man 
of Culture 


John Oscar Beck, of Lafayette, Ind., 
state agent of the Svea and the Hudson 
for Indiana, Illinois and Missouri, was 
drowned at Lafayette last Friday eve- 
ning. Mr. Beck is survived by six chil- 
dren of his own beside two children of 
his brother whom he adopted in their 
babvhood when their father died. Mrs. 

Seck died several years ago. 

Physically Mr. Beck was a very large 
man. He had a fine mind and during 
his long residence in Lafayette some of 
his closest friends were members of the 
faculty of Purdue University. He was 
the author of a volume of poems which 
received high praise. He was a very 
hard worker, handling a number of large 
lines of insurance in addition to his field 
work. Three of his children were grad- 
uat i from Purdue and two are now 
Students there. 





F. J. AGNEW ADVANCED 

‘rank J. Agnew has been advanced to 
iis rintendent of agencies in the head 
Office territory of the Fireman’s Fund, 
Succeeding the late R. D. Hunter. Mr, 
Agnew has been associated with the fire 
insurance business for thirty-five years 
and with the Fireman’s Fund since 1922. 
He has a wide acquaintance with agents 
on the Pacific Coast where he is well 
known for his engineering and special 
Service work on improved risks. 


J. B. WALSH DIES 
Was An Agent at Titusville, Pa., For 
a Number of Fire 
Companies 

Joseph B. Walsh died at his home in 
Titusville, Pa., last week, at the age of 
forty-eight. Mr. Walsh was well known 
in the insurance field, being agent in his 
Pennsylvania town for the American 
Fire, Automobile, Federal, Firemen’s 
Fund, Globe & Rutgers, St. Paul F. & M. 
and the Aetna Life. 

Previous to his entering the insurance 
business he was for many years manager 
of a large grocery firm and at one time 
a proof-reader on the staff of the Der- 
rick Publishing Co. He is survived by 
his widow and one stepson, Robert 
Bonner. 





AMERICAN DIRECTORS TO MEET 
The board of directors of the Ameri- 
can of Newark will meét on Tuesday, 
September 11, at which time the matter 
of plans for the new building for the 
company will be discussed. As yet the 
site which has been selected for the new 
quarters of the company, which is on 
Washington street, opposite Washington 
Park, Newark, has not been closed. 


APARTMENT HOUSE RATES 





Department Receives Complaints From 
Outside New York City Alleging 
That They Are Too High 
The New York Insurance Department 
is receiving numerous complaints be- 
cause of the alleged high rates produced 
by the apartment house schedule adopted 
for the territory outside of New York 
City in this state. It is a comparatively 
new schedule which was adopted about 
a year ago although it has not yet been 

fully applied all over the state. 





L. L. JOHNSON DEAD 

Lester L. Johnson, department man- 
ager for the H. H. Woodsmall Co., one 
of the largest general agencies in Indi- 
anapolis, died recently at his home. Mr. 
Johnson had been connected with the 
Woodsmall Company for more than 
nineteen years. He recently suffered an 
attack of influenza, but apparently had 
recovered and had returned to his office 
when stricken again. He entered the in- 
surance business immediately on gradu- 
ating from Indiana University. 


An Open Letter to 


Harmonia Agents— 

Getting the Fall 

Business Started 
Now 





ance—always 


October. 


cther of these coverages. 
well into the Fall. 


should be your theme. 


insurance. 
intervals to your lists. 


And here is 
tions, 


request. 


ing point worth while. 





for representation 


HARMONIA 


Fire Insurance Company 
NEW YORK OFFICE 
59 MAIDEN LANE 


_It is a somewhat general idea that the Fall is the 
time when business picks up. 


But why wait a month when you can start after that 
increased Fall business right now ? 
first decide upon the types of insurance most opportune 
during the next month or two. 
especially applicable to this time of year. 


Fire Insurance and Household Furnishings Insur- 
in demand but especially of interest to 
your prospects around Fire Prevention Week in early 


Rent and Rental Values Insurances—every Fire Insur- 
ance client and prospect is also a prospect for one or 


Automobile Insurance—the touring season extends 


In fact, automobiles are rarely put 
up for the winter now-a-days. 


Next select your lists of names carefully. : 
each name is a live prospect for that particular type of 
Then send letters and folders at regular 


where the Harmonia Fire Insurance 
Company can help its agents. 
newspaper advertising ideas, 
are available to representatives of this Company upon 


Fall business is just ahead. at 
remember, the Company behind your policies 


In territories where the 
Insurance Company is not already repre- 
sented, applications from reputable agents 


will be 


That means next month. 


To do this properly, 


Here are several 


Complete coverage 


Be sure 


Folders, letter sugges- 


even lantern slides 


And 
is a talk- 


Start after it now. 


Harmonia Fire 


considered. 








Advisory Committee of 
U.S. Chamber Is Named 


H. A. SMITH MADE CHAIRMAN 
President Butterworth Names Prominent 
Insurance Men in All Lines; To 
Meet in New London, Conn. 
President William Butterworth of the 
United States Chamber of Commerce 
has appointed the following insurance of- 
ficials to the insurance advisory commit- 
tee of the National Chamber for the 

year 1928-1929: 

H. A. Smith, chairman, president, Na- 
tional Fire; P. W. A. Fitzsimmons, vice- 
chairman, president, Michigan Mutual; 
William Brosmith, vice-president, Trav- 
elers; David Brown, manager, insurance 
department, the Texas Co., New York 
City; F. Highlands Burns, president, 
Maryland Casualty; Walton L. Crocker, 
president, John Hancock Mutual; R. P. 
DeVan, president, DeVan & Co, 
Charleston, W. Va.; Haley Fiske, presi- 
dent, Metropolitan Life; Dr. S. S. Hueb- 
ner, Wharton School of Finance and 
Commerce, University of Pennsylvania; 
James S. Kemper, president, Lumber- 
men’s Mutual Casualty; J. G. Leigh, L. 
B. Leigh & Co., Little Rock; C. A. Lud- 
lum, vice-president, Home; Frederick T. 

oses, president, Firemen’s Mutual, 
Providence; Julian S. Myrick, manager, 
Mutual Life, New York City, and R. G. 
Simonds, vice-president, Bush Terminal 
Co., New York City. 

The first meeting of the 
will be held on 





committee 
August 28, 1928, at the 
Hotel Griswold, Eastern Point, New 
London, Conn. This committee will act 
in an advisory capacity to the insurance 
department and to the board of directors 
of the National Chamber on insurance 
subjects. 

The activities of the insurance depart- 
ment of the National Chamber may be 
classified under four main heads: legisla- 
tion, facts for policyholders, fire preven- 
tion and health conservation, 

To Watch Legislative Matters 

In legislative matters the department 
expects to study the operation of state 
workmen’s compensation funds; continue 
co-operation with member organizations 
of the chamber in their efforts against 
compulsory automobile insurance and 
study the experience of the Massachu- 
setts compulsory law. It will make a 
study of the amount of special insurance 
taxes imposed by the various states as 
compared with the expenditures for in- 
surance supervision. The department 
will continue its efforts toward the cen- 
tralization of federal public health ac- 
tivities ; co-operate with member organi- 
zations in securing the further adoption 
of certificate of automobile title legisla- 
tion; co-operate with members in bring- 
ing about the further adoption of the 
principles of the model marine insurance 
law of the District of Columbia; endeav- 
or to secure the further adoption of uni- 
form arson legislation; study the trends 
in insurance legislation and furnish in- 
formation to organizations interested in 
legislation affecting insurance. 

The department proposes to publish 
bulletins on insurance subjects of inter- 
est to policyholders such as annuities, life 
policy loans, title insurance, fidelity and 
surety bonds, and will also continue to 
co-operate with the National Fire Waste 
Council in the annual Inter-Chamber 
Fire Waste contest. 

It will also aid insurance committees 
of member organizations of the National 
Chamber in preparing programs of ac- 
tivities, furnish insurance literature and 
give information on legislative develop- 
ments. Additional bulletins on health 
subjects will be issued and a more con- 
certed effort made to reduce the great 
economic loss due to illness and prema- 
ture death. 





Shubert An Insurance Director 
Lee Shubert, millionaire owner of the- 
atres and theatrical producer, is one of 
the directors of the Sylvania Fire of 
Philadelphia. 
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General Radio Talk 
To Be Used Oct. 7-13 


TELLS OF HOME FIRE HAZARDS 





Club Women to Take Part in it as Big 
Fire Prevention Week 
Feature 





A sample radio talk to be used in con- 
nection with Fire Prevention Week (Oc- 
tober 7-13) has been compiled by George 
F. Lewis, a deputy fire marshal, who 
suggests that it be in dialogue form and 
that one end of the dialogue be handled 


by some prominent club woman. The 
title of the Radio talk will be “Hazards 
of the Home,” in part it follows: 

Mr. Speaker: Ladies and Gentlemen: 
This is Fire Prevention Week through- 
out the North American continent. 

Mrs. Blank: What is the object of 
Fire Prevention Week? 

Mr. Speaker: One of the main ob- 
jects of Fire Prevention Week is to call 
attention to the vast annual loss by fires 
which might have been prevented, and to 
emphasize the necessity of safeguarding 
life and property against destruction in 
the future. 

Mrs. Blank: That is very laudable, but 

what means are employed to accomplish 
these results? 
» Mr. Speaker: The means employed 
vary according to the hazard. This pa- 
triotic work of Fire Prevention has a 
two-fold significance and embraces, first 
—the means of safeguarding existing 
properties, or abolishing causes of fire; 
and in the second place, providing means 
in new construction of confining fire to 
the space in which it originates. 

Mrs. Blank: Isn’t that a big order? 

Mr. Speaker: Yes, Mrs. Blank, and 
everybody has to lend a helping hand to 
carry it out. In prosecuting this impor- 
tant work all have a responsibility to the 
community at large, and this national 
obligation can only be discharged by the 
individual. 

Mrs. Blank: 
this large 
about ? 

Mr. Speaker: Carelessness—just rank 
carelessness and indifference on the part 
of the public, aided and abetted by poor 
housekeeping methods. 

Where Most Fires Occur 


Mrs. Blank: Where and how could 
we women help you? 

Mr. Speaker: In the home, Mrs. 
Blank; that is where the largest number 
of fires occur. To me there is nothing 
more horrifying than the sound of the 
midnight fire alarm. Every winter, and 
almost from day to day, we read graphic 
accounts in the newspapers of hair- 
breadth escapes of men, women and chil- 
dren who have to rush from their com- 
fortable beds in the middle of the night, 
and how they are rescued by the heroic 
efforts of brave firemen. Occasionally 
we read of the inmates being cut off from 
escape from their burning homes by the 
raging flames, and we shudder at the un- 
necessary sacrifice, for statistics prove 
that eight out of every ten fires could 
be prevented. Most of these dwelling 
house fires, especially at night, are the 
result of improperly installed heating 
equipment, when the stove, furnace or 
pipes become red hot. 

Mrs. Blank: With increased draft, 
perhaps due to a change in the wind, 
how are you going to prevent the fire 
from burning up quickly and making the 
pipes or heater red hot? With the cold 
weather approaching perhaps you can 


What is the cause of 
number of fires we read 


suggest, Mr. Speaker, proper means of 
avoiding such disasters? 

Mr. Speaker: I have to revert to an 
old standard recipe: “Use care and com- 
mon sense.” Too frequently the pipes 
and heating apparatus are in close prox- 
imity to wooden partitions, ceiling or 
other flammable material, and under fa- 
vorable conditions a fire is sure to fol- 
low, with disastrous results. Heating ap- 
paratus that might have been reasonably 
safe while burning hard coal, for which 
it was designed, may be extremely dan- 
gerous and entirely unsuited to burn 
soft coal or substitutes. Additional haz- 
ards are created by the use of soft coal 
or lignite, which emit a profusion of 
sparks. Fires from this source are liable 
to start on wooden shingle roofs or other 
flammable roof covering. 

Mrs. Blank: What would you suggest 
as a means of preventing wooden parti- 
tions and floors from catching fire when 
close to a stove? 

Mr. Speaker: Wooden partitions or 
other flammable material near stoves or 
pipes should be covered with asbestos 
and with sheet metal guard, leaving a 
space of at least two inches between the 
metal and the woodwork. The floor un- 
derneath and surrounding the stove or 
kitchen range should be protected with 
a metal plate, extending to a distance of 
at least 18 inches in front so as to pro- 
tect the floor from live coals. 

Mrs. Blank: Sometimes it is hard to 
get the fire in the range to burn up 
quickly when you are in a hurry. Is 
there any danger from putting coal oil on 
it so as to speed it up? 

Stove Hazards 


Mr. Speaker: Coal oil or gasoline 
should never be poured in a stove in 
which there is a spark or fire, neither 
should it be used in a stove in which 
the fire is out but in which parts of the 
stove are still warm. The coal oil is lia- 
ble to ignite and flare back, set fire to 
the person’s clothes, and otherwise cause 
considerable damage. The only safe way 
is not to use it for either starting or 
quickening a fire. 

Mrs. Blank: What is the cause of 
so many chimney fires? 

Mr. Speaker: Sometimes due to faulty 
construction, but most frequently they 
are caused by dirty chimneys. The soot 
should be cleaned out of the chimney 
before starting the winter fires, and see 
that all flue holes not in use are covered 
with tight fitting metal caps, and that 
the stove pipes are clean and free from 
rust holes. When stove pipes run through 
floors or walls they should be protected 
by masonry or with metal ventilated col- 
lar so as to leave an air space between 
the pipe and the wood, or lath and plas- 
ter through which the pipe passes. 

Mrs. Blank: Are there any other 
causes of fires from heating apparatus? 

Mr. Speaker: Yes; sometimes people 
hang clothes to dry over ranges and they 
become ignited; but a cause of a more 
general character is that of putting hot 
ashes in wooden receptacles or piling 
them up against wood. The safe way 
is to use metal cans to put ashes in. 

Mrs. Blank: The more I think of the 
danger from fire, especially to women 
and little children, the more I am im- 
pressed with the importance of the work 
of Fire Prevention, and, as you say, most 
of the fires are the result of our careless 
habits. 

Mr. Speaker: You can do a lot of 
good-.work, Mrs. Blank, by telling your 
friends and members of the different 
women’s organizations that you belong 
to, what they should do in order to avoid 
fire in the home. 

Mrs. Blank: Yes, one of the things I 


will warn them about is not to leave 
children alone in the house, especially 
when there is fire in the grate or stove, 
or where they can get matches to play 
with. 

Mr. Speaker: You are to be highly 
commended for this, Mrs. Blank. I am 
sure you realize that fire has a fascina- 
tion for child:cr:. They like to see things 
burn. They have observed their elders 
striking matches, and from the most ten- 
der age their tendency is to imitate what 
they have seen others do, and without 
knowing the danger of uncontrolled fire 
they likewise strike the match to see the 
bright flame burn. Too often the re- 
sults are appalling. For safety sake keep 
matches in a metal receptacle and out of 
reach of children. 

Matches 


Mrs. Blank: Are children the only 
ones to blame for fires from matches? 

Mr. Speaker: No. I am sorry to say 
that their elders are even more guilty. 
Not only are great numbers of fires 


(Continued. on Page 36) 
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THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


Charles W. Higley, President 


HOME OFFICE 
Hanover Building, 
34 Pine St., 
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Howie, Jarvis & Wright, Inc., 
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NATIONAL LIBERTY INSURANCE 
COMPANY OF AMERICA 
HOME OFFICE: 
NEW YORK CITY 
SUMMARY OF 69TH ANNUAL STATEMENT 
Jan. Ist 1928 
or eeee Tey TS $ 2,000,000.00, 
fs eae ween $ 9,637,599.00 


709-6th AVE. 


RESERVE OF ALL OTHER 
LIABILITIES ......... 
NET SURPLUS ........... 
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Value, Use and Occupancy, Tourist Baggage, Explosion, Property Damaged 
by Aircraft, Riot and Civil Commotion, Inland Marine, Parcel Post, Registered 
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NEWARK FIRE INSURANCE COMPANY 
Newark, N. J. 


A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 
JANUARY IST, 1928, STATEMENTS 
ORGANIZED 1855 
FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$40,000,136.83 $19,459,279.01 $7,500,000.00 $13,040,857.82 $20,540,857.82 
ORGANIZED 1853 
, THE GIRARD F. & M. INSURANCE COMPANY 
OF PHILADELPHIA, PA. 
$6,000,966.28 $2,930,594.84 $1,000,000.00 $2,070,371.44 $3,070,371.44 
ORGANIZED 1854 
MECHANICS INSURANCE CO. 

OF PHILADELPHIA, PA. . 
$4,828,245.29 $2,820,808.68 $600,000.00 $1,407,436.61 $2,007,436.61 
ORGANIZED 1866 
NATIONAL-BEN FRANKLIN FIRE INS. CO. 

OF PITTSBURGH, PA. 
$4,907,721.63 $2,557,216.60 $1,000,000.00 $1,350,505.03 $2,350,505.03 
_ ORGANIZED 1871 | 
; SUPERIOR FIRE INSURANCE CO. 
OF PITTSBURGH, PA. 
$4,835,369.35 $2,520,317.56 $1,000,000.00 $1,315,051.79 $2,315,051.79 
ORGANIZED 1870 
CONCORDIA FIRE INSURANCE CO. 
F MILWAUKEE, WIS. 
$5,250,424.26 $2,567,447.92 $1,000,000.00 $1,682,976.34 $2,682,976.34 
ORGANIZED 1886 
CAPITAL FIRE INSURANCE CO. 
OF CONCORD, N. 
$760,298.04 $375.00 $300,000.00 $459,923.04 $759,923.04 

















TOTAL PREMIUM RESERVE TOTAL NET PREMIUMS 


$27,594, 166.15 EASTERN DEPARTMENT $25,684,495.78 


10 Park Place 
WESTERN DEPARTMENT Newark, New Jersey 
844 Rush Street 
Chicago, Illinois 





PACIFIC DEPARTMENT 
CANADIAN DEPARTMENT 60 Sansome Street 


461-467 Bay Street 





a H. A. CLARK, Manager Tanaitts: Canale oe none 
‘ aa a ae MASSIE & RENWICK, Limited, . W. & E. G. POTTER, 
= JAMES SMITH JOHN R. COONEY . Managers Managers 
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More Than 1,000 Co.’s 
Which Finance Paper 


866 BUY CAR INSTALLMENTS 





Farm Equipment, Machinery, Furniture, 
Instruments, Real Estate, Even 
Insurance Paper Handled 





According to the National Association 
of Finance Companies there are 866 fi- 
nance companies which buy automobile 
paper. Of these 46.4% also finance in- 
stalment saies of other kinds of mer- 
chandise. Of the finance companies 13% 
handle instalment paper exclusively on 
merchandise other than automobiles. 

The following is a classification of the 
activities of all finance companies: 

Number whose activities are 


DOME seb cacwin wus se eennkx 1,010 
Number whose activities are 
not specifically known...... 287 


Number of companies financ- 
ing motor vehicles exclusive- 
ARBRE RT rca EAI Re OF AO ee 464 
Distribution of Activities Other Than 
Car Financing 


Farm equipment ............. 89 
Income producing machinery. 93 
(OBE Tee ree 130 
Musical instruments ......... 202 


Household equipment other 
than furniture and musical 


SNGESMIMIOMIS. o..56c acc cesses 0's 173 
Property improvements ...... 112 
Open accounts receivable..... 121 
ees RINE ocean cackavaeses 116 
Morns Pian 10ans | ..66)0s0030 81 
ee CONG: cc vacua hnasaces 20 
Stocks and bonds ............ 7. 
ee he ee ee ee 6 
Commercial paper ........... 4 


Each of the following items is financed 
by at least two companies: Delco Light; 
trade acceptances; motor cycles; fur- 
naces; tires; accessories and_ repairs. 
Each of the following items is financed 
by at least one company: Dairy loans; 
motor boat engines; physician, dentist 
and hospital bills, college courses; 
nurses training; coal to consumer; tax 
titles; fire insurance bonds; church, resi- 
dence and theatre organs; warehouse re- 
ceipts; laundry dryers; plumbing. 





LICENSED IN CONNECTICUT 





Commissioner Dunham Announces That 
One Casualty and Five Fire Com- 
panies Enter Nutmeg State 
One casualty and five fire companies 
have been licensed to do business in 
Connecticut. They include the Occi- 
dental of San Francisco, which will 
write fire and ocean marine. The com- 
pany is under the same management as 
the Fireman’s Fund and the Home F. & 
M. The Public Fire of Newark, the An- 
chor of Providence, R. I., the What 
Cheer Mutual Fire of Providence and 
the Hope Mutual Fire, also of Provi- 

dence, also enter. . 

The casualty company is the Mer- 
chants Mutual of Buffalo, which will 
write ordinary casualty lines. The com- 
pany has been in operation since 1918. 


Its surplus as of December 31, 1927, was 
$400,000. 





RAPS COMMISSION CUTS 


One of the leading fire insurance 
agents of Philadelphia is reported as say- 
ing that the temporary agreement in 
force until next January 1 by which the 
commission on preferred business is cut 
from 35% to 30% will not be renewed 
then. The agreement was made with the 
Eastern Underwriters’ Association. This 
agent says that he and other agents 
have to pay brokers 25% for this pre- 
ferred business and the overriding com- 
mission of 5% is not nearly enough. He 
suggests that the companies seek other 
ways of reducing expenses and then pass 
the benefit on to the public. 























Prosenens have no pet landing fields. 
Tornadoes do not respect State Rights. 
The map shows where our agents are 
telling about Windstorm Insurance—all 
over the United States. 


Large cities, suburban residential sec 
tions, isolated farm tracts—the danger is 
the same all over. Atany moment some form 
of windstorm is likely to swoop down and 
do untold damage. Even the slightest loss, 
such as a toppled chimney, usually costs 
more than a year’s protection. 


Windstorm insurance is just as iim 
portant as fire insurance. Agents of this 
company are clinching many sales through- 
out the country by showing that while fire 
can be controlled, the only real protection 
against the wind is a Windstorm Policy. 


5 FAR 


Insurance Co. 
or AMERICA 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Pacific Coast Dept., San Francisco 





THE COMPANY WITH THE L. & L. & G. SERVICE 
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Hudson Co. Suspends 
Brokerage Commissions 


AWAIT E. U. A. APPROVAL 


10% Rule Adopted June 7 by Jersey 
Association Not Obligatory 
Upon Members 








The members of the Underwriters’ As. 
sociation of Hudson County have been 
released from obligation of observing the 
brokerage rule which was adopted on 
June 7 until the Eastern Underwriters 
Association pass upon the rule and make 
it obligatory, according to an announce. 
ment made this week. 

At a meeting held by the Underwriters 
Association on June 7 it was agreed that 
the members of the association could 
pay brokers 10% less than the Eastern 
Underwriters Association agency com- 
mission scale; in other words, the bro- 
kerage commissions would be 5, 10 and 
20%. The unprotected business in Hud- 
son county is almost negligible and the 
5% would be applicable to little or no 
business. 

E. U. A. Did Not Approve Rule 

The matter was submitted to the 
Eastern Underwriters Association for 
their approval, but no action was taken 
on the matter by the latter association, 
At the time the Hudson County Asso- 
ciation passed the resolution the New- 
ark Board of Fire Underwriters adopted 
a 124%% brokerage commission on the 
classes on which the agents received 
20%, and it is probably for this reason 
that the Eastern Underwriters Associa- 
tion did not approve of the Hudson 
county’s action as it was felt it would 


not be fair and would divert consid- 
erable business to non-affiliated com- 
panies. 

As the matter stands now agents in 
Hudson county may pay brokers what- 
ever commissions they see fit. A promi- 
nent agent said this week that many of 
the agents represent some non-affiliated 
companies which are paying them more 
than 20% on ordinary protected busi- 
ness and that these agents purpose pay- 
ing brokers 15% for this class if the 
business is placed in these non-affiliated 
companies but only 10% if placed in 
affiliated companies. It is expected, 
however, that some agents will pay 15% 
for this class even if they get only 5% 
overriding on that portion written in 
their affiliated companies. 

So far as has been learned, the Hud- 
son county agents have no intention of 
changing the brokerage rule they adopt- 
ed on June 7. They claim that after 
losing the contingents which they used 
to receive and receiving only 20% ona 
large volume of mercantile stock busi- 
ness, on which they previously received 
25% their income has been so cut that 
they cannot afford to handle brokerage 
business at a loss as they would do ona 
margin of less than 10%. 





LICENSED IN VIRGINIA 


The Great National of Washington, D. 
C., which has just been licensed to do 
business in Virginia, plans to write fire 
and kindred lines, including complete 
automobile cover. Under its charter tt 
is authorized to do a general casualty, 
liability, fire, theft, accident, health and 
indemnity business. 





C. W. BAILEY AT CEDAR ISLAND 


C. Weston Bailey, president of the 
American of Newark, accompanied by 
Mrs. Bailey, is at Cedar Island on Lake 
Champlain. From there they will moto 
to New London and visit their son who 
is spending the Summer at Camp Suna 
pee. Frederick Hoadley, secretary ° 
the company, left Newark Saturday for 
a month’s vacation. 
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“AMERICA FORE” 


Fine Arts 


Somewhere in every agent’s terr!- 
tory—in a museum, a library or some 
collector’s home—there are art treas- 
ures which should be insured under 


the Fine Arts form. 


Specially prepared for the owner 
of art treasures, insurance under the 
Fine Arts form indemnifies for loss 
due to theft or breakage, damage and 


destruction from almost any cause. 


The owner of rare volumes, beau- 
tiful paintings and fine tapestries 
needs the Fine Arts form for com- 


plete insurance protection. 


Write to the Inland Marine 
Department for further information 
and a supply of the new Fine Arts 
circular which can be used in solicit: 


ing this line. 


Che CONTINENTAL 


INSURANCE COMPANY 
EIGHTY ACIDEN LANE, NEW YORK, N.Y 


ERNEST STURM, Chair. 
PAUL L MAID, Preside 


CASH CAPITAL: FIFTEEN MILLION DOLLARS 


NEW YORK CHICAGO MONTREAL DALLAS SAN FRANCISCO. 


“The Continental Commands Confidence” 











Page 26 








_~— 





August 17, 1928 








Fine Array of Speakers 
For Agents’ Convention 


EIGHT ACCEPTANCES RECEIVED 





Program So Arranged That All Talks 
Will Tie Up With Convention’s 
“Business Development” Theme 





What looks like an unusually fine pro- 
gram is shown in the first announcement 
of speakers for the thirty-third annual 
convention of the National Association 
of Insurance Agents on September 18, 
19, 20 and 21, at West Baden Springs, 
Ind. The following have definitely ac- 
cepted the invitation to speak; accept- 
ances from others will come later: F. 
Harold Van Orman, lieutenant-governor 
of Indiana; Charles C. Younggreen, 
Milwaukee, president of the Internation- 
al Advertising Association, formerly 
known as the Associated Advertising 
Clubs of the World; Glenn Griswold, 
editor, Chicago “Journal of Commerce”; 
T M. Campbell, Jr., fire insurance com- 
missioner of Texas; E. A. St. John, 
president National Surety; Terrence F. 
Cunneen, manager, insurance depart- 
ment, Chamber of Commerce of the 
United States; H. P. Stellwagen, secre- 
tary-treasurer National Bureau of Cas- 
ualty & Surety Underwriters, and J. He- 
ber Hudson, Chicago, director of the 
Mercantile Affairs department, Illinois 
Chamber of Commerce. 


A Diversified Array of Interests 


As one can see at a glance, this list 
of speakers lends itself admirably to the 
business development theme of the con- 
vention—a state executive; an advertis- 
ing expert; an editor of nation-wide 
fame as a writer of business news; a su- 
pervising state official; a surety execu- 
tive; a National Chamber of Commerce 
manager; a casualty rating expert, and 
a Chamber of Commerce official. 

The plans for the program call for a 
complete innovation in that the regular 
business sessions will open at the get- 
together dinner on Tuesday evening, 
with addresses by Lieutenant-Governor 
Van Orman and Mr. Hudson. 

What manner of men are these big 
business men of the country who will 
talk to us at West Baden? While their 
fame has reached out over the country, 
some gleanings as to their personalities 
are in order. 

Harold Van Orman is one of the big 
men of the middle west. In recent years 
Indiana has been none too fortunate 
in the selection of its officials. Mr. Van 
Orman, however, stands untouched and 
unscathed by the political intriguing that 
has surrounded some others of the 
Hoosier political famliy. An outstand- 
ing orator of great forensic ability, he 
wields a tremendous power over an au- 
dience on any occasion. Speaking to the 
general theme of this thirty-third an- 
nual convention of the National Associa- 
tion of Insurance Agents, he will electri- 
fy his audience by the magnetism of his 
personality. Any member who misses the 
opening session, and thereby fails to 
hear this splendid orator, will miss a 
genuine treat. 

Younggreen’s Dynamic Force 

Consider Mr. Younggreen, just ele- 
vated to the presidency of the world’s 
greatest advertising organization, with 
his keen eyes and his friendly smile— 
the good-fellow type who is nonetheless 
serious and devoted to the interests of 
his organization. The National Associa- 
tion is particularly fortunate in being 
able to obtain him. His message will be 
an inspiration to every agent who is in- 
terested in publicity, and will give im- 
petus to the advertising feature of our 
business development program. 

Mr. Younggreen is a young man who 
has gone far not only in his organiza- 
tion, but in his own business. He is a 
member of the firm of Klau-Von Piet- 
erson-Dunlap-Younggreen, Inc., one of 
the largest advertising agencies of the 
Northwest. He is a native of Kansas, 
and was a student of journalism at the 
University of Kansas. As a publisher 
of an industrial newspaper in that state, 
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he was the first man to represent agri- the “Wall Street Journal.” In 1920 he 


cultural advertisers on the American 
Bureau of Circulation. During the World 
War, he was an officer attached by the 
United States government to the Royal 
Flying Corps of Canada. At the first 
flying field at Fort Worth, Tex., he was 
promoted to the rank of captain. After 
leaving the army, he became advertising 
counsellor for an oil syndicate in Texas, 
then advertising director of a Wisconsin 
publication. A born organizer, he is a 
speaker of exceptional ability and dy- 
namic force. 

Mr. Griswold has been a newspaper- 
man all his life, having begun at the 
age of seventeen as owner and publisher 
of a country weekly. He came to Chi- 
cago in 1908, on the old “Inter-Ocean,” 
going the next year with the “Herald, 
Examiner,” of which he became financial 
editor in 1914. Later he was, succes- 
sively, financial editor of the Chicago 
“Tribune” and western representative of 


became one of the organizers of the 
Chicago “Journal of Commerce.” 

Mr. Griswold is an active sportsman, 
being president of the Chicago chapter 
of the Izaac Walton League, and a mem- 
ber of several hunting, fishing and golf 
clubs. He is author of the “round table 
of business,” a daily column of business 
comment which is read by business men 
in all parts of the country. 

He is an excellnt speaker on business 
subjects, having a fine grasp of general 
business, the economic situation and fac- 
tors that enter into business life and 
bring about nation-wide results. Fol- 
lowing an address, he always conducts 
an open forum or question box, which 
brings forth interesting discussions. He 
has suggested that his address may be 
called, “Impertinent Remarks by a Rank 
Outsider,” but rather should we call it, 
“Pertinent Remarks by One Who Knows 
the Game.” 











our yearly income. 












GROUP SERVICE 


If we were on the ‘‘firing line’ we certainly 
would invest a two cent stamp to find out all 
that we could about anything that might add to 


The service extended to the field by the John 
Hancock Group Department along these lines 
is well worth your attention. 


There are, at this minute, promising leads for 
Group Insurance in your own office. 


May we point the way towards turning them into 


money, and help to do it? We have done it for 
others. We can do it for you. 


For further information, address INQUIRY BUREAU 





tthe 
LiFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 


197 Clarendon St., Boston, Mass. 


Over 65 years in business 


Assets $451,006,878; Reserves and all Liabilities 
$415,000,775; Surplus Assets $36,006,103 
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Commissioner Campbell comes to ys 
from a state which has been more or 
less upset recently by a speech of J. T. 
Cousins, Jr., chairman of the board of 
insurance commissioners and in charge 
of life insurance, before the Texas \s- 
sociation. 

The Texas department has a sei-up 
which differs from other states, having 
a board of three commissioners, one cach 
to handle life, fire and casualty busj- 
ness. Now the Texas agents have heen 
little disturbed over the things Commis- 
sioner Cousins said to them, accepting 
them in the friendly spirit in which they 
were offered—but officers of the Nation- 
al Association recognized that the Texas 
slant on the local agent is sure to be 
interesting to the entire country, and ac- 
cordingly Commissioner Campbell was 
invited to appear on the program. 

The commissioner is another young 
man, in his early thirties, the son of 4 
former governor of Texas, and himself 
a former local agent. He is of medium 
height and build—is not given to spell- 
binding oratory but makes a forceful 
speech which always gets over by rea- 
son of his sincerity and knowledge of 
his subject. 

One of the most interesting speakers 
will be Mr. Hudson—an able speaker, a 
humorist and _ philosopher, who has 
spoken in hundreds of cities throughout 
the country and has the happy faculty 
of putting his methods across in so de- 
lightful a manner as to leave a lasting 
impression upon his audience. 

Following a recent address, Mr. Hud- 
son made at Appleton, Wis., the “Post 
Crescent” said of him: “The address 
of the evening presented by J. Huber 
Hudson, formerly executive secretary of 
the Chamber of Commerce of Blooming- 
ton, Ill, and now director of the mer- 
cantile affairs department of the Illinois 
Chamber of Commerce of Chicago, was 
about the most inspirational talk of the 
kind ever presented before the local or- 
ganization and made a tremendous hit 
with his hearers. The speaker radiated 
the cheerfulness and optimism that he 
accentuated.” 


St. John Essentially a Producer 


The speakers from within the business 
are known to members of the National 
Association, and their popularity is un- 
disputed. 

Besides being head of the National 
Surety, Mr. St. John is the present head 
of the International Association of Cas- 
ualty & Surety Underwriters. He is es- 
sentially a producer of business. He 
comes to us not as the mahogany desk 
executive who views the field of the pro- 
ducing agent with a lofty air, but as a 
man who, before he became a company 
executive, built up one of the largest 
agencies for surety bond production in 
the United States. 

When he came to the head office of 
his company in 1916, as assistant to the 
president, the urge of business produc- 
tion still was strong within him, and so 
it has remained. His sympathy with 
problems of the field, and his wide ex- 
perience will enable him to offer valuable 
suggestions to agents on how to produce 
more surety business—another vital cle- 
ment in the make-up of the “Business 
Development” program. 

The gods were good to Terrence Cun- 
neen when they gave him his name, and 
the Irish humor and the Irish manner 
that go with it. While he was assoct- 
ated with the New York State Insur- 
ance Department, he was one of its most 
popular members. He was too busy 
there to engage in very much specch- 
making, but with his larger duties as in- 
surance manager of the Chamber 0! 
Commerce of the United States, came 
broader public contacts. 

The National Association is allie s0 
closely with the Chamber, so thoroughly 
in sympathy with its work of fostering 
self-regulation of trade bodies, and com- 
batting governmental interference vith 
private business, that Mr. Cunneens 


message undoubtedly will be receive’ 
most cordially. 
Then we come to Mr. Stellwagen, one 


(Continued on~Page~28)~ 
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When Youw’re Groping For Ideas 


Probably there are times in your business when you are temporarily at a loss 
as to just how to proceed. Every business man has those moments. Maybe it’s 
when you are planning an advertising campaign—or a booth at the county 
fair; or it may be when you find you need a new book-keeping system or a 
new arrangement for your office space. 

Whenever such times come wouldn’t you welcome some practical information 
or suggestions as to what you can do? Wouldn’t you be relieved if you could 
just stretch out your hand, so to speak, and get it? 

You can. 

Our Advertising and Service department specializes in just such practical in- 
formation. It has had long experience in solving these problems for our agents. 
It has the reputation of delivering the goods. Our local agents are its best 
boosters. 

These and countless other interesting insurance problems are discussed crisply 
and decisively in our monthly publication, The ACCELERATOR, which goes 
to every one of our agents. You may have read reprints from it in the various 
business papers. 

For a sample copy of this business-building magazine write, now, direct to 


our Advertising Department. 


BOSTON INSURANCE COMPANY 


OLD COLONY INSURANCE COMPANY 
87 KILBY STREET, BOSTON, MASSACHUSETTS 
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Stock Investments Of 
Fire Companies Grow 


REDUCE THEIR BOND HOLDINGS 





J. G. White & Co. Make Survey of In- 
vestments of Insurance Companies 
Over a Four Year Period 





| eo ce 
have 


White 


made 


& Co., New York City, 
of the distribution 
of the investments of insurance compa- 
nies. Those other 


a survey 


than life have shown 
trend of late towards 
stocks rather than bonds and mortgages. 

A comparison of the 
counts of 


over the 


a pronounced 


investment 
types of companies 
four years 1924 to the end of 
1927 shows an increasing decline in the 
percentage of bond and mortgage hold- 
ings of fire, casualty 
insurance companies, 
crease in stock investments. 

This change in the percentages of 
bond, mortgage and stock investments is 
attributable, the survey states, to an at- 
tempt by insurance companies to main- 
tain a high current return on invest- 
ments in the face of the rising security 
prices that characterized the period stud- 
ied. As a result of this reconstruction 
of investment holdings, fire insurance 
companies, whose stock investments rep- 


ac- 
varoius 


and miscellaneous 
and a sharp in- 


resented only 55% of total assets in 
1924, had increased stock holdings to 
61% of the total on December 31, 1927, 


while bond holdings had declined from 
42% to 37% of the combined portfolios. 


Fire Companies 


About the fire companies J. G. White 
& Co. say in part: 
“The United States fire companies in- 


cluded reported total admitted assets at 
the end of 1927 of $1,461,788,000 and ag- 
gregate investments of  $1,231,711,000. 
During the four-year period, invest- 
ments in bonds decreased from 63% to 
54% while stock commitments increased 
from 33% to 43%. Their small interest 
in real estate mortgages represents a 
distinct departure from the policy fol- 
lowed by the life companies, ed may 
find a natural explanation in_ the dis- 
similar classes of business underwritten 
by the two types of companies. Since 
1924, investments have expanded $458,- 
531,000, of which 50% is reflected in stock 


holdings and only 18% in the consoli- 
dated bond account. Holdings of United 
States Government bonds have de- 
creased from 32% to 20%, public utility 


obligations have increased from 11% to 
17%, while industrial and miscellaneous 
bonds rose from 7% to 11%, In the 
stock commitment, 
prise 77% and preferred shares 23%, 
with a small decline in both railroad and 
industrial stocks during the past four 
years, balanced by an increase from 8% 
to 14% in public utility shares. It is 
notable that in the domestic fire insur- 
ance group the trend has been definitely 
toward heavier investments in stocks and 
higher yielding corporate. obligations. 

“The foreign fire insurance companies 
operating branches in this country fol- 
low an entirely different investment plan, 
with bonds in 1927 constituting 89% of 
their investments, stocks 8%, and mort- 
gages only 3%. The apparent trend co- 
incides to a minor degree with that of 
the domestic fire companies, although 
railroad bonds and stocks appear to be 
somewhat more in favor with the 
branches of foreign companies than with 
the latter class.” 

Casualty and miscellancous companies, 
whose stock holdings represented 15% of 
total investments in 1924, show 23% of 
total funds invested in stocks on Decem- 
ber 31, 1927, bond holdings dropping, 
meanwhile, from 79% to 72%. 

Life insurance companies show a 
slight decline in bond holdings, a com- 
pensating increase in the percentage rep- 
resented by mortgages, and virtually no 
change in the percentage of stock invest- 
ments. 

During the four years covered by the 
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America Fore Revises 
Inland Marine Policy 


GREATER USE ‘OF RIDER FORMS 





Advantages in One Contract to Handle 
Variety of Coverages and “Tailor 
ade Forms” 





The America Fore has revised its In- 
land Marine policy in order that it may 
be more generally used as the basic con- 


tract to which practically all of the va- 
rious inland forms will become attach- 
ments. For instance, the special poli- 


cies heretofore issued by the companies 
on the following classes have been con- 








survey. life insurance 
prohibited by law 

stocks. However, the 
Wales-Merriam act in the New York 
Legislature, which reduced the restric- 
tions surré sunding stock purchases by life 


companies were 
from purchasing 
passage of the 


companies, may fairly be expected to 
leed to a considerable increase in the 
percen‘aze of stock holdings of such 


companies in the future, the survey says. 


verted to rider forms attached to the 
ncw Inland Marine policy: Salesmen’s 
Floater, Horse & Wagon Floater, The- 
atrical Floater, Annual Transit Floater. 

The Fine Arts, Musical Instrument, 
Instalment Sales, Railway Express and 
Annual Motor Truck Merchandise poli- 
cies have always appeared as riders for 
attachment to the I. M. basic contract 
so that the only lines for which spe- 
cial policies are now issued are the Tour- 
ist Floaters, Trip Transit and Parcel 
Post. 

“We believe that the reduction in the 
number of policies will be welcomed by 
our agents,” savs the company. “Our 
policy for handling ten or more stand- 
ard coverages and in addition all of the 
‘tailor-made’ forms will simplifv to a 
very material degree the detail asso- 
ciated with the keeping of supplv rec- 
ords, policy-writing and the handling of 
accounts.” 





W. H. RUSSELL, SR., DEAD 
William H. Russell, Sr., father of Jo- 
seph R. Russell of Russell & Marley, 
New York, and James H. Russell, of the 
Sun Insurance Office, vice-president of 
the Insurance Square Club, died last Sat- 
urday. 








GreatAmerican 
Insurance Company 


iz Newfork sz 


INCORPORATED - 1872 


STATEMENT JANUARY 1, 1928 


$12,500,000.00 


VE FOR ALL 85 LIABILITIES 


23.422 


55.2 1 


NET 2,85 


21,0660,119.35 
56,982,974.56 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$33,560,119.35 


LOSSES PAID POLICY HOLDERS 


$194,691,909.09 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, Ill. 

CG. R. STREET, Vice-President 

PACIFIC DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 

CLIFFORD CONLY, Manager. 

MARINE DEPARTMENT 

NEW YORK—Ww.H. McGee & Co. »General Pag William Street 


SAN FRANCISCO—George L. West, M 


Street 





CHICAGO—Wa. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldé. 
AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 











British Investors 
Seek Insurance Stocks 


BROKERS PREPARE ANALYSIS 





Show How Leading Companies Pay 
Dividends in Excess of Interest 
Earnings Alone 





Insurance shares are becoming tiore 
and more sought after by investors in 
England and a leading firm of stvock- 
brokers in Liverpool, where there has 
long been an important market for in- 
surance shares, has again prepared a 
useful analysis, in convenient form, of 
the results of the working of the prin- 
cipal British insurance companies last 
year. 

Sixteen large companies are taken 
whose total premium income, excluding 
that of the life departments, was #£1(3- 
114,900. After allowing for a reserve for 
unexpired risks on the basis of 40% of 
the premium income, and for taxes and 
other items in the profit and loss ac- 
counts, the net result was a surplus of 
£4,638,259, representing 4.5% of the pre- 
mium income. The profit from the life 
account is included in the surplus of 
eight of the offices, being an annual 
percentage of the life business or a per- 
centage of the quinquennial life profits. 

In all cases the amount is set out by 
which the interest income was less than 
or exceeded the cost of the dividends. 
The interest income was less in thirteen 
cases than the dividend payments, and 
only exceeded the latter in the remain- 
ing three cases. The total figures for 
the sixteen offices for the last five years 
are as follows: 

Sums 
taken from 


Net Profits for 
Year Premiums Results Dividends 
1927... .£103,114,960 £4,638,259 £614,310 
1926.... 101,114,430 4,376,176 488,635 
1925.... 96,635,547 3,922,545 542,993 
1924.... 95,429,765 4,037,645 531,161 
1923.... 91,244,501 3,649,743 393,000 


It will be seen that there has been a 
gradual increase in premium income and 
that the excess of the dividend cost over 
the interest earnings was larger last year 
than in the preceding years. 





NEW FIRE APPARATUS FOR N. Y. 

The American-LaFrance & Foamite 
Corp. announce that the New York fire 
department has ordered fifteen Ameri- 
can-LaFrance aerial trucks and _ six 
American-LaFrance special 700 gallon 
pumping engines, bringing the total of 
the company’s apparatus used in New 
York City to 320. Boston has also or- 
dered six aerial trucks, one 750 gallon 
pump and hose cart and six triple com- 
bination cars. Boston has now in use 
155 pieces of the company’s apparatus. 


PROMOTE LOUIS P. JERVEY 

Louis P. Jervey, Virginia special agent 
of the Fidelity-Phenix, with headquar- 
ters at Richmond, is being promoted to 
the home office in New York. It is un- 
derstood that his duties in Virginia will 
be assumed by P. F. Brown, Jr., special 
agent for the American Eagle. 








Agents’ Program 
(Continued from Page 26) 

of the few officers of a rate making or- 
ganization who believes that. agents 
should be taken into the confidence of 
the companies and their organizations, 
have methods of procedure, fortified by 
statistical data, explained to them, and 
who is willing for his own part to carry 
out such a program. “What is 
needed in the field of rate- making.’ he 
says, “is confidence on the part o the 
agent in the essential integrity end cor- 
rectness of the rate-making procedure. 

Mr. Stellwagen’s exposition of the new 
compensation rates, whereby the mall 
risks carry a ten dollar loading charge 
and the larger risks carry a reductio! 
that will enable stock company avcnls 
to compete with mutuals, will go far to 
wards bringing about that so necessary 
confidence. 
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The Fire Wins! 


The Firemen Did Their Best! But the Alarm Came In Too Late. 


( + lees embers spell disaster | average owner should carry more fire 
to the owner of a home if there —_ insurance —enough to protect against 
is not enough fire insurance. The “total loss.” 


Look after the needs of your clients before it is too late. Travelers advertising 
literature will help to arouse interest. 


PuHRE FRAV ELLER S 


THE TRAVELERS INSURANCE COMPANY THE TRAVELERS INDEMNITY COMPANY 
LIFE 


THE TRAVELERS FIRE INSURANCE COMPANY 
L. F. BUTLER, PRESIDENT 

ACCIDENT Hartford, Connecticut 
LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, 


FIRE 
WINDSTORM 
BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 








THE LARGEST MULTIPLE-LINE INSURANCE ORGANIZATION IN THE WORLD 
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Mirabelli Case Will Go 
To Jury Late Today 

TRIAL HAS LASTED 5 WEEKS 

Counsels For Both Sides Will Be 
Allowed 534 Hours For 


Their Summation 











Herman Sapperstein, an employe of 
Lyons, Stadholz & Co., fire insurance 
adjusters, opened the fifth week of the 
Mirabelli case by taking the witness 
stand in his own defense before Federal 
Judge Coleman and a jury in the indict- 
ment against him and five others charg- 
ing the use of the mails in a scheme to 
defraud, and conspiracy to do so, and 
presented an alibi as to his whereabouts 
in the early part of March, 1928, which 
is in flat contradiction of testimony ad- 
duced by the Government’s witnesses. 

Under questioning by Attorney Kopp, 
S»pperstein gave minute details of his 
dealings with Mirabelli brothers of 
Elizabeth on February 29, 1928, the day 
after the fire occurred in the latter’s 
premises, up to March 6, when, the wit- 
ness stated, he went to Saratoga Springs 
where he remained until March 10. 

The alibi related by Sapperstein is in 
direct refutation of the testimony of 
Marion Mirabelli, who swore that he 
gave certain monies to Sapperstein on 
March 9, at a time when he claims he 
was out of town. Sapperstein also gave 
a graphic description of the Mirabelli 
brothers’ premises in Elizabeth after the 
fire. 

Lieut. Kirsner On Stand 

Lieut. Kirsner, the army officer who is 
a defendant, also took the witness stand 
in his own defense, and under question- 
ing by his counsel entered, in effect, a 
categorical denial of the charges con- 
tained in the remaining counts of the 
indictment upon which he is being tried. 
Another witness was Charles W. Briton, 
of Briton & Sons, insurance and real 
estate brokers of Elizabeth. He told of 
calling at the premises of Mirabelli 
brothers the day after the fire and in- 
specting the stock, particularly the Gov- 
ernment piece goods in the basement of 
the building, and declared that in his 
report of the fire to the companies for 
which he acted as broker, he character- 
ized the loss as “indeterminable.” 

The lieutenant went into a lengthy ex- 
planation of his activities in the case 
and his examination of the goods that 
were damaged and his report to Col. 
Wood on the amount of damage to 
Government goods. Col. Wood was also 
called to the witness stand and corrobo- 
rated the statements made by Lieut. 
Kirsner. 

Sapperstein’s alibi that he was in Sara- 
toga from March 6 to 10 was in the main 
supported on Friday by two witnesses 
who swore that he was in the upstate 
city between March 7 and 9. The two 
witnesses were Moses Rosen, proprietor 
of the Rose Inn, whose hotel was burned 
shortly before this time and who said 
that Sapperstein came there to adjust 
the loss, and Walter Mason, night clerk 
in the Worden Hotel, at Saratoga, who 
stated that Sapperstein was a guest at 
the hotel at this time. 

Paul Guttman, an employe of Lyons, 
Stadholz & Co., testified that he de- 
posited more than $7,000 in his bank ac- 
count during the period from January 
4, 1928, to April 30. Previous to this 
Guttman explained in detail his sources 
of income, the principal item being $50 
weekly salary from the firm by which he 
is employed, as inventory clerk in addi- 
tion to a yearly bonus from the firm 
amounting to about $1,000 yearly. 

Guttman also told of a visit by a 
crew of seven men, headed by George 
Boyer, of the Underwriters’ Salvage Co., 
who made their own examination of the 
damaged merchandise. He denied that 
he knew of any “wetting down” of the 
goods for the purpose of increasing the 
amount of damages for insurance pur- 
poses. 

Kirsner Recalled to Stand 

Lieut. Harry Kirsner was recalled to 

the witness stand on Monday and cross- 


Ask For Release Of 
Assets Of Nordisk 


EXAMINATION BY DEPARTMENT 





Interesting Controversy With U. S. 
Government Over Payment of an 
Income Tax Reported 





The New York Department has made 
an examination of the United States 
Branch of the Nordisk Reinsurance Co. 
of Copenhagen, Denmark, in connection 
with the application of the United 
States manager for the release of all 
the company’s assets, remaining on de- 
posit with the New York Department, 
in excess of the existing liabilities. The 
company was organized in Denmark in 
1894 and commenced doing business here 
in 1919. The Bankers Trust Co. is 
United States trustee. Paul E. Rason 
was United States manager at first; then 
was succeeded by John H. Kirker, who 
in turn was succeedéd by Terry Post. 

The business was confined exclusively 
to reinsurance under a single treaty with 
the Northern. In 1924 the company de- 
cided to retire from the United States 
and entered into a tripartite agreement 
with the Northern and the Automobile 
of Hartford under which the Automobile 
agreed to assume the outstanding risks 
as of December 31, 1924, and the North- 
ern agreed to release the Nordisk of all 


liability respecting outstanding risks 
from and after that date. 
The assets on July 12, 1928, were 


$134,437; the surplus was $134,722. All 
the bonds owned consisted of a deposit 
of U. S. A. 4%% Fourth Liberty Loan 
bonds of 1938. 
Income Tax Point 

The liabilities are mainly for Federal 
income taxes. The first item of liabili- 
ties is fot the last half of the 1927 tax, 
which is still unpaid. This tax arose 
principally from the receipt by the com- 
pany of $23,676 of salvage. The tax for 








examined. The latter, however, main- 
tained the accuracy of all of his pre- 
vious testimony, repeating that in addi- 
tion to savings accumulated from his 
earnings from the Army, moneys re- 
ceived last Fall came from interest on 
a mortgage, the proceeds of a sale of 
three rings and moneys collected in set- 
tlement of an accident case handled by 
his brother-in-law, Peter Weiss, who is 
an attorney, all went into this broker- 
age account. 

It was as to the settlement of this 
negligence case that Mr. Tuttle devoted 
several hours, producing releases signed 
by Kirsner in connection with these 
claims for amounts less than Kirsner 
had said he received, a total of $550. 
On redirect examination, however, by 
Jacob J. Lesser, of H. & J. J. Lesser, 
representing Kirsner, it was. brought out 
that there were two insurance compa- 
nies in this negligence action and that 
Mr. Tuttle had not secured the releases 
and other records from the other com- 
pany, which had also settled the case. 

Mr. Tuttle also attempted to discredit 
the statement made by Kirsner that his 
father-in-law had bought a ring from 
him for $1,000 by introducing evidence to 
show that the latter had borrowed from 
a finance company around this period of 
time. 

Character Witnesses 


Two more character witnesses were 
called by Attorney Lesser to attest to 
the reputation of the defendant Kirs- 
ner. These were Bradley C. Alegro, as- 
sistant director of the Philadelphia Tex- 
tile School, of Philadelphia, Pa., and El- 
mer C. Bertolat, of the same institution. 
These men said that Kirsner attended 
their classes in the school as a regular 
student, training to become a textile ex- 
pert on army matters, and that, in their 
opinion, Kirsner bore an enviable repu- 
tation among his fellow-men. 

The case is expected to go to the jury 
for deliberation late today. Lawyers for 
each side will be allowed five and one- 
half hours for summation after which 


Judge Coleman will charge the jury. 


the years from 1919 to 1924 is claimed 
by the Government as tax due on com- 
missions paid to Middleton & Cater, 
European agents, during those years. 
The company resists payment on the 
ground that the work performed was 
done entirely outside of this country and 
that, therefore, the income is not tax- 
able. The reserve for contingent ex- 
penses is the same amount as set up by 
the company in its income tax return and 
from present information is entirely ade- 
quate. 





F. E. SHAW DEAD 

Ferris E. Shaw, agency superintendent 
of the National Fire, died this month in 
the Hartford Hospital following an ac- 
cident. He had fallen and fractured his 
left hip. He began his insurance career 
in the New York office of the London 
& Lancashire, then going with the Fed- 
eral Assurance Co. of America and with 
Fred S. James & Co. He has been with 
the National since 1916. 





A. M. SCHOEN DEAD 


A, M. Schoen, president of the Na- 
tional Fire Protection Association and 
chief engineer of the S. E. U. A, died 
this week. He was one of the best 
known electrical engineering experts in 
the country. 





DINNER HERE SEPT. 10 


The local Blue Goose will turn out 
on the evening of September 10 to wel- 
come J. Charles Harris and Paul E. 
Rudd, who will come here after the Mon- 
treal convention of: the Blue Goose, 
where Mr. Harris will be elected Most 
Loyal Grand Gander. Mr. Rudd is grand 
wielder of the Goose Quill. 
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Royal Exchange Assuraure 
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ONSTANT research supplies stimulation 
for business development. In this work 
the library is an important factor. 


The results of progress are ever mounting 
values in output and equipment. Their pres- 
ervation depends upon insurance. 


The Red Royal Shield on an insurance policy 
is evidence that the best protection is being 
supplied. 


: Ewing Galloway 
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Ship Fires At Sea 
Now Rarely Happen 


ONLY 33 ANYWHERE LAST YEAR 
Most Ships Are Lost by Strandings, 
Says Lloyd’s Register of Shipping 
for 1927 -Just Published; 
Reduced Tonnage 





The statistics of Lloyd’s Register of 
Shipping, just published give interesting 
particulars of wrecks for the year 1927 
and show that the mercantile fleets of 
the world underwent a gross reduction 
of 623 ships, with a total of 992,069 tons, 
excluding all vessels of less than 100 
tons. Of this total 469 ships of 852,398 
tons were steamers or motor-ships, and 
154 of 139,671 tons were sailing ships. 
As compared with the year 1926 there 
was a decrease of 374,475 tons in the 
case of power-driven vessels and an in- 
crease of 22,601 for sailing craft. 

It should be understood that these 
“wrecks” returns embrace ships that 
have been broken up or dismantled, in 
addition to actual casualties. Last year, 
for instance, 474,677 tons of shipping 
were broken up in the various coun- 
tries, while in the previous year the 
total of tonnage thus disposed of was as 
high as 851,232 tons. In 1927 shipbreak- 
ing operations reduced British-owned 
tonnage by 165,937 tons. 

Strandings and kindred mishaps com- 
prised in the term “wrecked” continue 
to be responsible for the majority of cas- 
ualties. Next in point of frequency are 
ships abandoned, foundered, or missing. 
Losses from fire, at one time the sea- 
man’s most dreaded foe, are nowadays 
of comparatively rare occurrence, only 
thirty-three such cases having been re- 
ported last year throughout the world. 
Since 1904, omitting the war years, the 
average percentage of loss among Brit- 
ish-owned steamers and motor-ships has 
amounted to less than 1% per annum, 
and this percentage includes tonnage 
broken up. During 1927 the percentage 
of British tonnage lost from all causes 
was only 0.74%. 





CARGO OWNERS’ POSITION 
London Papers State That Insurance 
Market Is Taking a Renewed Interest 
in Question of Overloading 

The position of cargo owners when it 
comes to a question of a vessel being 
overloaded is not altogether an enviable 
one. 

Ever since W. H. Coombs, of the 
Navigators & General, made the sugges- 
tion that it should be prohibited by law 
to make any settlement of an insurance 
claim in cases where a vessel had been 
proved, in the courts, to have sailed in 
an overloaded condition, the marine in- 
surance market has been taking a re- 
newed interest in the question of over- 
loading, and it is probable that more 
will be heard in respect of the insur- 
ance aspect of the question in the fu- 
ture. A point which has been raised in 
a contemporary with regard to the po- 
sition of insurer, assured, and carrier 
with regard to overloading, is of excep- 
tional interest at this juncture. The 
question is whether, in the event of a 
vessel being overloaded, the cargo owner 
has any recourse against the shipowner 
in respect of damage incurred by a peril, 
whether one insured against or not. 

For instance, if a cargo insured “with 
average” incurs sea water damage, the 
underwriters are primarily liable, but 
would they, in such cases, have any 
claim under their subrogated rights 


-Government in 


against the shipowner? Also, in the 
event of goods insured “free of particu- 
lar average,” incurring sea-water dam- 
age in similar circumstances, would the 
cargo owner, in the event of the aver- 
age warranty remaining unbroken, have 
any recourse ‘against the shipowner with 
regard to the damage incurred? In the 
recent case of the Taycraig, Mr. Justice 
Roche, dealing with a question of unsea- 
worthiness and negligence in which na 
question of overloading entered, gave 
judgment adversely to the shipowners on 
the grounds that the exceptions clause 
of the charter-party was not a good one 
from the point of view of the shipowner, 
because it did not protect him against 
the negligence of the master and crew, 
and was subject to the provision that the 
vessel must be seaworthy when sailing on 
her voyage. 

In a case where a similar charter-party 
was in use, it would seem that a cargo 
owner would undoubtedly have a claim 
on the shipowner were it proved that a 
vessel sailed overloaded, since she would 
then have sailed in an unseaworthy con- 
dition, but this does not quite dispose of 
the whole question. Of course, the 
“Carriage of Goods by Sea” Act has a 
bearing on the matter, but in view of 
the intricacies of the Act, and the un- 
certainty of the legal interpretation of 
certain of its exception clauses conse- 
quent upon litigation not yet concluded, 
it would be perhaps unwise to make any 
definite comment upon this aspect of the 
question. The matter is one, however, 
that may be commended to the attention 
of underwriters, for, as has already been 
said, it is one that is likely to become 
more prominent in the future than it has 
been in the past. 





SHIPPING BOARD FUND 


“Substantial Sum” Will Be Allocated to 
Take Care of Marine Insurance 
of Government’s Interest 

The United States Shipping Board 
has authorized the creation of an insur- 
ance fund to insure the interests of the 
privately owned mer- 
chant tonnage, according to a statement 
made public by the Board. 

Respecting the insurance fund, the 
statement said that it has been created 
pursuant to the Merchant Marine Act 
of 1928, and that a “substantial sum” 
will be allocated to this fund. It was 
explained orally at the Board that the 
fund is to insure the Government’s in- 
terest in vessels either purchased from 
the Board on payments over extended 
periods of time, or in money borrowed 
from the Construction Loan Fund by 
private builders for construction of new 


vessels. The rates, it was stated, would 
be lower than the current insurance 
rates. 


APPREHENSION IS FELT 





Rumor in London Press That Insurance 
Rates Increase Proposal to Be 
Dropped Stirs Underwriters 


The Daily Telegraph recently said of 
the proposal to increase hull insurance 
rates: ' 

“A rumor to which some publicity has 
been given in the technical press sug- 
gests that the recently made agreement 
to increase all hull insurance rates by 
10% is in grave danger of being aban- 
doned, and this has occasioned some an- 
noyance in. underwriting circles. It ap- 
pears that a risk was lately placed in 
the market on terms other than those 
stipulated by the agreement, and that 
while this risk was commenced in that 


small market which invariably exists 
ou.side any market agreement, it was 
concluded under a misapprehension 


amongst underwriters who support the 
agreement. Inevitably discussion arose 
over this incident, but within a very 
short time the atmosphere was cleared, 
and it is the belief in responsible under- 
writing circles that the agreement 1s in 
no kind of danger. 

Indeed, quite recently an attempt to 
effect a risk on terms which fell short of 
satisfying the agreement formula by a 
fractional rate per cent. failed after a 
comparatively small amount had been 
covered, and the risk was completed on 
full agreement terms. There can be 
nothing wrong with the market in these 
circumstances, and it is a matter for re- 
gret that rumor and irresponsible state- 
ment should be allowed to prejudice a 
movement aiming solely at improving a 
business which is in sore need of 1m- 
provement. It must be remembered that 
the new hull agreement is now interna- 
tional, affecting vessels of all flags, and 
that while it has been hailed with ap- 
proval in foreign underwriting circles, no 
serious criticism of it has been made by 
shipowners, who are the only parties at 
all adversely affected. 





J. J. LAMB RESIGNS 


J. J. Lamb, secretary-manager of the 
Saskatchewan Municipal Hail Associa- 
tion, has resigned his position on ac- 
count of ill health. Mr. Lamb has been 
suffering from high blood pressure and 
recently suffered a slight stroke. While 
Mr. Lamb’s resignation does not become 
effective until March ‘1 of next year, E. 
G. Hingley, assistant manager, was ap- 
pointed to succeed Mr. Lamb, which 
will enable him to leave before his res- 
ignation goes into effect. 





JOINS MARITIME ASSOCIATION 


It has been announced by the board 
of directors of the Maritime Associa- 
tion of the Port of New York that 
Lewis F. Greene, marine surveyor in the 
New York office of the Insurance Com- 
pany of North America, has been elected 
a member of the association. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admited Assets, $6,034,982.98 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $9,771,118.88 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,363,929.39 
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Brevoort 


Madison Street, east cf LaSalle 
CHICAGO 


DOWNTOWN, near 
AS at 8 stores, 
anks, usiness 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 


E. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 














TO DISCUSS SMALL CLAIMS 

At the annual meeting of the Inter- 
national Marine Insurance Union which 
will be held next month at Baden Baden, 
a proposal is to be made for insisting 
that the average clause in marine insur- 
ance policies shall be based on the pro- 
visions of the memorandum respecting 
particular average. At present the fran- 
chises in the memorandum are not rig- 
idly enforced. _If the agreement is con- 
cluded, claims in respect of cargo would 
be paid only when amounting to a defi- 
nite percentage of the insured value, or 
if the vessel had been stranded, sunk, 
on fire, or in collision. The percentages 
that are mentioned in the memorandum 
are 3% and 5%. The matter was dis- 
cussed in length at the meeting of the 
Institute of London Underwriters held 
last January, at which time Chairman N. 
M. Merriman stated that he had great 
hopes that when a marine insurance pol- 
icy covered particular average the av- 
erage clause would be based on the pro- 
visions of the memorandum, the per- 
centage to be applied to a minimum of 
at least £100 or on the whole value. The 
underlying idea is to rule out a large 
number of small claims which eat into 
the premiums. 





FRANK R. LOGAN DIES 


Frank R. Logan, president of the Can- 
adian Hail Underwriters’ Association, 
died recently at a hospital in Regina, 
Canada. Mr. Logan specialized in hail 
insurance but also did a large real es- 
tate and fire insurance business, acting 
as general agent for the Patriotic and 
the Acadia. He was forty years old. 
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CASUALTY anv SURETY NEWS | 





Jersey Casualty Co. Asks 

Agents To Buy Stock 
BLAST ON CAR RATES SENT OUT 
Company With $300,000 Capital and Sur- 


plus Will Write Private Cars Only; 
T. J. McNally President 





If plans go through the Atlantic Coast 
Casualty Company of Atlantic City, re- 
cently organized with $150,000 capital 
and $150,000 surplus, will be an agent- 


owned company. It will write only lia- 
bility and property damage on automo- 
biles of the private passenger type. 

The company has sent out a circular 
going to agents and sharply criticizing 
prevailing auto rates. It says the pres- 
ent system of rating is unfair to the 
owner of the high class motor car “be- 
cause he is penalized with a higher rate 
for a_ better piece of equipment and is 
contributing toward losses incurred by 
casualty companies on other business, 
such as liability and property damage on 
trucking and commercial risks, on com- 
pensation, and on other unprofitable 
lines. The low priced car is usually a 
greater hazard than the car of higher 
price because it is used more often for 
business by salesmen and other busi- 
ness people and contributes a greater ex- 
posure to accidents.” 

In commenting on loss ratio the cir- 
cular further states that “the loss ratio 
for public liability and property damage 
on private passenger automobiles is the 
lowest of the automobile group. Cost 
(or commissions) for acquiring business 
does not exceed 25%. Home office ex- 
pense is usually 15%, or less, of the pre- 
miums written. A company, with a com- 
bined capital and surplus of $300,000, can 
write $1,500,000 in premiums safely on 
selected risks, making a conservative in- 
vestment of 5% on a total of $1,500,000, 
will net $75,000, or about 25% on the 
original investment of $300,000.” 

Agents throughout New Jersey are 
being flooded with letters asking them 
to become stockholders and agents at 
the same time and that the advisory 
board will be composed entirely of agents 
who are stockholders. 


Officers and Directors 


The officers of the new organization 
which will operate only in New Jersey 
for the present, are as follows: Presi- 
dent, Thomas J. McNally; secretary and 
treasurer, Alfred H. Talpey. In addi- 
tion to the officers the board of direc- 
tors is composed of Dr. J. L. MacDowall 
of Perth Amboy; Joseph Crawford,, su- 
pervisor of transportation of Newark; J. 
W. Shuster of the Skillman Hardware 
Co, Trenton, N. J.; Roy Binder, gen- 
eral insurance agent of Pottstown, Pa. 

Mr. McNally, president of the new 
organization, has been an insurance ex- 
ecutive since 1913 and is reported to 
lave been connected with the Repub- 
lic Casualty at one time. 

Mr. Talpey, secretary and treasurer, 


,Was formerly manager of the Massa- 


chuseits Rating and Inspection Bureau; 
has been engaged in insurance statisti- 
cal work, and is author of a number 
Of insurance articles which have appeared 
rom time to time in insurance pub- 
lications. 
ta company’s stock is being sold at 
820 per share. 


Ives Again Hits State 
Monopolistic Funds 


15 -SPECIFIC 





INDICTMENTS 





Suggests in His Talk Before North 
Dakota Agents that Government 
Go Back to its Own Job 





Although Henry Swift Ives, vice- 
president of the Casualty Information 
Clearing House, has made some impor- 
tant addresses on the subject of too much 


. government in business, the one which 


he last week delivered before the con- 
vention of the Federation of North Da- 
kota Insurance Agents at Jamestown, 
N. D., was in some respects the strong- 
est pronouncement which he has yet 
made against the bureaucratic tendencies 
of the government, whether state, local 
or national. 

He does not indulge in generalities; he 
indicts the state competition funds, 
whether competitive or monopolistic, 
mentioning specific counts. He says 
conditions are worse in states where pri- 
vate competition is not permitted and 
that “government monopolies are always 
despotic.” His remarks in part follow: 

“Quit Meddling” His Advice 

“The greatest need in this country 
today is that the government go back 
to its job of governing and quit meddling 
with the personal and business affairs 
of the people. Because of the diversions 
resulting from these political forays, into 
the hitherto sacred domain of the indi- 
vidual citizen, governmental agencies 
have almost forgotten how to protect 
life, liberty and property—the funda- 
mental functions of any stable govern- 
ment. There is more than enough room 
for legislators and officials to exercise 
their talents in the well defined field of 
political administration. For the last 
decade or more, however, they have been 
continually violating the ‘Keep Out’ 
signs along the boundaries of the long 
cherished preserves of individual initia- 
tive and private enterprise, and it is 
about time that they be called back to 
browse in their own pasture. 

“The time is fast approaching when 
industrial progress can no longer be sus- 
tained in the face of bureaucratic re- 
straints and legislative harassments. We 
have kept forging ahead in America be- 
cause the motive power of individual in- 
itiative has been sufficiently powerful to 
overcome the inertia of the political sov- 
ereignty exercised over it. This condi- 
tion cannot continue indefinitely. Some- 
thing needs to be done to prove to the 
people that industrial freedom and indi- 
vidual liberty are synonymous, and that 
the encasing of private enterprise in a 
government modeled _ straight - jacket 
finds its first sinister reaction in the 
lives, affairs and pay envelopes of the 
workers.” 

Mr. Ives is of the opinion that our 
statesmen need to pay more attention to 
their own affairs and remarks: “In any 
event, if our real and pseudo statesmen 
would return to their real jobs of gov- 
erning most of: the social and economic 
ills from which this country is said to 
be suffering would be cured.” He con- 
tinues : 

Harassed in 48 States 

“We who are enrolled under the far- 

flung banner of the institution of insur- 


(Continued on Page 38) 
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’Gene Oberdorfer’s 40 
Years With the F. & C. 


CELEBRATION IN ATLANTA, GA. 





Agents of Four States Come to South- 
eastern Headquarters for Barbecue 
and Anniversary 





Eugene Oberdorfer of Atlanta, who 
is resident manager of the Fidelity & 
Casualty, with South Carolina, Georgia, 
Florida and Alabama in his department, 
has been with that company forty years. 

The anniversary was celebrated on 
August 7. Upon that occasion each agent 
in the four states was invited to Atlanta 
as the guest of the company and each 
man who attended delivered $300 or 
more in new accident business. using the 
Life Indemnity accident policy. The 
analifving agents formed the Oberdorfer 
Forty-Year Club. There was a barbe- 
cue at East Lake Country Club, and 
many other entertainment features as 
Mr. Oberdorfer is one of the colorful 
characters of the business and has built 
up a long list of friendships, manv of 
whom are in the ranks of the Fidelity 
& Casualty. 

Talks to Agents 

In a greeting to the agents Mr. Ober- 
dorfer said in part: 

“T recall when our hichest priced ac- 
cident policy cost $18, the next $21. If 
we sold one man $42 worth of accident 
insurance we felt apprehensive that we 
had over-insured the risk. I also remem- 
ber when our friends in the life and fire 
insurance business looked askance at the 
casualtv insurance salesman, but the 
stone the builders rejected later bec>me 
the cornerstone of the building. The 
situation indeed has “changed.” 





FEATURED IN N. Y. “TIMES” 

Franklin D. Roosevelt. vice-president 
Fidelity & Deposit in New York, was 
recently the subiect of a full page fea- 
ture article in the magazine section of 
the Sundav New York “Times.” Gov- 
ernor Smith’s keynoter is described as 
“the Roosevelt who is a firm Democrat.” 








U.S. F. & G. PROGRESS 
United States F. & G. shows earnines 
at the rate of $71.66 a share on its 150.- 
000 shares of $50 par value stock for the 
first six months of 1928, surpassing all 


nrevious records of the company. Net 
income was $3,747,610 before adjust- 
ments. 


SPEEDY HARTFORD A. & I. AGENT 





Chet Bowman, Track and Gridiron Star, 
Partner in Seabright, N. J., Office; 
Once Outran Paddock 
The Hartford Accident claims the 
world’s fastest insurance agent. He is 
Chet Bowman, senior partner in the 
Bowman & Axelson agency in Seabright, 
N. J., who once beat Charlie Paddock, 
“world’s fastest human,” in a foot race. 
A recent issue of the “Hartford Agent” 
devotes a page feature story to his track 

achievements. 

Chet Bowman is very modest, and for 
this reason has been keeping out of the 
sporting pages of the newspapers recent- 
ly. A few years ago he was a football 
sensation at Syracuse, where he made a 
one-man team. After injuries compelled 
him to leave the gridiron, he concen- 
trated on his track work. His suc- 
cess is shown by the fact that he holds 
the following records: Metropolitan A. 
A. U. 60-yard indoor championship; 
world’s 100-yard outdoor championship; 
national A. A. U. 100-vard outdoor 
championship; and a member of the 440- 
yard relay team consisting of members 
of the Newark Athletie Club that broke 
the world’s record at Philadelphia. He 
is also joint holder with H. B. (Boots) 
Lever of the 60-vard indoor A. A. U. 
Junior championship record at 6 2-5. 

As Paddock is said to want another 
race with him, Bowman may come out 
of his retirement shortly. 





HEARING TODAY ON AUTO RATES 
Commissioner Monk Invites Public to 

Present Its Views Before He Makes 

nown His Decision 

An important public hearing is being 
held today at the State House in Boston, 
presided over by Wesley E. Monk, com- 
missioner of insurance, for the purpose 
of considering the classification of risks 
and the schedule of premium charges to 
be fixed and established for compulsory 
automobile liability insurance during the 
coming year. 

Mr. Monk has been making a study of 
the first full year’s complete exnerience 
vnder the compulsory act in the licht of 
the recommendations made recently bv 
the Massachusetts Automobile Ratine & 
Accident Prevention Burean. Before 
making known his own decision. which 
must be> ready by Sentember 1. and 
which is eagerly awaited by casualty of- 
fices, he wants to get as manv sneges- 
tiens as nossible from the public. Hence 
this hearing to which all are invited. 
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C. L. R. Nichol Promoted 
To Sup’t of Agencies 


FOR THE STANDARD ACCIDENT 





Company Also Advances P. L. Miller to 
Agency Supervisor, a Joint Position 
With Stewart Leitch 





The Standard Accident has appointed 
C. L. R. Nichol as superintendent of 
agencies and Phil L. Miller as agency 
supervisor, a joint position also occu- 
pied by Stewart Leitch. 

Mr. Nichol before his promotion held 
the title of agency supervisor. He began 
his work with the company back in 1917 


Stewart Leitch, who continues as here- 
tofore, came with the Standard approx- 
imately a year ago after long experience 
with the Royal Indemnity, Ocean Acci- 
dent and other companies. Since his 
connection with the Standard, he has 
ably supervised the eastern, northwest- 
ern and Pacific Coast territories and has 
formed many friendships among the 
Standard agents in these sections of the 
country. 

Mr. Leitch’s supervision has contrib- 
uted substantially to the growth of 
company’s agency organization which 
has been strengthened and extended by 
the appointment of many new agents in 


his field. 
Phil Miller is a graduate of the Uni- 








Stewart Leitch 














Phil L. Miller 














as an underwriting assistant to Captain 
F. S. Brown. Immediately upon his dis- 
charge from the army in 1919 he re- 
ceived special training in all departments 
of the company and was then placed in 
the field as a special agent devoting the 
greater part of his time to the develop- 
ment of Standard’s business in the south. 
He was so successful in this that in 1923 
he was called to the home office and ap- 
pointed to the newly created position of 
agency supervisor. 


versity of Illinois. He began with Stand- 
ard in 1923 as a member of the first 
student's training class. After complet- 
ing this course he was sent to the Chi- 
cago branch office where he acted as a 
special agent. From Chicago he went 
to Ohio, where for two years he covered 
the state in the same capacity. After 
acquiring this experience he was brought 
into the home office as assistant to Mr. 
Nichol, a position he held until his pres- 
ent promotion. 








EXPENSE CONSTANT RULING 





Interpretation By Board of Provisions 
Affecting Policy Endorsements in 
N. Y. And Other States 


The rules relating to the loss and ex- 
pense constant when affecting (a) New 
York policies providing by endorsement 
cover in other states and (b) other state 
policies providing by endorsement New 
York cover, have been interpreted by 
the classification and rating committee 
of the Compensation Inspection & Rating 
Board to apply in the following manner: 


1.—Where a policy is issued in another state 
with a New York endorsement providing cover 
for New York operations and the estimated 
premium is less than $400 for such operations, 
the appropriate New York loss and expense con- 
stant shall be charged as part of the advance 
premium. 

2. If the policy is issued in New York and 
by endorsement provides cover also for opera- 
tions in other states, the appropriate New York 
loss and expense constant shall be charged as 


part of the advance premium if the estimated 
premium for the New York operation is less 
than $400. 


3. If the policy issued in another state cov- 
ers by New York endorsement New York oper- 
ations on a “payroll—if any” basis, the appro- 
priate New York loss and expense constant 
shall be charged as part of the advance premi- 
um subject to refund if the audit does not dis- 
close any New York payroll or if the New 
York premium is $400 or over. 

4. If a policy issued in New York on a 

“payroll—if any” basis provides also cover for 
operations in other states, the appropriate New 
York loss and expense constant shall be charged 
as part of the advance premium subject to an 
appropriate refund if on audit the premium for 
New York operations is $400 or over. 
5. Where a policy covering New York op- 
erations under either of the above conditions 
is cancelled by the carrier or by the assured 
the portion of the New York loss and expense 
constant applicable for the time the policy was 
in force shall be determined in accordance with 
the manual rules relating to cancellation of 
policies. 





ADMITTED TO KENTUCKY 


The Allied Mutuals Liability of New 
York has been admitted to Kentucky. 


STRENGTHEN CENTRAL DEP'’T. 
The newly organized central depart- 
ment of the Pennsylvania Surety has 
added four men to its staff, which will 
greatly increase its facilities. They are 
Henry Schoenfeldt, Walter Kinsey and 
Cyril FE. McAllister, all formerly with 
the General Accident in Pittsburgh, and 
Harry V. Sturges, previously with W. 
W. Flanigen & Co., Pittsburgh. The 
central department of the company, em- 
bracing the territory of the former west- 
ern Pennsylvania, Ohio and West Vir- 
ginia branches, is in charge of Hervey 
B. Marsh, who was formerly with the 
General Accident in Pittsburgh for four- 
teen years. 





PANNELL JOINS KENNY AGENCY 


Charles E, Pannell, for about eight 
years with the metropolitan department 
(N. Y.) of the Fidelity & Casualty as 
an automobile underwriter, has joined 
the Kenny Agency, Inc., 80 Maiden 
Lane, N. Y. C. Mr. Pannell’s particular 
duties will be in connection with the 
liability end of the agency’s automobile 
department, so as to give increased fa- 
cilities to the agency in its new con- 
nection as general agent for the Reliance 
Casualty in New York City. 





Nat’l Council Hard at 
Work on Rate Revisions 


DEVELOPMENTS IN 10 STATES 





Expense Constant Proposal Develops 
Most Opposition; Called Anti- 
discriminatory by Some States 





Some idea of the progress that has 
been made within the past month by 
the National Council on Compensation 
Insurance in its efforts to have the new 
compensation rate-making program 
adopted by the various states is shown 
by the following developments in the 
states of Alabama, Arizona, Colorado, 
Maryland, Maine, Michigan, Montana, 
Oklahoma, Tennessee and Wisconsin. 

Commissioner Thigpen of Alabama has 
disapproved the application of an ex- 
pense constant in the rating of compen- 
sation risks in that state. He has not, 
however, taken any action concerning 
the revised minimum premium formula 
and the special minimum premium pro- 
posal. 

The Industrial Commission of Arizona 
has approved the revised minimum pre- 
mium formula and the proposal for spe- 
cial minimum premiums, excepting only, 
that for Code No. 7704—Firemen, to be- 
come effective January 1, 1929. 


Action Taken in Colorado 

The industrial commission of Colo- 
rado has approved the proposal for an 
expense constant but has reduced the 
amount of the constant to $5. The com- 
mission has also approved the revised 
minimum premium rule which provides 
for minimum premiums based upon fif- 
teen times the rate, plus $10, but has 
made a number of exceptions in the 
approval of the proposed special mini- 
mum premiums. 

Michigan compensation rates involv- 
ing the use of an expense constant, re- 
vised minimum premiums and _ special 
minimum premiums are still in suspense 
and the situation has been further. dis- 
turbed by the withdrawal of revised 
rates filed on July 10, pending a hearing 
before the Anti-Discrimination Commis- 
sion of the state to determine whether 
or not the revised rates, together with 
the other proposals mentioned above, 
violate Michigan’s  anti-discrimination 
law. This hearing, first scheduled for 
August 2, has been postponed to August 


15, and will be held in the office of the: 


attorney-general. 

The regional committee of the state 
of Maryland has voted to postpone the 
effective date of the proposal covering 
the use of the $10 expense constant until 
September 1. On the other hand, the 
insurance commissioner of Maine has 
approved, effective August 1, the use of 
the expense constant but has not yet 
rendered his decision respecting the re- 
vised minimum premium formula and 
the special minimum premiums for indi- 
vidual classifications. 

How Montana View Expense Constant 

In Montana the commissioner views 
the use of an expense constant as being 
in violation of Section 22 of its insur- 
ance code, adopted in 1921 and which 
prohibits discrimination as between in- 
surance of the same class. In view of 
this decision the rates published by the 
National Council to be effective in Mon- 
tana as of June 1, in conjunction with 
the application of the $10 expense con- 
stant, have been withdrawn and revised 
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rates based upon a 40% expense loading 
are being filed with the insurance com. 
missioner effective as of June 1. 

The supervising authorities of Okla. 
homa have given their approval of the 
expense constant but have disapproved 
the proposed change in minimum pre. 
mium formula. Similarly, Tennessee's 
commissioner has disapproved the ex. 
pense constant. 

The Council’s hardest battle, as indj. 
cated from the above, is in getting ap. 
proval of the expense constant proposal 
Anti-discrimination has been the cry in 
some states while others want to take 
their time before coming to a decision, 
Casualty executives, who are following 
this program of revision closely and re. 
alize its importance hope that the ex. 
perts on the Council’s staff will be able 
to win over all objecting states before 
the summer is over. 





IMPORTANT MISSOURI RULING 





National Council Regional Committee 
Deals With Occupational Diseases 
Excluded From Laws of the State 
The regional committee of the National 
Council on Compensation Insurance, hay- 
ing jurisdiction in the state of Missouri, 
took important action at a recent meet- 
ing dealing with occupational diseases 

in that state. 

Occupational diseases are specifically 
excluded from the compensation provi- 
sions of the Missouri law and the mat- 
ter of coverage of such cases as have 
arisen has been left to be handled by 
the carrying company as a matter of 
claim policy, so that while coverage has 
been refused in some cases, it has been 
granted in others. 

Following a discussion by members of 
the committee during which it was dis- 
closed that the concensus of legal opin- 
ion is to the effect that the universal 
standard compensation and employers’ 
liability policy does not cover the li- 
bility of the emplover for damages aris- 


ing from occupational diseases where 
such diseases are excluded from the 


compensation provisions of the law, reso- 
lutions were adopted to that effect and 
the staff of the National Council was 
instructed to determine rates for this 
coverage on the basis of manual classi- 
fication groupings. 

The basic rates are to be for $5," 
limited coverage; rates for coverage i 
excess of $5,000 to be obtainable froma 
limit table to be provided in connection 
with these rates. The Council staff was 
further instructed to prepare two en- 
dorsements, one an explanatory endorse- 
ment to the effect that occupational dis- 
eases are not covered under the em- 
ployers’ liability section of the policy; 
the other an endorsement providing for 
such coverage in consideration of the 
stipulated amonnt named in the e- 
dorsement. Either one or the other ol 
these endorsements must be attached to 
every Missouri policv issued to become 
effective on or after January 1, 1929. 
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Huge Safety Congress 
Program Taking Shape 


INSURANCE MEN REPRESENTED 








To Meet At Five Hotels In New York 
City From October 1 To 5; Will Have 
110 Sessions And 325 Speakers 


The magnitude of the seventeenth an- 
nual safety congress to be held from 
October 1 to 5 inclusive in New York 
City under the auspices of the National 
Safety Council, is shown by advance pub- 
icity releases from the council which 
point to an expected attendance of 
six thousand, 110 sessions and more than 
325 speakers. It will require five hotels 
to house the group meetings. 

Insurance men will have a prominent 
place on the program, being represented 
m nearly every group session. Among 
the leaders are A. W. Whitney, acting 
general manager of the National Bureau 
of Casualty & Surety Underwriters, and 
Lewis A. DeBlois, director, safety en- 
gineering division of the bureau, both 
of whom have held high rank in the 
National Safety Council and are now rep- 
resented on its committees. Mr. Whit- 
ney will deliver an address at the safe- 
ty education session on “Safety in its 
Kelation to Education,” while Mr. De- 
Blois will discuss “Safety and the In- 
dividual” before the session for execu- 
tives and engineers. 

A feature of the gathering this year 
will be the appearance on the program 
of what is described as the First Na- 
tional Aeronautical Safety Conference. 
Harry F. Guggenheim, president of the 
p Daniel Guggenheim Fund for the Pro- 
motion of Aeronautics, is in charge of 
the arrangements for this conference 
and will also preside at the various meet- 
ings devoted to the aviation industry. 

Insurance Men Who Will Talk 


Robert I. Catlin, Aetna Life, is among 

the speakers at the public safety gen- 
eral session with the topic of “Why In- 
surance Companies Are Interested in 
Automobile Accident Prevention Work,” 
and Dr. Louis I. Dublin, Metropolitan 
Life, who is chairman of the council’s 
committee on statistics, will preside at 
another session on public safety for a 
discussion of “Accident Facts—How to 
Get Them.” Dr. Dublin will also ad- 
dress the session on “The Accident Prob- 
lem As Revealed By Statistics.” And at 
the health session to come the same af- 
ternoon he will speak before the dele- 
gates on the subject of “The Economic 
Value of Life and Health in Industry.” 
The chairman of this group will be Dr. 
Wade Wright, medical director, Metro- 
politan Life. 

At the fire prevention session Harry 
E. Newell, National Board of Fire Un- 
derwriters, will tell about the recent de- 
velopments in industrial fire prevention. 

What is known as the A. B. C. session 
Promises to be one of the most popular 
features of the congress. It is intend- 
ed especially for junior and senior safe- 
ly engineers, managers, superintendents, 
loremen, ete., and will be held the after- 
tioon of October 4. One of the speakers 
will be David S. Bever, chief engineer, 
Liberty Mutual of Boston, whose tonic 
18: “The Part Mechanical Safeguarding 
ays. 

Even A Public Speaking Class 
The congress is so complete that there 
will even be a public speaking class at 
which Professor C. D. Hardy, School 
ot Speech. Northwestern University, 
Evanston, Tl, will give four addresses 
on the secrets of successful speaking. 
Coming to the cement section of the 
thering, Walter Clinton, Metropolitan 
le, is on the program to talk on “Ac- 
cident Prevention and Insurance.” The 
themical section also has Walter S. 
aine, research engineer, Aetna Life, as 
one of the participants in a discussion on 
pealth Hazards in the Chemical In- 
Stry J 


_ Safety stunts which members of the 
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BUSINESS-BUILDERS 


Fidelity and Surety Bonds, 
Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 
APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 


, BOSTON T. J. FALVEY, President 
Capital Policyholders Surplus Assets 
$4,000,000 $8,900,376.30 $17,503,865.43 


Write For Territory 


DEVELOPING 
Liability Workmen’s 








to advantage during the past year, will 
be dwelt on during the opening session 
of the meeting devoted to that industry. 
Insurance executives who are scheduled 
to speak are: Frank Morris, assistant 
chief engineer, Liberty Mutual of Bos- 
ton, on “Pep Talk” while Robert Clair 
of the same company will tell about 
“Amateur Moving Picture Equipment 
As An Aid to Accident Prevention.” 
Dr. Louis I. Harris, health commissioner 
of New York City, is also to be a speak- 
er at this session. 

When the rubber section gets into full 
swing the delegates will hear from F. J. 
Hoxie, Associated Factory Mutual Fire, 
who will have as his topic “Static Elec- 
tricity in the Rubber Industry.” And at 
the steam railroad section where an 
elaborate program has been prepared, 
Dr. Arthur Keiringer, associate medical 
director, Equitable Life Assurance So- 
ciety, will talk about “The Preservation 
of Health.” 

Glenn W. Cook, Travelers, has a place 
on the program of the textile section, 
where he will participate in a discussion 
on “How We Want Safety Work Con- 
ducted,” and at the same meeting Ar- 
thur S. Johnson, American Mutual Lia- 
bility, will take a prominent part as 
chairman of the program committee. 

The woodworking section completes 
the long list of group meetings and on 
its program F. . Braun, Employees 
Mutual Liability of Wausau, Wis., will 
tell about “Snags in the Safety Stream.’ 





FILM STAR INSURED ON FLIGHT 


Bebe Daniels, Paramount Famous 
Lasky star, left at 7:30 Monday morning 
from the air mail field at Los Angeles 
to fly to New York. Miss Daniels is 
making her transcontinental journey in 
a Douglas biplane, which is being flown 
by one of the pilots of the Western Air 
Express Co. and has protected herself 


organization? 








Its able management combined with its 
association with one of the strongest of 
insurance groups assures its steady, safe 
growth. May we tell you more about our 
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CASUALTY EXAM RESULTS 





Sixty-Nine Students Were Quizzed Out 
Of 128 Registered; 14 Passed In 
Each Subject 
The examination results for the junior 
course in casualty insurance, conducted 
last year by the Insurance Society of 
New York, indicate that out of the 128 
students registered for the course, sixty- 
nine students took the examination. 
Fourteen students passed in-each sub- 
ject. The tabulation below shows a total 
of 168 passes and thirty-four failures. 

Pass. Fail. 


Kinds of insurance companies.. 36 
Workmen’s compensation, 


PMIGS O8 TAGE .ckcceciceccs a 67 
Historical background ........ 34 1 
Insurance obligation .......... y > ee 
Automobile insurance .......... 29 7 
English, elementary ............ 21 9 





MADE A FULL FLEDGED BRANCH 
The Metropoltan Casualty has 
changed the status of its Detroit office, 
heretofore a branch for fidelity and 
surety business only, to a full fledged 
branch transacting in addition all mis- 
cellaneous casualty business. J. W. Wil- 
mer who was in charge of the old office 
will continue as manager of the new. 
The newly created casualty depart- 
ment has been placed in charge of Harry 
E. Bodine who has had extensive expe- 
rience in all lines of the business. 








against mishap on the two-day trip by 
a $30,000 accident policy in the Inde- 
pendence Indemnity. 

The insurance was written by Barber 
& Baldwin, Inc., aviation insurance un- 
derwriters of New York City, who placed 
the line after only a brief telephone con- 
versation with Miss Daniels’ representa- 
tives on the Pacific Coast. 





Reliance Casualty Now 
Writing in N. Y. State 


APPOINT KENNY AGENCY, INC. 





Large Brokerage Clientele of This Office 
Will. Give Company a Good 
Running Start Here 





The Reliance Casualty, a young New 
Jersey casualty company which has made 
splendid progress since it was formed in 
May, 1926, started active business in New 
York state this week with the appoint- 
ment of the Kenny Agency, Inc., of 80 
Maiden Lane, as its exclusive general 
agents for automobile liability, property 
damage and collision covers. Although 
licensed to write all other casualty and 
surety lines the Reliance will confine its 
operations for the time being to auto- 
mobiles in New York City. 

The Kenny agency stands out as one 
of the most prominent casualty offices 
in the Metropolitan territory and_ be- 
cause of its wide clientele of brokers, 
will be able to send the Reliance Cas- 
ualty off to a good running start in this 
state. 


Will Feature Experience Rating 
Schedule 

It is planned by the company to write 
automobile liability lines on the experi- 
ence rating schedule which has been suc- 
cessfully used in New Jersey for the 
past two years. This plan provides that 
where automobiles have been insured by 
it at the manual rate for one year, dur- 
ing which time no claim for loss by rea- 
son of negligence has been sustained, the 
assured can renew his policy at 5% below 
the tariff rate. On the second renewal 
under similar conditions, that is, no loss 
has occurred, the assured is given a dis- 
count from tariff rates of 10% and on 
the third renewal with no loss the dis- 
count increases to 15%, continuing on 
that basis until a loss payment occurs, 
when the then prevailing tariff rate is 
charged for the next renewal and the 
assured starts over again to earn his 
credits. 

The operation of this system of ex- 
perience of automobile liability rating 
through the Kenny Agency will be an 
important one both to the company and 
to the agency. The latter, with its al- 
readv large clientele among the brokers 
for the lines it writes now, has the added 
feature of this service which will un- 
doubtedly increase its activities. 

Russell B. Taylor, president and gen- 
eral manager of the Reliance, is largely 
responsible for its present position. He 
has been with the organization since its 
start and has done most of the “building 
up” work himself. Besides New York 
State, the company is now licensed in 
New Jersey and Virginia and it plans 
shortly to enter Maryland, Pennsylvania, 
Delaware and District of Columbia. Its 
capital is now $600,000 and its net sur- 
plus $560,980, giving it a surplus to pol- 
icyholders of $1,160,980. 





SHOWS INCREASES 
The American Mutual Liability, in its 
semi-annual statement, reports admitted 
assets of $21,777,197, total liabilities of 
$18,000,986 and surplus of $3,776,210. 
This is an increase, respectively, of $1.- 
750,015, $1,675,535 and $414,098 over 1927. 





Aircraft Damage 


(Continued from Page 1) 
fire and four casualty companies in this 
pool has had a preliminary printing and 
the provisions of the policy were gone 
over carefully. After the changes are 
endorsed the policy will be sent to the 
state insurance departments for approv- 
al. The new form is a long one but 


when folded it will be about the size of 
a regular standard fire insurance policy. 
The document will be read with great 
interest by underwriters of all kinds 
when it is made public. 
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Strength Of Franklin 
Surety Now $2,130,000 


ELECTS SEVEN NEW DIRECTORS 





Both Capital and Surplus Increased; To 
Write Fidelity and Surety; Also 
Granted Casualty Powers 





The Franklin Surety, a company that 
has been confining its writings since or- 
ganization in May to. re-insurance, 
branched out last week into the direct 
writing field with an increased capital 
and surplus, seven additional directors 
and an amendment to its charter to per- 
mit it to write casualty insurance if so 
desired. 


The capital of the Franklin was first 
put at $250,000 and its surplus at $175,- 
000. But such an interest was taken in 
the project outside of the little group of 
young men who organized the company 
that it was voted and approved to raise 
the capital to $700,000 and the surplus 
fund to $1,430,000 so that others might 
have the opportunity to invest. This ad- 
ditional financing has now all been un- 
derwritten and there will be no organi- 
zation expense whatever in connection 
with the increases made. 


Many Guests at Formal Opening 


The formal opening of the Franklin 
took place last week in its new head- 
quarters at 123 William street, and was 
attended by a number of prominent sure- 
ty executives from other companies in- 
cluding Vincent Cullen, vice-president of 


the National Surety, and James F. 
O’Hea, his assistant; A. F. Lafrentz, 
vice-president, American Surety, and 


Wm. M. Tomlins, vice-president of the 
same company; Bartlett Greene and R. 
I. Boswell of the New York Indemnity. 
Sigmund Glatzer, prominent real estate 
man in New York City, who is presi- 
dent of the company, was on hand to 
welcome all visitors and assure them of 
his co-operation, Others on the execu- 
tive staff present were: Vice-Presidents 
Sidney R. Diamond, William Glatzer and 
Emanuel A. Stern; Secretary Abraham 
N. Geller, Treasurer Irving H. Glassir 
and Comptroller Jacob A. Mittenthal. 
Lawrence Malawista, who was vice-presi- 
dent and general manager of the com- 
pany when it started, is no longer con- 
nected with the organization. 
here’ are now nineteen members of 
the board of directors and eleven more 
are to be appointed within a short time. 
The seven who were elected last week 
are: H. S. Denny, consulting engineer; 
Manasseh Miller, president, Prudential 
Savings Bank; James J. Brooke, first 
vice-president, Bedford National Bank; 
Michael G. Appel, Appel, Brach & Lit- 
tell, tax consultants; William S. Evans, 
justice of the City Court, New York; 
Robert C. Fulton, treasurer, Ashforth & 
Co., and Emanuel Newman, attorney. 
The Franklin Surety is a member of 
both the Surety Association of Amer- 
ica and the Towner Rating Bureau. 





WELTON’S FLYING TRIP TO P. C. 
Did It In Four Days Partly by Air- 


plane; Plans Greater Development 

of His Company in California 

Spencer Welton, president, New York 
Indemnity, is now on the Pacific Coast 
after making the trip from his New 
York office last week in four days. The 
explanation of this quick traveling time 
is that Mr. Welton availed himself of 
the use of the airplane for at least part 
of the journey. He will also make sev- 
eral air trips between Los Angeles and 
San Francisco, visiting agencies of the 
company. 

Mr. Welton is primarily interested on 
this trip in matters connected with the 
greater development of the New York 
Indemnity in California, particularly the 
establishment of the new agency at San 
Francisco, Rolph, Landis & Ellis, of 
which Mayor James Rolph, Jr., of that 
city is a partner. 





Towner Says You Can’t 
Divide F. & S. Dollar 


GIVES REASONS TO N. Y. DEPT. 





Surety Rater Points Out That in Many 
Bonds Most of Dollar Is Spent 
For Company Maintenance 





According to R. H. Towner, head of 
the Towner Rating Bureau, it is impos- 
sible to draw an exact chart of the divi- 
sion of the premium dollar in the field 
of fidelity and surety underwriting. Mr. 
Towner’s reasons for this statement were 
given to the New York Insurance De- 
partment during its recent examination 
of his bureau. He said: 

“There are large classifications of 
bonds where far the greater part of the 
premium dollar is spent entirely for the 
maintenance of the surety company’s 
plant and the service rendered to the 
applicants for bonds. These applicants 
are not ‘insured’ in any sense. They are 
required to furnish guarantees to others. 
This is the case with all fiduciary bonds 
such as administrators, guardians, trus- 
tees, etc. They have in their hands large 
estates which are held in trust for or- 
phans, minors, or other heirs or next of 
kin of the deceased. They are required 
by law to give bond for the protection 
of these next of kin and the premium 
for these bonds is spent almost entirely 
in the efforts of surety companies by 
exercising joint control and supervision 
over the estates to prevent any loss or 
defalcation on the part of the fiduciary. 


Not Intended for Loss Distribution 


Contract bonds, appeal bonds and 
‘financial guarantees’ come within the 
same category. Most of the premium 
revenue on these classifications is in- 
tended to maintain the surety company’s 
plant so that it can render the service 
required by applicants for these. bonds. 
We warn subscribers from time to time 
that premiums for these bonds are not 
intended to create a large fund for the 
distribution of losses. On the contrary, 
they must exercise a careful selecgion 
of risks so as to be sure that the prin- 
cipals on the bonds will be financially 
responsible. The chief fund for meeting 
losses on all these classes of surety bonds 
is the resource of the principal and not 
the premium. Hence the underwriting 
results to surety companies will depend 
chiefly on their selection of risks. Pre- 
miums cannot recoup the losses due to a 
bad selection.” 

Another factor to be considered in 
surety underwriting, says Mr. Towner, 
is the very long period of time which it 
takes for experience to mature. He em- 
phasizes: “On depository bonds there 
were ten years from 1910 to 1920 where 
losses were extremely low and it could 
have been argued very plausibly that 
premiums should be reduced. Neverthe- 
less, the experience changed in 1921, and 
for five years, losses computed on annu- 
al premiums ran over 100%. 

“What actually happened was that the 
premium revenues of the ten good years 
were disbursed by the companies for the 
five bad years. In all the fifteen years 
it would not have been possible, at any 
time, to compute an accurate division of 
the premium dollar on the experience of 
any one year, or even two or three vears. 
It actually took not less than fifteen 


years to gain anything like an accurate 
knowledge of true loss ratios on deposi- 
tory bonds.” 

The Department’s reaction to Mr. 
Towner’s explanation was: “There ap- 
pears to be many difficulties in devising 
a formula for the purpose of making 
rates for fidelity and surety bonds that 
will permit a fixed percentage separa- 
tion of the premium dollar, allocating to 
each factor entering into the rate a cer- 
tain percentage determined by experi- 
ence for the reasons outlined by Mr. 
Towner; also for the added reason that 
many classes of bonds are issued under 
which no losses are contemplated, the 
charges being made for service only. It 
is, however, said to be intended to con- 
sider 50% the normal loss ratio for those 
classes of bonds where the premium 
charged is for expected losses and the 
cost of service is not the predominating 
factor.” 





TAKE LARGER QUARTERS 





Lippman & Lowy, General Agents of 
Four Newark Companies, Locate in 
Military Park Building 
Lippman & Lowy, long established in- 
surance agents of Newark, and also rep- 
resenting the Ajax Fire, the Essex Fire 
and the Essex Fidelity & Plate Glass 
and the Sussex Fire, have jointly taken 
a ten year lease on two stores and a 
portion of the second floor in the Mili- 
tary building, Newark, where the five 
organizations will be located about the 
middle of next month. Lippman & Lowy 
are general agents for all four compa- 
nies mentioned. The aggregate rental 
involved is reported at approximately 

$225,000. 

In remodeling the combination space 
to suit the need of the new tenants an 
unusual feature will be the creation of 
a duplex unit. The two stores are be- 
ing merged into one large street level 
area, which will connect with the mez- 
zanine floor and with the second floor 
space by means of private interior stair- 
ways. The lessees will in this way be 
afforded a street level entrance in addi- 
tion to a private means of access to the 
second floor office space. 





OPENS CHICAGO BRANCH 


The Allied Mutuals Liability, of which 
Arthur B. Graham is president, has 
opened a branch office in Chicago. The 
company now writes workmen’s compen- 
sation, general liability, insurance against 
property damage to or by elevators, as 
well as automobile liability. It pays 20% 
dividends to stockholders, 





CHARTER LOCKWOOD AGENCY 


Lockwood Agency, Inc. New York 
City, insurance brokers and adjusters, 
has been chartered at Albany with cap- 
ital of 1000 shares non-par value all sub- 
scribed. Lester C. Lockwood, Arthur E. 
Lockwood and Arthur J. Shadek, 100 
William street, New York City, are di- 
rectors and subscribers. 





ADD TWO NEW DIRECTORS 


The Metropolitan Casualty added 
Percy Jackson, well-known New York 
attorney, and Neal Bassett, president, 
Firemen’s of Newark, to its directorate 
at the regular board meeting of the 
company last week. 








Georgia Casualty Company 
Atlanta, Georgia 
HARRY C. MITCHELL, President 


COMPLETE CASUALTY INSURANCE SERVICE 
APPLICATIONS FOR AGENCIES SOLICITED 
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Tabulation of Grades in Junior Surety. F 
ship Class Shows 381 Passes and 
37 Failures 


George E. Hayes, surety vice-pré sident A I 
of the Union Indemnity in New York 
who is in,charge of the sur yship N. F 


courses of the Insurance Society «{ New H 
York, has made known the following ex. 
amination results of the junior corse jn 











suretyship which was attende! las Ne 
year by 111 students, of which number stree 
thirty-four took the examination orab! 
Fai. 
F Passes. pa Hart 
Definition and early history of pape 
SOU kb ag cbsccstedecdece 2 2 the r 
Home office organization.......... 29 5 ance 
Field orgamization ..cccccscssecce 32 2 | 
Production of fidelity bonds...... 31 2 able 
Production of bankers and brokers’ far § 
oe rer ces: 27 6 as it 
Production of fiduciary and court ‘ 
ee RS re errr 32 0 sity. 
Production of public official bonds 31 3 lows 
Production of contract bonds..... 31 0 Th 
Production of depository bonds.... 31 0 d 
Production of forgery bonds...... 30 0 an 
Production of other classes of bonds 30 4 in e 
Mortgage guarantee bonds........ 19 11 been 
Premiums and TAt€S. sess eseeeeeee 26 2 pers. 
This tabulation indicates that there W 
were 381 passes in the various lectures HM ont: 
as compared with thirty-seven failures. the 1 
There were thirty-seven papers which re- oid 
ceived the grade of 100%. ray 
ral 
TO BE ALLIANCE CASUALTY -* 
The Alliance Casualty has been def- hese 
nitely decided as the name for the new have 
casualty company in the Insurance Co. rn 
of North America fleet. It is expected po 
to start writing in the fall. dun 
am 
NEW FLORIDA COMPANY | ion 
A new company is being formed in cst 
Florida called the Florida Fidelity ro 
Surety of Tallahassee. It will have a ates 
capital of a million. ail 
dene 
° ing t 
Radio Talks mobi 
(Continued from Page 22) te 


started by persons throwing _ lighted 
matches carelessly into flammable mate- 
rial, but also through the more insidious It 
habit of throwing cigarette butts away 
without first seeing that they are out. MM ers, 


Carelessness on the part of the smoking i and | 
public, in handling matches, costs the eral 
careful people thirty-eight million dollars oe 

1aDil 


a year. 
Mrs. Blank: Now that we have talked Bu 


about the fire hazards from gasoline, and jured 
heating apparatus, and matches and casuz 
smokers, is there anything else that we fact 
women could do to help reduce the fires Hi settle 
in our homes? justi¢ 

Mr. Speaker: Yes, you could be more parti 
careful in handling electric irons and not MM dling 


overloading electric circuits. Pro 


Mrs. Blank: How can the electric irom the a 
be a fire menace if it is always place ly by 
on a metal stand? his t 

Mr. Speaker: That is what the cart JM fixed 
ful women do, but sometimes a wom! i ment 
is ironing and there is a ring at the door iM benef 
or a call on the phone and she thought: age a 
nessly leaves her iron resting on flan JM the ¢ 
mable material. If the conversation ' Ji lump 
absorbing the iron is forgotten until the JM imate 
smoke and cackling of burning wood at: JM that | 


nounce that a fire is raging merrily Wi 
the kitchen. ; 

Mrs. Blank: How can a woman tell i 
she overloads a circuit? ; 

Mr. Speaker: By the blowing of the 
fuse. The fuse on an electric light 
power circuit is the “safety valve © 
the wiring, and it functions somewh 
similarly in the safety valve on a bolle 
Filling fuse holders with anything but 
proper fuses invites disaster anc helps 
to make up the annual fire loss of nie 
teen million dollars charged to «le 
tricity. 

Mr. Speaker: I feel that Mrs Blank 
has to a remarkable degree voiced 
questions that thousands of my_ unset! 
audience would have asked me this ev 
ning had they had the opportunity 
Therefore, on your behalf, Ladies a 
Gentlemen, I thank Mrs. Blank for ha 
ing developed this practical dis: ussidh 
and-hope that it will-result in sai: guat® 
ing innumerable homes from the agom® 
and grief of uncontrolled fire. 
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Credits Inventive Genius 
For Casualty’s Growth 


A BROKER GIVES HIS VIEWS 


N. F. Charlock, Honorable Mention in 
Hartford A. & I. Contest, Would 
Subordinate Salesmanship 


Norman F, Charlock, of 84 William 
street, New York City, one of the hon- 
orable mention winners in the recent 
Hartford Accident & Indemnity “news- 
paper interview” contest, believes that 
the remarkable growth of casualty insur- 
ance it this country is directly attribut- 
able to American inventive genius to a 
far greater degree than to salesmanship, 
as it has created a consequential neces- 
sity. Mr. Charlock’s essay reads as fol- 
ows: 

The insurance company, the broker 
and the agent have all done their share 
in educating the public, but they have 
been aided tremendously by the newspa- 





ers. 
P With daily reminders of fresh acci- 
dents delivered at the breakfast table in 
the morning paper, why isn’t the public 
mind psychologically more receptive to 
the question of necessity for casualty in- 
surance ? 

As various mechanical devices have 
been developed the casualty companies 
have kept pace with the public necessity 
for varied protection. The insurance 
man has had many more forms to talk 
about to appeal to possible needs, and to 
a mind already opened to a necessity, 
brought about by mechanical dangers 
called to his attention by the press. Un- 
der these conditions why should not 
salesmanship be subordinated? What 
mechanical device in recent years has 
dcne more to educate the public, follow- 
ing this line of reasoning, than the auto 
mobile, and is not the automobile one 
of our foremost products of American 
inventive genius? 

How Compensation Laws Help 

It has been my personal experience, 
and I think that of most insurance brok- 
ers, that the automobile public liability 
and property damage policy are in gen- 
eral the first experience of a large ma- 
jority with protection against their legal 
liability. 

But state compensation laws for in- 
jured employes spread the doctrine of 
casualty insurance also, and due to the 
fact that a prescribed method of loss 
settlement happens to work out with 
justice to the injured employe, seems 
particularly adapted for successful han- 
dling by a state department. 

Presuming that the earning power of 
the average workman is fixed consistent- 
ly by his trade, and that he will stick to 
his trade, what could be fairer than a 
fixed percentage for physical impair- 
ment through accident, or the death 
benefit to his dependents? The percent- 
age allowance of his earnings makes up 
the decrease in his efficiency, while the 
lump sum in the event of death approx- 
mates the average amount of savings 
that might be accumulated had he lived. 

With the earning power fixed by the 
trade of an employe and used as a fac- 
tor, the procedure of reaching a just set- 
tlement becomes simple. The worker 
exhibits his injury, proves it was re- 
ceived during the course of his employ- 
ment and receives an award based on 
his physical deficiency in earning power 
on the job he was engaged in. With the 
defens. “contributory negligence” to say 
nothine of “assumption of risk” and “fel- 
low servant” eliminated for the employ- 
et, there is scarcely a necessity for the 
testimony of but one side, the employe 
onsequently there can be in the large 
Majority of cases no cause for contro- 
versy, It is extraordinary that state de- 
partments can handle compensation 


claims successfully, when the laws them- 
selves by elimination of defenses have 
left but one course open, and that must 
Work out on a practical basis? 
Applying Loss Settlement Methods 
Unquestionably the elimination by law 
Oi the defenses, “assumption of risk,” 


“fellow servant,” and “contributory neg- 
ligence,” has made the settlement of 
claims under compensation laws exceed- 
ingly easy, and has made the success 
of- state insurance possible, because of 
these eliminations. 

But how can this method of loss set- 
tlement that admits of such facility in 
procedure be applied by a state to any 
other form of casualty insurance involv- 
ing legal liability without injustice to the 
interested parties? 

If this proven procedure of settlement 
cannot be applied justly to other forms 
of insurance, it is wrong tor a state to 
engage in them. In the case of the 
landlord, or the automobile owner, can a 
state in order to make an easy method 
of settlement deprive them, by passing 
a law, of the defenses “contributory neg- 
ligence” or “assumption of risk,” and 
hear only the injured party’s case? 

What factor for a-basis could be used 
for financial reimbursement? <A flat sum 
for an arm, a leg, or an eye, etc., might 
be just to a manual laborer as regards 
impairment, but not to an actor, or mod- 
el, in respect to their proportionate earn- 
ing capacity. Any fixed sum also de- 
prives the injured of the chance of a 
higher award by jury, in the case of a 
party well able to pay, and on whom 
should be laid the greater moral burden 
of proportionate financial penalty, for 
negligence. 

Certainly no “percentage to earning 
power” could be-applied justly as basis 
of award. The loss of a finger to a 
skilled laborer is a serious thing, but 
does it greatly affect the earning powers 
of a skilled brain worker, a lawyer, for 
example? Should the lawyer receive 
more because he earns more, in general, 
bei his actual physical impairment is 
ess! 

Also there is a logical and fixed han- 
dicap imposed on any state engaging in 
the insurance business: the obligation of 
strict adherence to the legal procedure 
outlined for settlement, without devia- 
tion, 


Compromises Misjudged 


Private enterprise, with its sovereign 
right to make any concession not con- 
trary to law, with conditions existing as 
at present, is in a better position to deal 
with the public, for it can meet their 
claims with any extra degree of generos- 
ity that it sees fit. There is no law 
which limits the scope in dealing with 
the injured fairly, speedily, and in ac- 
cordance with the demands of circum- 
stances, in-a generous way. 

Insurance companies are much mis- 
judged, and often maligned, when the 
fault can be directly attributed to lack 
of knowledge and inefficiency on the part 
of the broker or agent. 

When full facts have been presented 
and the circumstances surrounding the 
claim are honorable, the companies who 
live up to the intent of the word “In- 
surance” and are worthy to be desig- 
nated by it, not only meet their claims 
fairly but give the claimant the benefit 
of the doubt in the large majority of 
cases. 

Any fair-minded person should agree 
that the compulsory provision for taking 
care of an injured employe embodied in 
workmen’s compensation laws is humane, 
just, and proper. Such laws protect the 
ignorant, and hold the rascally employer 
in check, thereby assuring justice. It is 
my opinion that due to-its particular na- 
ture, and the circumstances of environ- 
ment involved, that workmen’s: compen- 
sation is the only form of casualty in- 
surance, or in fact of any insurance that 
a state can engage in, with any success 
whatsoever, without grave injustice to its 
citizens. 

All insurance: companies are very de- 
pendent on the knowledge and ability of 
a broker with whom they do business, 
and they stake their reputation and 
good-will for satisfaction of their as- 
sureds, on him as a go-between., Insur- 
ance brokerage is a profession, and 
should be dignified as such: The broker 
is dealing in legal contracts, not com- 
modities, and on the contract:that he de- 
livers to an assured depends that as- 





sured’s financial welfare, to varying de- 
grees. 
Duties of the Broker 

It is the broker’s duty to advise with 
an assured as to his insurance require- 
ments, in the same manner as his coun- 
sel on annual retainer advises his legal 
requirements, and to accept tull respon- 
sibility, not with the idea of making a 
sale, but with the thought in mind of 
protection. ‘Lhe public does not keep up 
with new forms of insurance, and many 
a man has had a serious loss because he 
was never told that he could have in- 
sured against it, and teels anciagonistic in 
consequence. 

How many brokers deliver a policy 
with the state of mind, “Well that policy 
is all right and I'll collect any loss un- 
der it. Now what else does he need 
to carry to be protected generally?” Far 
fewer than that other state of mind— 
“Well I sold this policy. I wonder what 
else | can get?” ‘Chen the broker hands 
out a contract that he probably has not 
read, and doesn’t know very much about, 
with the same carefree manner that the 
grocer passes a dozen eggs well wrapped 
up across his counter. 

I do not think that legislation should 
be effected that is directed at the insur- 
ance companies, or that there should be 
any disturbance of existing conditions, 
in so far as the insurance carriers are 
concerned. 

However, at the risk of being called a 
traitor to my “profession” and say 
“profession” advisedly, | make the fol- 
lowing statement: 

Suggests Apprenticeship for Brokers 

I am in favor of any legislation that 
will make the obtaining of an insurance 
broker’s license more difficult in respect 
to the knowledge of the business re- 
quired, and more exacting as to refer- 
ences for personal honesty and ability. 
I believe such references should come in 
written form from men of prominence 
in the insurance business. In short, a 
person should serve an apprenticeship, 
actually in the business, in order to be 
able to become a broker. A similar ap- 
prenticeship is required in all other pro- 
tessions. Should insurance be immune? 
If the standards are increased in this 
manner, and the knowledge and caliber 
of the personnel be improved, why 
should not the insurance broker be con- 
sidered “on all fours” with any pro- 
fessional man? 

For I believe that a removal in so 
far as possible of ignorance, careless- 
ness and dishonesty brought about by 
stricter license laws will produce in gen- 
eral a better understanding of insurance 
on the part of the public, putting insur- 
ance companies in their true light as to 
their wiilingness to deal fairly and gen- 
erously. Then there will be no need for 
the policyholder to become “the ward 
of the state,” and no more necessity for 
a state to take over the profession of 
insurance, than that of medicine, or the 
law. 





GOES INTO AVIATION FIELD 





Pacific Indemnity Arranging for Joint 
Coverage with a Fire Company; Will 
Then Insure All Hazards 

The Pacific Indemnity of Los Angeles 
is the latest company to add aviation 
insurance to its lines. Under the ruling 
laid down by the California insurance 
department the various airplane hazards 
must be insured separately under the 
present law, thus preventing the issu- 
ance of a complete coverage policy by a 
single company, whether casualty or fire. 

Consequently, the Pacific Indemnity 
will insure against only the casualty haz- 
ards in aviation coverage, but plans are 
now maturing for an alliance with a fire 
company to cover the fire and theft haz- 
ards. When that arrangement is com- 
pleted the Pacific Indemnity will be able 
to issue a joint complete coverage avia- 
tion policy insuring against all the haz- 
ards in a single contract. 
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OUR SPECIALTY: 
NON - CANCELLABLE DISABILITY COVERAGE 
Renewable to Age 60 
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7 TOTAL DISABILITY INDEMNITY 
| Unlimited 


PARTIAL DISABILITY INDEMNITY 4 
Y Unlimited or 12 Month Limit ; 


WAITING PERIODS 
| 14-30-60 or 90 Days 
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FORM BYRON GILCHRIST CO. 














New Agency in San Diego, Cal. Will 
Represent Commercial Casualty; 
Started August 1 

The Byron Gilchrist Co. has been 
formed in San Diego, Cal., and appoint- 
ed to represent the Commercial Casualty 
there as general agents. 

Byron Gilchrist, head of the firm, was 
for the past two years a member of 
Gordon, Eby & Co., general agents in 
San Diego for the Indemnity Insurance 
Company of North America and local 
agents for a number of fire companies. 
He has been in insurance work in San 
Diego for a number of years. 

He was at one time affiliated with the 
Frank Salmons agency (now Salmons & 
Schaefer), and subsequently was assis- 
tant manager of the insurance depart- 
ment of the Southwest Union Securities 
Corporation. Gilchrist will represent the 
Commercial Casualty exclusively for the 
lines written by that company, and will 
also handle on a local agency basis other 
lines, including fire. 

Offices of the firm are maintained at 
519 First National Bank building, San 
Diego. The general agency appointment 
was effective August 1 





“INTERVIEWS” IN BOOKLET FORM 

The “newspaper interviews,” submitted 
in competition by agents and brokers for 
the Hartford Accidént & Indemnity 
awards are now out in booklet form: 
They include both the three best papers 
and honorable mentions. 





TO ACCOMPANY BYRD 

A. Walker Perkins, agent for the New 
York Life at Kenosha, Wis., will be a 
member of Commander Richard E. 
Byrd’s antarctic expedition. He _ will 
have charge of the supplies on the 
steamer Chelsea and the auxiliary ship 
Samson, 
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Complete Program for 
H. & A. Convention 


AVIATION TO BE DISCUSSED 





Many Other Timely Topics To Hold The 
Interest Of Those Who Plan To At- 
tend Big Chicago Meeting 





After months of careful preparation 
the program committee of the Health & 
Accident Underwriters Conference has 
completed the program for the forth- 
coming annual convention of the confer- 
ence at the Edgewater Beach Hotel, Chi- 
cago, on September 5 to 7, inclusive. 
The interesting line-up of speakers and 
subjects, as presented below, indicate the 
treat that is in store for health and ac- 
cident underwriters who plan to attend 
the sessions. 

The Opening Day—September 5 

Golf Tournament—9:00 a. m., Wilmette 
Country Club. Eighteen holes will be played 
in the morning; luncheon will be served and 
a final eighteen holes in the afternoon. 

Auto and Airplane Ride—2:00 p. m._ Auto- 
mobiles will take non-golfers to the Chicago 
municipal .airport, where an opportunity will 
be given for everyone to make a flight. Many 
interesting sights can be seen at the largest 
commercial airport in the U. S. 

Executive Committee Meeting—8:00 p. m. 
Thursday, September 6th, 10:00 A. M. 

Call to Order—President J. W. Scherr pre- 
siding. 

Address of Welcome—Colonel Lee Alexander 
Stone, Chicago; President’s Address—J. W. 
Scherr, Pres. Inter-Oceam Casualty Co., 
cinnati. 

Address—“The Effect of Aviation on Per- 
sonal Accident Insurance,’’ by Harold Jackson, 
Vice-President, Wm. McGee & Co., Inc., 
New York City. Following this address an 
informal discussion will take place. 

Report of the executive committee, Watson 
Powell; entertainment committee, Ted M. Sim- 
mons; grievance committee, C. W. Ray; mem- 
bership committee, John Hall Woods; treasurer, 
Harold R. Gordon. 


Thursday, September 6th, 2:00 P. M. 


Address—“Modern Trends in Disability In- 
surante,” D. C. MacEwen, junior vice-presi- 
dent, Pacific Mutual Life; Address—‘‘Psychology 
in Underwriting” by Dr. H. W. Dingman, Vice- 
president, Continental Assurance; Address— 
*“Salesmanship,”’ James L. Rainey, agency super- 
visor, Missouri State Life. 

Report of the manual committee, R. S. Hills; 
statistical committee, L. D. Cavanaugh; creden- 
tials committee, G. R. Kendall; legislative com- 
mittee, E. J. Faulkner. 

The ladies will be entertained at bridge and 
afternoon tea om the Edgewater Terrace. 


Thursday, September 6th, 7:30 P. M. 


Annual conference dinner, with President 
Scherr as toastmaster. Speakers: Charles H. 
Burras, president, National Association of Casu- 
alty & Surety Agents; Dr. Robert Slingsby, 
professor of marketing and business research, 
De Forrest University. Dancing will follow the 
dinner. 


Friday, September 7th, 10:00 A. M. 


Presentation of the report on public rela- 
tions to the Health & Accident Underwriters 
Conference by the Insurance Advertising Con- 
ference. 

Report of the Educational and Publicity Com- 
mittee, E. C. Budlong, followed by a discussion. 

Round table discussion—‘Is the number of 
policies declined too large?”, introduced by Ted 
M. Simmons, Pan-American Life. Round table 


Cin- 


discussion—“‘Are health insurance rates ade- 
quate?’”’, introduced by George Manzelmann, 
North American. Accident. 


Report of the auditing committee, A. D. John- 
son; resolutions committee, H. S. Beam; special 
committees, deferred business, new * business, 
report of the nominating committee and 
tion of officers, date and place of the 
meeting, adjournment. 


elec- 
next 





J. B. MOORE, JR., DEAD 

J. B. Moore, Jr., general agent in Rich- 
mond for the Aetna Affiliated Com- 
panies, died recently after an_ illness 
of several months’ duration. Mr. Moore 
had represented the Aetna Life group of 
insurance companies since October 1, 
1903, having started his insurance ca- 
reer in the office of his father, who also 
had been an Aetna Life agent for many 
years. Mr. Moore is survived by his 
widow and one son. 





46 PASS BROKERS’ EXAMS. 


The New York Insurance Department 
this week announced the results of the 
first examination of brokers which was 
held on August 7 in the Municipal 
Building, New York City. Out of a to- 
tal of 105 applicants, only 46 were suc- 
cessful. The examinations were con- 
ducted by William Nangle of the De- 
partment. 


WANTED: DEER INSURANCE 





Hartford Accident Gets Request for Un- 
usual Coverage of Two Mounted 
Deer Having Locked Horns 

The Hartford Accident & Indemnity 
receives many requests for unusual cov- 
crages but one came in the other day 
asking for deer insurance which seems 
to take the prize. The letter reads as 
follows: 

“Mr. Blank has two mounted deer 
with locked horns, the only two in the 
United States or for that matter in the 
world, there being other locked heads 
mounted but no full sized deer in exist- 
ence. 

“Mr. Blank has these deer spiked on 
to the floor of a one-ton truck with a 
specially built body so that it can be 
used for show purposes. He will use 
this truck at various county fairs, ro- 
deos and outdoor places of public amuse- 
ment throughout the United States. 

“He wants the policy to cover public 
liability limits of $10,000/$20,000 and 
$1000 of property damage as well as full 
coverage collision policy to cover the 
truck and the deer as well—the deer to 
be put in at $1000.” 

Says the company: “We have heard 
many complaints about dear insurance, 
but we believe this is the first time we 
have been asked for deer rates.” 


VETERAN AGENT DIES 
Henry M. Brooks of Brooks, Stafford 
& Co., Cleveland general agents of the 
Hartford Accident & Indemnity, died re- 
cently. He had been in the insurance 
business for sixty-six years. 


Ives Hits State Funds 
(Continued from Page 33) 


ance find ourselves today face to face 
with political invasion of the traditional 
domain of private enterprise. During 
the last few years insurance has suffered 
more from the surge towards quantita- 
tive government than perhaps any other 
industry. It has been harrassed in forty- 
eight states. It has been the subject of 
almost countless rules, regulations and 
decrees. It has furnished a happy hunt- 
ing ground for the tax collector. It 
seems to have succeeded the railroads 
as a prey for spoilsmen. And in many 
states part or all of certain lines have 
been socialized and in others such con- 
fiscations is threatened.” 

Mr. Ives referred to the political as- 
pects of the subject and sets forth what 
he conceives to be the principal reasons 
for the “political threats” against the in- 
stitution of insurance. He calls insur- 
ance the “key business” of the modern 
industrial age and says that socialists 
and communists both look upon it with 
covetous eyes. 

“Eliminate insurance entirely as a fac- 
tor in civilization,” said Mr. Ives, “and 
our whole well-knit industrial system will 
collapse; repress it unduly and every in- 
dividual in the social organism will suf- 
fer; confiscate it in the name of the state 
and the socialist millennium will be at 
hand. Is it then to be wondered at that 
all socialists and communists are to be 
found urgently advocating the govern- 
ment ownership and operation of this 
great business? They know better than 
the rest of us that if they can control 
insurance and its invested funds it will 
be a short step towards like control of 
all industry. And is it then to be won- 
dered at that political spoilsmen look 
with envious eyes on the assets of in- 
surance? They see the pot of gold at 
the end of the rainbow and are eager 
to reach it, using socialists’ theories as 
stepping stones towards the goal they so 
ardently seek.” 

Insurance Socialization 

“The progress towards insurance so- 
cialization is scarcely realized even by 
insurance men,” continued Mr. Ives. 
“Already seventeen states have gone into 
business of providing workmen’s com- 
pensation insurance through the medium 
of so-called state funds. These states 
are: Arizona, California, Colorado, Ida- 
ho, Maryland, Michigan, Montana, Ne- 








vada, New York, North Dakota, Ohio, 
Oregon, Pennsylvania, Utah, Washing- 
ton, West Virginia and Wyoming. In 
seven of these states—Nevada, North 
Dakota, Ohio, Oregon, Washington, 
West Virginia and Wyoming—private 
insurance companies are prohibited from 
competing with the state funds, thus ad- 
mitting the inability of the state to com- 
pete on equal terms with others engaged 
in the insurance business. 


Specific Indictments 


Mr. Ives draws up the following 
charges against state compensation in- 
surance funds whether competitive or 
monopolistic : 

1. Much red tape and little or no service to 
policyholders. 

2. Political rate making and consequent dis- 
crimination between industries. 

- An almost entire lack of safety surveys, 
regulations or requirements, 

+. Inefficient, protracted 
claim settlements. 

_5: Plenty of jobs for political doctors, po- 
litical investigators and political hangers-on. 

. Subsidies for those in political favor and 
penalties for those in political disfavor. 

Use of State fund organizations for the 
unauthorized spreading of socialist propaganda. 

8. Arbitrary bureaucratic regulation and 
autocratic codes applied to both employers and 
employes, 

_ 9. Bureaucratic callousness and inefficiency 
in caring for the injured. 

10. Little or no chance for redress 
palpable wrong is committed, for 
can do no wrong. 

11. Arriving at a low nominal cost for insur- 
ance by unloading a part of the expense of 
operating the state fund on the general tax- 
payers. 

12. Laxity and inefficiency, and often politic- 
al favoritism, in the collection of premiums. 
_13. Political favoritism in the payment of 
dividends and refunds, in computing premiums, 
in allowing credit on premiums and in ascer- 
taining pay rolls. 

14. Allowance of fraudulent claims, and a 
variety of petty forms of political graft. 

a5. Secrecy in operation and lack of ade- 
quate financial reports such as are required 
of private companies, together with often inade- 
quate and archaic bookkeeping systems. 


Discrimination in North Dakota 


_ The speaker referred to the monopolis- 
tic state fund of North Dakota and the 
bill which was passed at the last legisla- 
tive session permitting private companies 
to compete with it. He said: “North 
Dakota has a monopolistic state fund and 
at the last legislative session I am ad- 
vised a bill was passed permitting private 
companies to compete with it. This bill 
was vetoed by the governor. Undoubt- 
edly another attempt to change the law 
will be made at the 1929 legislative ses- 
sion, and it is to be hoped that it will be 
more successful as to the final outcome. 
I have no particular information as to the 
operation of the North Dakota fund, the 
prices it charges, the service it furnishes 
or the accident prevention work it en- 
gages in. I did not come here to return 
an indictment against it or against those 
who operate it. Perhaps it does not 
merit condemnation under all of the 
charges which I have made against such 
funds in general. But I am sure it must 
merit some of them, to a greater or less 
degree, for no government operated busi- 
ness is free from some political, econom- 
ic and social disabilities. 

“It seems rather strange to an outsider 
why North Dakota, which has had such 
a variety of experiences with govern- 
ment ownership, should have selected 
compensation insurance as the only busi- 
ness monopoly which it cared to engage 
in. Why, indeed, did this state not mo- 
nopolize the creamery business, the 
banking business, the flour mill business, 
the grain elevator business and the busi- 
ness of building houses for its citizens? 
It did not absorb all of these ventures, 
but permitted private enterprise to com- 
pete with it. When it came to com- 
pensation insurance, however, the prin- 
ciple was changed. Perhaps this was 
because the insurance companies do not 
vote in North Dakota. But the insur- 
ance agents do vote and they certainly 
constitute an influential element if once 
aroused to such an injustice. I hope the 
agents have been thoroughly aroused by 
this discrimination against their business, 
and are in a position now to insure a 
change in the law giving them a right 
to compete with the state, the same right 
as was allowed to the creameries. the 


and inequitable 


if a 
the state 


elevators, the banks, the house builders 
and the flour mills.” ° 














* #* * 


By CHAS. SEYLER, President 
Seyler-Day Co General Agents 
Los Angeles, Calif. 


* * 


I would choose the National Surety 
Company forthe PRESTIGE of represent- 
ing the World’s Largest Su:ety Company: 
such a Company is the best known and 
therefore needs no introduction to my 
prospective clients. 


I would choose the National Surety 
Company for its OUTSTANDING PRE- 
DOMINANCE in the insurance branches 
of Fidelity and Surety Bonds and Burglary 
Insurance: no multiple line or other com- 
pany has as comprehensively and progress- 
ively developed these lines: the National 
Agent is the leader in his community in the 
latest types of bonds. 


I would choose the National Surety 
Company for its SUPERIOR SERVICE 
so important tothe Agent, in the first 
instance, to secure business, and in the 
second instance to perpetuate the hold on 
business by speedy and equitable dispo- 
sition of claims. 


And last but perhaps of greatest import- 
ance, I would choose the National Surety 
Company for its CERTAINTY OF SURVI- 
VAL;:Surety Companies are not unlike other 
business ventures; some achieve great suc: 
cess, some moderate and some are down-, 
right failures. I would select the one with, 
the successful past; all companies, even 
the young ones have futures before them 
but the company with the successful 
past is the best bet for the successful future. 
I would choose the company that has4 
mortal cinch on outliving me and thus not 
jeopardize my business during a long hoped 
for career through the failure of the com- 
pany or the selling out to another company. 


* * * 


If you’d like to know more about National 
Surety Company service and would liketo 
find out if we have an opening in your 
town, clip this ad, attach it to your letter 
head and send to 


NATIONAL SURETY 
COMPANY 
World’s Largest Surety 
Company 
115 Broadway 
New York 
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The Modern Need For Public Liability Insurance 


By CHARLES PLATTS 
Detroit Branch Office Manager, Standard Accident 


It is, of course, impossible to do more 
than outline the general and important 
phases of public liability insurance with- 
in the limitations of a short article. In 
aiy business, each case usually presents 
an individual problem which must be 
subjected to specific analysis, and insur- 
ance then applied to meet the needs so 
disclosed. 

The business of public liability insur- 
ance exists because a legal responsibility 
js imposed upon any one whose negli- 
gence can be shown as the cause of per- 
gnal injury to any person not an em- 
ployee. a ; ; 

At this point it might be well to dis- 
tinguish public liability from workmen’s 
compensation insurance. The latter in- 
volves a business of providing protection 
against the liability imposed by law upon 
the employer for injuries sustained by 
his employees arising out of and in the 
course of his business. se de 

In the development of public liability 
insurance, the necessity to meet special 
needs has produced special contracts de- 
signed to furnish the particular protec- 
tion an undertaking requires. These dif- 
erent forms have, by usage, come to be 
known by names which indicate to one 
familiar with the business the extent of 
any exceptions to the coverage afforded. 

Eleven Recognized Forms 

These several forms, having been cre- 
ated to meet circumstances of particular 
situations, differ from one another, not 
only in the insuring clauses which de- 
fine the responsibility assumed by the 
insurer, but also in the method provided 
for the determination of premiums, the 


exceptions to coverage, and in a few less 
important ‘particulars. Standard clauses 
appear in all, covering points necessary 
as demonstrated by experience. 

The several recognized forms now in 
general use are: Manufacturers, con- 
tractors, owners’, landlords’ and tenants’ 
elevator, theatre, automobile, owners’ 
protective, contractors’ protective, prod- 
ucts, teams, sports. 


The above forms of policies cover the 
assured’s legal liability, which is usually 
determined by establishing his negligence 
or that of his employees in causing or 
contributing to the accident. 

The legal status of persons entering 
and injured upon any premises must be 
determined to ascertain the nature of 
the owners’ or occupiers’ liability. They 
can be divided into three classes, which 
are generally termed: (1) trespassers, 
(2) licensees and (3) invitees. 

A trespasser is a person who has no 
right to be where he is, and it is pre- 
sumed an owner or occupier owes no 
duty to safeguard him other than to 
refrain from wilfully injuring him, which 
is more than mere negligence. Never- 
theless, the courts have made many 
awards to injured trespassers. Children 
present-a constant hazard in this respect. 

A licensee is a person presumed to 
have only a bare right to be on any 
premises—supposedly for his own pleas- 
ure or .convenience, as for instance a 
visitor whose purpose is to transact some 
business with an employee, in which busi- 
ness the owner or occupier has no in- 
terest. 

Many Costly Claims 

An invitee is one who enters upon the 
premises of another by virtue of an ex- 
press or implied invitation. The custom- 


er entering a store, applicants for em- 
ployment, prospective tenants or prop- 
erty purchasers and persons entering 
any premises in the course of their du- 
ties may be classed as invitees. 

Court records and casualty companies’ 
claim files and even daily papers bear 
witness to the many costly claims upon 
owners and occupiers. Public liability 
policies provide indemnity and defense 
against claims and suits even though 
they are wholly groundless, false or 
fraudulent. 

Increasing use of mechanical devices, 
automobiles, rapid transit and more 
travel, congested traffic, feverish rush of 
all activities, increased participation in 
sports and complicated home equipment 
are constantly contributing to an increas- 
ing hazard. 

The variety of conditions which creat- 
ed the need for public liability insur- 
ance require a combination of the avail- 
able forms of protection. Large awards 
are not mythical and by no means un- 
usual in view of the high valuation set 
on human life and limb today. 

Adequate public liability insurance is a 
good business policy and the premium is 
a low price for peace of mind and pro- 
tection of assets. 





JOIN LABORATORIES 

The staff of the electrical department 
at the New York office of the Under- 
writers’ Laboratories has taken on two 
assistant electrical engineers. They are 
J. S. Louden and B. P. Caldwell, both 
Cornell University men. They succeed 
J. W. Whittington and L. P. Monti who 
have resigned. 





The Bronx Agency, Inc., Bronx, has 
been chartered at Albany with capital of 
60 shares non-par value stock to conduct 
an insurance agency. Bernard Imarata, 
Abraham L. Sobil and William Atkins, 
New York City, are directors and sub- 
scribers. 


H. & A. Men to See 
Chicago from the Air 


A FEATURE OF THE CONVENTION 





Golf Tournament Also Being Arranged; 
Dr. R. W. Slingsby To Be Chief 
Banquet Speaker 





Delegates to the forthcoming Health 
and Accident Underwriters Conference 
in Chicago, September 5, 6 and 7, are 
going to have an opportunity of seeing 
the Windy City from the air. Arrange- 
ments have been made for this treat by 
Ted M. Simmons, chairman of the en- 
tertainment committee, and automobiles 
will be at the Edgewater Beach Hotel 
on the 5th to take all those who desire 
it to the N-A-T Flying Field for the air 
trip. Inasmuch as a discussion in re- 
gard to the aerial navigation hazards is 
going to occupy a prominent place on 
the program, Mr. Simmons feels certain 
that many will want to avail themselves 
of this opportunity of taking a flight. 

For the golfers there will be a tourna- 
ment on the first day of the convention 
at the Wilmette Country Club, only half 
an hour’s ride from the hotel, where 
eighteen holes will be played in the 
morning, then luncheon, followed by an- 
other eighteen holes in the afternoon 
which will conclude the tournament. 

The evening of September 5 will be 
devoted to the meeting of the executive 
committee and on the afternoon of the 
next day the ladies will be entertained 
at bridge and afternoon tea on the 
Edgewater Terrace. 

Thursday night the banquet will be 
held with J. W. Scheer, president of the 
conference, as toastmaster. The speaker 
of the evening will be Dr. R. W. 
Slingsby, well known professor of polit- 
ical economy. Golf trophies will also be 
presented to the tournament winners 
during the evening and following the 
banquet the dining room will be thrown 
open for dancing, 








Club House 


Administration Building 


Agents—What Do You Expect? 


When you are selecting a Company, your business associate, you will naturally 
choose one which has a helpful and sympathetic attitude towards its Field Organi- 
zation and a Reputation for the prompt and fair settlement of claims, as well as 
knowledge and skill in its business which have been acquired through long and 


varied experience. 


We want you to know, in fact every Insurance man to know, us better and 


how we can Serve. We believe it will be to your benefit to get in touch with the 


Maryland Casualty Company 


Casualty Insurance Baltimore 


Power Plant 


“Print Shop 








Garage 


Surety Bonds 
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Always in the Background - wo belp is 


HE competent insurance man action. A practical friend in need. The | 


serves you equally well in fair 
weather or foul. 
When things go smoothly, his 


Experienced . . . Capable. 
This is the type of insurance man 
The Employers’ Group seeks and 
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LIABILITY ASSURANCE CORPORATION, LTD. shod 
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aie Tere’s an Employers’ Group Representative in Your Neighborhood a 
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HE above advertisement is a facsimile of that appearing in current issues of the Atlantic Th 
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Tue Emptoyers’ Group believes in the American Agency system. We believe that such him 
advertising will benefit the insurance business. We believe that it will benefit particularly the nd tt 
representatives of THE Emptoyers’ Group. ai 
We are proud of the growth of our agency force. We are proud of the large number of loyal agents that 
who have been associated with us for many, many years. At the same time we are glad to say be 
that some agency connections are still available for the competent insurance man. ag 
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